BUYINGA
SUPERGAR?

Don't make a move until you read this
informative tech review on the do’s and don'ts
of purchasing a new or used

high performance stocker

BY ROGER HUNTI‘NGTON

A FEW YEARS AGO, whenayoung

fellow wanted to buy a car with a
little something special in the way of
performance, he started haunting the
used car lots for late-model, power-
pack Chevrolet or Ford V-8’s. Young
rodders bought wused cars in those
days, and Ford and Chevy were about
the only low-priced lines that offered
much in the way of performance
options in the mid 1950’s.

Now it’s different. In today’sboom-
ing economy many young people
coming out of high school have good
jobs and enough money to buy brand

new cars. Many still in school are
buying late-model used cars, and young
-married couples are choosing sporty
high-performance cars as family trans-
portation. The ‘‘youth market’ has
mushroomed to the point that many
married and unmarried men in the 30
to 35-year age group are buying youth-
oriented, high-performance models

Top, new 396 Chevy porcupine powerplant has plenty of potential. Above, the 396 is stock in the Chevelle SS.
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Top, tri-carb option is the most powerful package available for the Olds 442. Center, 442 offers just about the best
handling package of all the supercars, but is far from the fastest. Below, ‘65 GTO is most desirable used car on market.
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today. A few years ago this same
group bought conservative, medium-
priced cars.

Furthermore, the choice in high-
performance models today isfantastic.
Most companies have at least one
model that is specifically designed for
the high-performance youth market.
Practically all the manufacturers are
presently offering an arm-long list of
optional equipment that permits the
buyer to literally design his own high-
performance car right on the order
blank. In fact, the choice in high-
performance cars today is actually
bewildering, even to youngbuyers who
study and know cars inside and out.
They hardly know where to start in
deciding. Maybe we can be of some
help along this line.

The very first thing to do when
you’re thinking of buying a high-
performance car, either new or used,
is to decide exactly what you really
want in a car. This is not as easy as
it sounds. It’s too easy to say that all
you really want is performance—wild,
neck-snapping acceleration, 6000-rpm
shift points and 140-mph top speeds.
But you are apt to forget that super
performance like this means com-
promises in other important areas. For
instance, a really super-performance
car will likely use a lot of gas. It may
have poor torque and throttle response
at low speeds in everyday driving. The
clutch pedal may be hard to work in
stop-and-go city driving. The engine
may be hard to keep in sharp tune
and hard on plugs and points. The
ride may be rough. Last but not least,
high-performance cars cost more to
buy, and more to maintain.

Are you prepared to accept these
compromises in a high-performance
car for everyday transportation? Or
would you want to compromise a little
more, and get a car with medium
performance that’s a little more prac-
tical for everyday driving? Some do
and some don’t. Some want all-out
performance at any cost. If you’re one
of these people, the hardware is avail-
able, and if you’re a compromiser,
there’s even more available.

Of course there’s more to ‘“‘per-
formance’’ than just brute acceleration
and speed. Some people value superior
handling, cornering and braking. These
virtues are for sale, too, but they also
involve compromises. A car with
superior handling usually lacks ride

quality. It’s been that way for 50 years.
Are you willing to accept a rougher
ride in everyday driving for that sharp
cornering that you are apt to do only
occasionally? And consider brakes.
You can order heavy-duty brakes on
most Detroit models—either discs,
aluminum drums, oversize drums, or
non-fade linings on standard brakes.
They give very good braking under
rough conditions. But what about the
easy braking you do 99 percent of the
time in everyday driving? Here you
can’t beat standard brakes. The heavy-
duty brakes give higher pedal
pressures, sometimes they squeak, and
sometimes they’re a little unstable
when cold.

Are you willing to put up with these
compromises to get superior handling
and braking? Think it over. We’ve
seen dozens of young fellows order
very stiff suspensions and ‘‘hard”

decide first what'power options best satisfy your needs

foo

for almost five grand. Below, Chevy Il SS is smallest of muscle-mobiles.
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Above, Shelby's version of a super-supercar is the GT350 Mustang which sells
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brakes, and then never put their cars
through paces that would use this
extra capability. All their fun isin a
straight line. ’

So we would urge you to think very
carefully about what you really want
in a car before you buy. What are
you prepared to pay for, bothininitial
cost and operating cost? How many
other compromises will you accept?
And, most important, how will you
use the car after you buy it? Will you
really use the options you pay for?
What kind of driving do you do now?
Try to project from there. Basic driving
habits don’t change when you climb
into a new car. Think it over.

