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U say “LETS BUV A NVASH”

@ The purchase of a new car is heing seri-
ously considered today in countless family living
rooms. € To those family councils, Nash now
presents the five series of Nash cars for 1933.
g Whether it be the lowest priced Nash, with a
Jour-door sedan priced at $695 {. o. b. factory,
(illustrated above), or the supremely fine, 125-
horsepower, Nash Ambassador Eight Limousine
at $2055, the Nash motor car is a quality car.
4 Nash prices are substantially lower than in 1932,

BIG SIX

116-inch Wheolbuse— Four Body Styles

£095 to 8715 £330 to 8000

STANDARD EICHT
Ho-inch W heelbuse—1ive Body Styles

but the quality has not suffered. The contrary is
true. As an example, the Nash Big Six, priced $130
under 1932, is a finer car than its predecessor—one

of the best performers on the road today—engi-

NASH

Eminent in qua[t'b/ w@bn’f}{zj (n price

SPECIAL EIGHT
121-inch Wheelhuse—Six Body Styles
20065 to £1095

All Prices Quated f. o. b, Fuctorv—Special Equipment Exira

ADVANCED ELGUT
128-ineh Wheelhuse—Siv Body Stvles

1255 1o 21575

neered for longer life. € You may not drive the car
vou huy in 1933, three, four or more years. But if
itis a Nash, you can do it—and this at minimum
upkeep expense, and with no appreciable decline
in the fine character of its transportation. 4 Nash
builds quality. The Nash dealer sells quality. Go
to him before you commit vourself to buy, and
look through these Nash cars. Get a first-hand
appreciation of Nash quality—and right then,

vou'll say—""Let’s Buy a Nash.”

AMBASSADOR EIGHT
133 and Li2-inch W heelbuses— Nine Body Stvles
1545 to 320535



