36

. MODEL YEAR

1

g

53

‘52

‘51

HEATER

g

b

30

25
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How much should 1 pay for a used car?
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HIS I8 A tough question. The chart that appears with

this article is intended to be only a rough guide to the
relative values of cars listed. Used car prices change so
rapidly. vary so much by regions and are so dependent on
condition of a specific car that it’s nearly impossible to
set a dollar value on any single automobile. Because of
these reasons, answering this question is like trying to pick
the winner of the fifth race at Belmont. Don’t despair.
however, because there are several ways you can get an
idea of just what is a fair price for any given car.

Read thru the classified ads of your local newspapers and
find out what is being asked for the type of car you want
to buy. Visit used car lots and price cars similar to the one
in which vou are interested. If possible attend a few auto
auctions at which dealers buy cars for their lots. These are
all good ways to find out the value of a used car. Another
good method is to take the car of your choice for a trial
drive (you'll want to anyhow to make some of the tests
outlined in this article) and drive it into a couple of used
car lots for an appraisal. Act as though the car was your
own and don’t let them think you want to trade it. Just ask
what they would give you for it. If the offer is within $100
or so of the seller’s asking price. you can figure that price
is not far out of line. This difference might seem large. but
if you want to argue it could be cut down. Remember too
that if vou're buying from a used car lot. the operator has
to make some profit to stay in business.

Another good thing to remember in figuring how much
vou should pay for a used car is this: Don’t spend your last
dime on a used car! Remember that no matter how good
the car looks, it’s been over the road and may—probably
will—need some repairs.
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How much can | save on a used vs. new car?

PURCHASE PRICE

You pay Va cash

You borrow: $1600 @ 4%, 24 mos.
$1292.80 @ 6%, 18 mos.

$956.80 @ 6%, 18 mos.

Total cost of.n::r

After four years, car is worth
Four-year depreciation

Annual depreciation

Annual maintenance & repairs

Total annual cost

HOW AND WHAT TO

NEW YEAR-OLD TWO-YEAR-
CAR CAR OLD CAR
$2400.00 $1939.20 $1435.20
800.00 646.40 478.40
1814.40
1409.16
1042.92
2614.40 2055.56 1521.32
674.31 517.27 382.47
i_m».w 1538.29 113885
485.02 384,57 28471
108.00 132.00 1400
593.02 516.57 428.71

HIS IS another rough one. A look

at the special comparison at the left
will give you some idea. It shows that
the buyer of a year-old car spends an
average—and remember that’s only an
average—of about $75 less per year than
a new car buyer. If you buy a two-year-
old car you double this savings, on the
average. Buying a three-year-old model
means that you spend as much as $225
less per year than a new car buyer.
Part of this savings is only an illusion,
however, unless you get a really remark-
able used car. Otherwise you can figure
on sinking some money into repairs. One
other thing that is important to a lot of
us: as the chart shows, a used car buyer
needs a lot less ready capital to get be-
hind the wheel of the object of his af-
fections than a new-car buyer.

What Type of Used Car Should | Buy?
OU'RE the only one who can really
answer this question. In the end you

know best what year, make and model
will suit your purposes—but maybe we
can give you some tips to help make up
your mind.

First, what year should you buy? Look
at it this way. The average automobile
depreciates from 30 to 40 per cent in its
first vear. It drops another 15 to 20 per
cent in its second year and about 10 to
15 per cent in its third year. From then
on, the decline is considerably slower and
depends more on condition than anything
else. This means that you can ordinarily
buy a two-year-old car for half its orig-
inal price or less, keep it for two years,
and lose only 20 to 30 per cent in de-
preciation. This doesn’t always hold true
and varies from car to car. of course, but
it makes a pretty good rule-of-thumb
guide,

As to make and model. a lot depends
on what you want the car for. Obviously
if you're buying a second car which ordi-
narily won’t be carrying more than one
or two people, a low-priced American or
small foreign-made job might fill the bill.
An American coupe, business coupe or
Rambler might be best; a Volkswagen,
Hillman. Austin, etc. from the overseas
makes might be the ticket also. In gen-
eral, however, you’ll want a car that is
economical to operate; gives good gas
mileage, is inexpensive and easy to repair.