Now let’s consider some of the basic
types of high-performance cars that
are available on today’s market. In
the category of used cars, the choice
and availability varies all over the
place. It will be obvious that the choice
and availability will depend primarily
on the total number of these cars that
Detroit builds in a model run. The
larger the production volume, the
more cars you’ll find on the used car
lots two or three years later. This is
why the late trend to high-performance
cars in all market segments is bringing
the used car buyer a bonus in good,
late-model used cars at reasonable
prices. It’s no trick these days to find
clean jobs with power-pack engines
and four-speed transmissions on the
used car lots, even in smaller towns.
We’re starting to see a lively market
in “‘supeicars’’ like the Pontiac GTO
which only came on the market in
1964. This is good news for all per-
formance enthusiasts. Many of you
wouldn’t even dream of shelling out
$3000 for a new car. But now it’s
possible to get very strong used cars
in the range from $1000 to $2000.

This wasn’t so afew years ago. Find-
ing a good high-performance used car
on the lots was like looking for a
needle in a haystack.

The pitfalls in buying a used high-
performance car are obvious. Chances
are it’s had some rough miles. That’s
the way most people drive this type
of car.

If a car is maintained properly, this
kind of driving most likely won’t hurt
it. You’ll just have to judge as best
you can by a short road test (which
you should insist on before buying any
used car). A compression check onthe
cylinders is a good idea here, too.

Now let’s talk about buying a high-

performance new car. We will first
divide the -currently-available high-
performance cars into three general
price ranges. It’s good to remember
that since dealers don’t usually have
them in stock, it’s tougher to get a fat
discount, so sticker prices and actual
selling prices are usually fairly close
together.

The low price range is generally
between $2500 and $2700. This range
includes the smaller compacts with
optional power-pack engines like the
Corvair with Corsa engine (140 hp),
Falcon with 200-hp V-8, Valiant or
Dart with the 235-hp 273 V-8, and,
lately, the Rambler American with the
new 290-cu. in. V-8. Also available in
this low-price range are full-size cars
with these optional V-8 engines. But
due to the higher weight of the
car and the fact that the engines
have less than 300 vcubic inches,
these cars cannot be considered
“‘high- (Continued on page 68)

every manufacturer has at least one high-performance car

Above left, dual-quad 426 hemi powers Dodge and Plymouth eniries.'Aboye right,

Barracuda S runs 273 engine, has disc brakes.

Below, Satellite can go 160 mph.

CARS o 19



HEADERS

engineered for
MAXIMUM SPEED
PERFORMANCE
HORSEPOWER

When you bolt on a set of Cyclone Headers
you're running a set of headers ENGINEERED
to hand you the plus performance you need
to WIN. A set of headers ENGINEERED for
performance . . . all the way . . . from low
end power through top end maximum M.P.H.

And, with Cyclone you choose from
Bolt-On_headers or the brand new

werp-em) , where you do the weld
ing and you do the saving.

Here's an example of CYCLONE ADVANCED
ENGINEERING. On engines that use SQUARE
exhaust ports and SQUARE exhaust flanges
CYCLONE HEADER ENDS ARE SQUARE. Cyclone
engineers insist on this, it costs more to
make them that way, but, they work better
and your e.t. will prove they work better. ..
and that’s what it's all about, be sure your
Header Ends match the configuration of your
exhaust flanges.

Cyclone tube bends are mandrel formed,
wrinkle-free, to their engineered configura-
tion to get absolute maximum scavenging, to
get rid of gases without restrictions of any
kind. That's why Cyclone Engineers “slide-
rule-out” every configuration then dyno,
strip and track prove it. And, Cyclone Head-
ers Fit. Whether you choose Bolt-On or
Weld-Em units they're engineered to FIT
and_to ‘)N‘CH}RW
GvEcoem) HEADER KITS contain
every part used in Bolt-On Models. Comes
to you ready to weld. Available in full
knock down form or with Header Flanges
and Collector Flanges Heli-Arced. You

choose form best for you.