If the used car you buy will be vour all-
around family car, you will naturally
want something that will suit your fam-
ily’s needs. If you travel a lot and take a
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lot of long trips—and like solid comfort
—look into some of the middle and upper
middle-priced cars. As you can see from
the accompanying chart. many of the cars
in this price bracket drop in value faster
than some of the lower-priced cars. For
exa.nple, you can often buy a Dodge,
Buick or Mercury for not much more
than $100 over the price of a Plymouth,
Chevrolet or Ford of the same year;
sometimes the difference is even less. You
will also find that independent makes are
often good buys if they suit your needs;
particularly when you are looking for a
car from one to three years old, because

they tend to depreciate fast during that

period.

Hardtop convertibles and convertibles
usually bring higher prices than four-
doors or two-doors: one reason for this
is that they cost more when new. Wheth-
er they are a good buy depends on you.
One thing to remember is that they often
have less structural rigidity and may be
more subject to squeaks and rattles as
they grow older than the more prosaic
models.

If you've heard that station wagons
are a good buy because they drop in
value fast, forget it. That was true in the
days of wood bodies but has changed
since all-steel station wagons appeared on
the scene. Station wagons now depreciate
at roughly the same rate as four-doors—
maybe even a little less. You can still
pick up wooden-hodied wagons at a frac-
tion of their original value, but these old-
er models are scarcely a bargain due to
the upkeep necessary to keep them from
deteriorating.

How to Buy a Used Car

Here we come to one of the most im-
portant parts of this article as far as you,
the used car buyer, are concerned. As has
been mentioned earlier, the relative con-
dition of the automobile you're interested
in means more than its theoretical value
in the Red Book or on any chart.

Here's one point to remember, however.
You're not buying a new car—and any
used car you purchase you should expect
to have some minor and/or major de-
fects. You should remember and allow for
this in picking out a car. Many self-styled
“experts” on buying used cars would have
you reject an otherwise sound car be-
cause of minor faults. This isn’t realis-
tic; if you expected an absolutely perfect
automobile, you'd buy a new one. Even
then you couldn’t be certain, All the lem-
ons don’t grow in citrus groves! The
thing to remember is the ultimate price
you pay for the car. If it has a few easily
remedied flaws and is priced low enough
to allow you to buy it and take care of
those flaws, still keeping the price within
the going market range—dont worry
about it. You might be getting a better
bargain in the long run. This doesn't
mean that you should pay top dollar for
a car with a defect that will take impor-
tant money to fix up. The thing to do is
recognize what is wrong with the car and
know what it will cost to make those
things right. add those costs to the sell-
ing price, and if you come up with an
attractive figure—buy it! The next sec-
tion of this article is aimed at helping
you discover any flaws that might be
present in the car of your choice . . .
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TESTING A USED CAR

HERE are a number of tests you can

put a used car thru right on the lot.
Check it for abuse. Is the paint good and
are there any ripples in the sheet metal?
Is the body rusted badly? This won't af-
fect its mechanical behavior but is un-
sightly and detracts from future resale
value. Has it been in a serious wreck? If
it has. shun it like the plague! Repairs
to the frame. major body repairs or mis-
alignment of hood and fenders. doors and
other main body sheet metal areas could
be caused by a wreck. Frankly: if you're
in doubt, best idea is to look for another
car.

How can you determine mileage? Pay
no attention to the speedometer, for one
thing. This little gadget can easily be set
to read whatever the seller desires. As a
rule-of-thumb you can figure the car has
had approximately 10,000 miles on the
road for each year of its life. To pin
things down a bit more look at some of
the little things like those shown in ac-
companying pictures. For example. if the
car hasn’t passed the 35.000 mile mark
vet. the accelerator, clutch and brake
pedals should be worn—but not too
badly. If the car is two or three years
old and pedal covers look like new. be-
ware. No matter what the speedometer
says this car has been over the road!
Same thing if the pedals look badly worn.
A car with 20.000 to 30,000 miles on the
clock will show some wear; that you can
expect. Upholstery will give you another
clue. A two or three-year-old car with
normal mileage will be worn some, par-
ticularly in the driver’s seat. If it has
new slip-covers, look underneath to see
what they might be concealing. Worn
upholstery in cheaper cars means 30,000
miles.