Cyclone is shipping NOW in most popular
models, your dealer has 'em in stock or can
get 'em FAST. Send for your copy of New
Cyclone Catalog, Decal, HEADER TIPS and
your dealers address. All for only $1.00.

¢&CYCLONE

AUTOMOTIVE
PRODUCTS

3401-p Winona Avenue
Burbank, California 90502
phone 213/849-2166
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SUPERCARS continued

performance’” combinations. There is
another important line in this price
range as of 1966. This is the new
Pontiac Tempest Sprint Six with the
207-hp overhead-cam engine. This car
is literally a ‘‘poor man’s GTO”,
aimed directly at the low-priced, high-
performance market. It’s the first
‘“‘package’” deal that’s been aimed
specifically at this booming new market
which is for the guy who is willing to
sacrifice a little acceleration to get an
everyday car that’s $500 cheaperinthe
showroom and gives 4 or 5 mpgbetter
mileage on the road. In fact, all the
above models would be in this same
category. They sacrifice brute per-
formance for a substantially lower
initial cost and better operating
economy. I have reason to believe that
this market is going to boom in the
next few years. I look for some fan-
tastic new models listing for under
$3000 that will offer more performance
for a very small increase in cost
and fuel consumption.

I’'ll go out on a limb and nominate
for the best values in this price range.
The Tempest Sprint Six, Dart or
Valiant with 235-hp engine, or the
standard Chevrolet with the 195-hp 283
V-8, with all-synchro 3 or 4-speed
trans are tops.

The middle price range in the high-
performance market is generally
between $3000 and $3200. This takes
all the new supercars including the
GTO, Olds 4-4-2, Buick Special Gran
Sport, Chevelle SS 396, Fairlane and
Comet GT’s. Also included are their
sports oriented cousins like the Barra-
cuda Formula S, Mustang GT with
271-hp engine, and in 1967 the new
Chevrolet Panther and Mercury Cougar
with (?) engines. It should be pointed
out that all the above cars are
integrated-package models. In other
words, they come standard with heavy-
duty suspension to complement the
higher horsepower, and a special body
trim to identify the car as a special
high-performance model. Thisconcept
of special model identification is ap-
parently very important for this
segment of the market. The buyers
want the world to know that they have
something a little different and hairier
than the common herd.

Another entirely different kind of
car in this price range is the full-size
low to medium price cars with medium-
strong optional engines. Don’t get
confused! These are Chevrolets, Fords,
Plymouths, Dodges, and Pontiacs with
optional engines running generally

from 250 to 350 hp. They can be
ordered with optional 4-speed trans-
missions and heavy-duty suspensions
give them the appearance of junior
supercars. They have a touch less
performance, but give better fuel
economy and are more flexible on the
street. This type of car is represented
by the premium models like the Chev
Impala and Ford Galaxie 500.

It should be pointed out that there
is a fairly broad range of performance
in the above list of cars. They’re not
all equal, the supercars are the
strongest. I hesitate to go out on a
limb, but I would say that their show-
room capability on the quarter-mile
would be around 15 seconds flat E.T.
at 90 to 95 mph terminal speed. The
sports jobs like the Barracuda and
Mustang, with smaller engines, would
be a bit slower, perhaps closer to 16
seconds, E.T. at 85 mph. The full-size
power pack cars would be a shade
slower than that. If you’re after the
ultimate in performance in this price
range, you’llhaveto goto the supercars.

My nomination for the best values
are the Olds 4-4-2 (best handler) and
Pontiac GTO, Barracuda Formula S,
big Chevrolet with 275-hp 327 engine,
Pontiac Catalina with mild 421 engine,
and a medium Dodge or Plymouth
with the 4-barrel 383 engine.

Our high price range for high-per-
formancecars runs from approximately
$3500 to $3700. This takes in full-size
cars with maximum-performance street
engines. The new 426 street hemi
engine in a ‘66 Dodge Coronet or
Plymouth Belvedere would be a prime
example, followed by a 427 high-
performance wedge engine in a Ford
Galaxie or a 427 Chevrolet Mk. IV
option in a Chevrolet. All these engines
are advertised at 425 horsepower, al-
though their actual street performance
potential varies widely. All of them
have wild solid-lifter cams, big-port
heads, very high compression, lots of
carburetion, and will wind to 6500
rpm. The engine packages run from
about $500 to $1000 above the cost of
a standard V-8 option, so it’s hard to
buy one of these for less than $3300
or so. Fuel consumption generally
ranges from 6 to 12 miles per gallon,
and the engines are quite rough, noisy
and inflexible on the street. But if you
want 0-60 mph times of 5 to 6
seconds off the showroom floor, and
quarter-mile E.T. in the low 14’s and
high 13’s at 100 mph, this is the way
to go. Three years ago you couldn’t
buy this kind of acceleration out of the
showroom in a street-tuned package
for any amount of money. Today you
can. (Continued on page 70)