Check the tires too. They may not be
original. but they can tip you to some of
the car’s flaws. If they’re worn unevenly
the car needs some front end work; the
frame may even be out of line. If the

HERE ARE a number of reasons

why people buy used cars. One of
the main—and most obvious—ones is
that we all can’t afford new cars. How-
ever. there are other good ones too.
Now that auto makers can easily sup-
ply the demand for new cars, more
normal rates of depreciation are in ef-
fect once again. Gone are the lush days
of the late forties—and even early "fif-

skins are badly worn—or if they look
brand new—you can figure this job has
passed the 25,000-mile mark. Be wary if
there are so-called “snow tires” on the
back. Dealers often use such tires to hide
rear end noises, blame any funny sounds
from back there on the tires.

Check shocks by bouncing on bumpers.
After you get the car to bouncing at its
natural frequency. stop. The car should
then move up or down to its normal po-
sition. If it keeps moving at least one
shock needs replacing. This isn’t expen-
sive, but remember it in arriving at a
price.

Road Testing the Used Car

There are some things you can’t learn
about a car by hearing or watching it
run; therefore, we strongly recommend
you drive any car before you buy. With
a conventional clutch. look for jerk and
chatter when you take off and accelerate,
Even if this occurs. it might not be seri-
ous. The clutch may be greasy. Even if
it's worn out it would probably mean a
bill of only from $30 to $50. However,
if the car has automatic transmission and
isn’t operating properly. let someone else
worry about it. If it’s wrong. it could run
you up to $150 or more to fix.

While you're driving the car around
listen carefully for whine or other noises
in the transmission and rear end. Drive
over a rough stretch of road and see how
it handles. If there is too much bouncing,
you can figure the shocks are in bad
shape.

Drive around a few sharp turns. The
car should handle right. without dragging
to one side. Same goes for the brakes.
The car should stop in a relatively
straight line, not pull from side to side
when you hit the pedal.

Take your hands off the wheel while
driving straight ahead on a level road.
The car should continue in a straight line.
not wander to either side.

Drive over a rough road—preferably a

Why Buy a Used Car?

ties—when you could buy a new car.
drive it for a yvear or so and still sell it
for almost what you paid. Many buyers
today feel it’s only good business to
let someone else take the heavy de-
preciation a car suffers in its first
year or two of life. They prefer to
shop around for a late model in good
shape and save that initial deprecia-
tion. Other buyers go into the used car

. formation here will be helpful.

curving one. This will show up any
squeaks or rattles. Try to trace them
down. Most will not be important and
easy to eliminate but some might indi-
cate serious trouble. A rough road will
show up flaws in the steering system or
loose front end.

Check for excessive oil burning by run-
ning the car down a hill without feeding
gas. (If you live where there are no hills.
accelerate to about 50 mph and then
take your foot off the gas pedal and let
the car decelerate gradually. Slow down
to about 10 mph.) Now tramp on the ac-
celerator and watch behind you for that
tell-tale puff of blue smoke which indi-
cates worn piston rings and /or loose bear-
ings in the engine.

The dashboard gages can supply you
with a lot of information during your
road test. Does the engine overheat? Does
oil pressure remain high after the car is
thoroughly warmed up? A no in answer
to either of these questions can mean
trouble. Low oil pressure is especially
serious since it indicates worn bearings—
a fault that probably means you should
start looking at other cars.

Speaking of dashboard gages—about
the only one you can’t trust is the mile-
age indicator. The others probably won't
have been tampered with; it’s too difhi-
cult and expensive.

By this time you may have pretty well
satisfied yourself that this is the ear for
you. If you really want to make sure.
however. make arrangements for a me-
chanic you know and trust to go over the
car. The few dollars you pay him for his
time will be well invested. He can check
compression in the cylinders. manifold
vacuum, timing and many other points
you probably don’t have equipment to
do. Get his honest opinion of the car and
ask for an estimate of how much it will
take to make any needed repairs. Keep
this amount in mind when you arrive at
a final price with the seller.

market because they prefer a bigger.
more expensive model that is a year or
two old to a low-priced new car.
More and more we are finding an-
other. relatively new type of used car
buyer also: one who has a new car
and buys an older model as a second
car. If, for these or any other reasons.
you are looking for a used car. the in-
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