I don’t think there’s any question
that the strongest package in this group
is the new Dodge-Plymouth street
hemi. Its actual output at the clutch
on the showroom floor is closer to 450
than 425 horsepower. (While the Ford
and Chev entries would be in the
350-425 hp range actual). It also has
an advantage in being offered with a
special heavy-duty Torqueflite torque
converter transmission where the
others are offered only with manual
4-speed. The automatic is very nice
with an engine thisstrong on the street.
You can squirt to 40 mph in the
“Traffic Light Grand Prix’’ in about
2 seconds! The next strongest car would
probably be the 427 Chevrolet, one of
which won the A/Stock class at the
recent NHRA Winternationals.

Another type of engine option should
be mentioned in this price range. This
is what I like to call ““police’’ engines
for want of a better name. They’re large
engines, de-tuned a little from all-out
specs to make them more flexible and
economical on the street, but still
offering strong acceleration in full-size
cars. This would include the 390-hp
version of Chev’s 427 engine, the
360-hp Ford Interceptor engine onthe
new 428 block, the 365-hp version of
Chrysler’s 440 block for medium
Dodges and Plymouths, and the 376-hp

Pontiac421 H.O. Tri-Power option in
a light Catalina. The performance of
these combinations is generally a little
softer than the average supercar,
mostly because the cars weigh over
4000 pounds. The combinations are
not very popular in the current youth
market. The initial cost and fuel con-
sumption are high for what you get in
acceleration and you could probably
do better with a supercar like a GTO.

Probably the best of the bunch,
though, is the 376-hp Pontiac421 H.O.
engine in a Catalina. This is brutal
with either 4-speed or GM Turbo-
Hydramatic converter. (The availa-
bility of automatics with all these
engines is a good feature).

That’s the story on car selection
gang. I wish I could say you can’t go
wrong by following these suggestions,
but these are just one man’s opinion.
I try to be unbiased, and think I am,
but I know from experience that most
car enthusiasts are ‘‘one-make’’ guys
who are interested primarily in one
make of car. They won’t hear any
criticism against it without an argu-
ment. And maybe this is good. Con-
troversy makes good bench-racing and
sells lots of magazines. But it’s also
true that these one-make guys will
refuse to buy an obviously superior
model in another line. If the make

they prefer doesn’t have a competitive
model in that range they won’t buy
anything until their make does offer
something. This is why a lot of Ford
lovers didn’t buy supercars until the
Fairlane and Comet GT’s came out
this year.

But I would still caution you to study
carefully your true wants and needs in
a car before you buy. And study care-
fully your finances before you decide
between a new car or used car. That
difference in initial cost between $1000
to $2000 is vital. Don’t bite off more
than you can chew. And remember
that more and more good late model
high-performance used carsare coming
on the market every day, as the youth
market booms. You can get pretty
much what you want here if you look
hard and long.

A word about ordering a new high-
performance car: the dealer probably
won’t have what you want in-stock
because the market for these cars is
more limited. Expect to order and
wait for delivery a few weeks. Don’t
take something you don’t really want
just to get immediate delivery. You’ll
always regret it. Of course when you
order a car on the order blank the
dealer won’t generally give you as good
a deal, like he would to take a car off
his back (Continued on page 72)

Examples:

JEEPS $63.00 ///l

BOATS $178.00
BICYCLES $5.50
TELESCOPES $4.00
LEATHER BOOTS 65¢ \
TYPEWRITERS $8.79
AIRPLANES $159.00
REFRIGERATORS $5.00
PASS. BUSSES $208.00

GOST. BUY FOR AS LITTLE AS 2¢ AND Je¢ 0” TIIE DUI.I.AB

COMPLETE SOURCES AND
INFORMATION ON HOW
YOU CAN BUY THOUSANDS
OF ITEMS FROM GOV'T—
ONLY $1.00

RIFLES 10.95
PARACHUTES 21.95
BOATS 16.45

SHOES 1.65

JACKETS 3.25

TENTS 6.55
BAYONETS 2.15

HAND GRENADES 1.60

COMPASSES 1.05
HOLSTERS 2.15
MACHETTES 2.15
GOGGLES 61c
Prices are
erned by age and
condition when
uying directly
from government,
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COMMANDO KNIVES 1.38

BUY ONE,
MINIMUM ORDERS AS LOW AS $5.00 ACCEPTABLE

‘FULL PURCHASE PRICE OF $1.00 REFUNDED WITH FIRST ORDER OF $10.00 OR MORE

FREET! FREE!! coms o dace, seonay st

THAN 500 ITEMS. YOU CAN ORDER DIRECT B
SURPLUS PRICES. YOURS FREE WHEN YOU SEND $1.00 FOR THE DIRECTORY.
THIS IS THE WORLD’S LARGEST STOCK!!

IL AT RIDICULOUSLY LOW

PISTOL BELTS 1.05
STEEL HELMETS 2.15
GIANT BALLOONS 1.38

Life Rafts, Walkie Talkies,
Swords, Paratrooper
Boots, Flags Sleeping
Bags, COts Phones,
Mine Detectors Bugles,
Hand & Leg Irons,
Blankets, Bullet Proof
Vests, Flares Cartridge
Belts, Ammo, Rifle Scopes,
Maps Shovels Canteens,
gadd:es Fslrst Ald
upplies, Sunglasses,
FIELD JACKETS 3.25 Mess Klts Haversacks,
w Bunk Beds, AND HUNDREDS MURE /
—— etmm———

TWO OR A DOZEN OF ANY ITEM YOU WANT

MODEL CANNONS 1.38
BAYONETS 1.65
CARTRIDGE BELTS 1.05
STEEL AXES 2.70
CANTEENS 67c
FOLDING STOVE 1.38
FIELD PACK 1.05
MIRRORS 61c

DIRECT FROM GOV’T. FOR ONLY A FRACTION OF ORIGINAL

\J
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I
a SURPLUS BARGAINS, DEPT. 107.9
= 605 THIRD AVENUE

: NEW YORK 16, N. Y.

FREE HOME TRIAL COUPON

. | enclose $1.00. Send the combined catalog cmd:

a 2 of $10.00 or more.
sName

- (Please Print)

.Address

:Clty Siate

directory immediately. | understand that my money:
m Will be refunded if-1 am not completely satisfied. g
I Also | will receive a full refund with my first order ®




OPEN THE DOOR TO SUCCESS
IN ANY INDUSTRY

This valuable Dietzgen!

| drawing outfit included

in course. No extra cost.
'

Thousands of jobs waiting.
Become a professional

DRAFTSMAN

LaSalle trains you at home.
No previous skills required.

DRAFTING offers you big career op-
portunities today. Draftsmen are
in heavy demand in every technical
field, every construction industry,
every engineering and research corpo-
ration. Look at the columns of “Help
Wanted—Draftsmen” ads that appear
in a single issue of a city newspaper!
Why don’t you get started in this ex-
citing work and qualify for big pay?
No previous skills are required for
LaSalle spare-time training; expert
instructors give your work personal
attention. The cost is remarkably low.

Send for FREE Booklet

Packed with in-
formation on op-
portunities in
Drafting. De-
scribes LaSalle
training which
you can take at
home without in-
terference with
your present job.
Mail coupon to
LaSalle, 417 South
Dearborn St.,
Chicago, Illinois

A SALLE EXTENSION UNnvERSITY 1

LA SALLE EXTENSION UNIVERSITY

I A Correspondence Institution

1 417 S. Dearhorn, Dept. 57-048, Chicago, lllinois 60605
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' NAMO .0eie vio vioivionions s s sisioins o266 wraiasins ste s Age..... :

I AGAPOSS. ooinroresin ase v ssmnsraie sie steiiccsiiie g momze 69 I

| City & |
3 23 { A S RN I

I County.........coovviviivnnnnn. Zip No.......... I

Working Hours

l Oceupation...............oonvvnnnn AM...... P.M. I

16

L9_-------_-_--_J

72 o CARS

lot. The difference will be prob-
ably at least $200, but persevere.
This is a big investment. Do it right.
Another thing, don’t trust the salesman
to quote you all the available per-
formance options. Chances are he
doesn’t know them all. Insist on seeing
a complete order blank for all RPO
and LPO (limited production option)
equipment. There may be stuff there
you never heard of which would en-
hance your package. And many times
the cost is only a few dollars when
installed on a new car being custom
built at the factory. It’s much cheaper
than deciding you want the stuff after
you get the car, and having the dealer
install it. This is especially true of
axle gears, heavy-duty brakes, and
the like. Make sure you know what’s
available before you order.
Good hunting!

COMET TEST continued

Once underway on the open road
we found the Cyclone to be a rather
stable car even at speeds over 100 mph.
The compromise suspension worked
well and the tires, Firestone 500’s,
seemed to hold up even though we
were averaging well over normal high-
way speeds. Wefelt that power steering
was not really needed in this car, as
we missed the normal feel of the road
afforded by the manual setup. One
thingthat really impressed us, how-
ever, was the head-turning ability of
our test car. The combination of bright
red paint, rallye stripes, chrome wheel
covers and the purr of the dual pipes,
attracted young and old alike. The
clean, sleek lines and the massive
forward styling tie all the goodies
into one neat image car package.

Equipped with 335 horses under
the hood and a close ratio four-speed
and 3.90-to-1 limited slip cogs be-
tween the rails, the GT proved to be

an excellent performer. Eyen with the-

good gears it did not pack the punch
of a tri-carbed GTO or a ‘‘semi-hemi’’
Chevelle. We were, however, able to
walk away from most of the average
stoplight drag racers. Shifting was
exceptionally smooth except for the
small uncomfortable-shaped shift
knob. Running around town upshifts
were made around 3000-3500 rpm,
which coincidentally is when maximum
torque comes in with the hot hydraulic
lifter cam. Engine flexability rates high,
as no trouble was encounted lugging
the engine down to 1000 rpm in top
cog or winding past the 5500 rpm mark.

In the past we have had very few
kind things to say about Detroit brakes
in general and supercar brakes in parti-
cular. Most of the manufacturers use

one set of brakes for six, standard
eight, and ultra quick supercars. Some
list optional linings and drums, but
dealers knew little or nothing about
their whereabouts. Our test Comet
was fitted with 10-inch finned drums
and metallic linings to cope with the
extra horses up front. Heat dissipation
is good with the finned drums and
the metalliclinings help combat against
fade during repeated panic stops. They
are not as good as drums in the fade
department, but discs will not be
available on the Comet until 1967 so
there is little choice. Five or six panic
stops from 85 mph managed to fade
the binders, but they would not fade
under average or above average stop-
ping conditions.

As far as all-out performance went
we were a bit disappointed with the
GT. The compromise suspension
worked out just fine on the street and
road, but left a lot to be desired for
maximum strip performance. We were
plagued with wheel hop and axle
windup throughout our quarter mile
testing, even though the car was factory
fitted with the special suspension. Our
best run through the eyes netted us
with a 98 mph, 14.95-second time slip-
and that was after 12 attempts. Most
runs were well into the 15’s. Perfor-
mance could be improved by the
simple addition of adjustable Air Lifts
(C60Z-5A589-A, $49.50) available
through any FoMoCo dealer. With
the air bags in place the chassis can
be properly preloaded to compensate
for track conditions, engine tune or
various suspension settings. For more
serious competition good lift or trac-
tions bars would be a wise investment.

After adding 500 miles to the already
racked up 8000-plus miles we felt that
the Cyclone GT is a very competitive
package in the supercar sweepstakes.
It may not be as quick as a good
running tri-carb GTO or handle as
well as an Olds 442, but it sure has
a lot going for it. It has image written
all over it, lots of performance packed
under the hood and between the rails,
and man, is it ever durable. And just
think next year limited models will be
available with the 427 wedge, disc
brakes and a maximum performance
suspension that allows you to use all
of those 425 ponies.

LOWER STOCK continued

you’re going to have an advantage over
the guy with the same engine who
weighs 100 pounds over his class
minimum. Keep in mind also that it
is legal in the stock classes to trim
the weight of the particular model
to the (Continued on page 74)
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