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MOST EXBITING I:AII WAX DISCOVERY IN 20 YEARS!

new!

xcé‘

S CROIN JEWEL OF OAR

TAKE YOUR CHOICE!
- available in
quu id

or pre-whipped
paste!

(Extra| Paste wax kit
includes hi-speed applicator,
plus “one wash” pack of
Zip Wax Car Wash )]

Defies the ravages of sun..rain..smog..salt Spray..detergents!

Cleans...Waxes...Seals! Outshines 'em ail! Outlasts ‘em ajj?

As your introduction, choose

ANY3

-TRAGK CARTRIDGES

Bernstein
[SIEVEREGI G
American Classics

OERGHWIMT

Rhapsody In Blue and

6157. Also: Penny Lane, This

An American In Parls
oROoFE;

Grand Canyon Suite

6238-6239, This Twin-Pack
cartridge counts as two

selections

5896, Stout-Hearted
bten WhenSunay Gets
Blug, Lover Man, etc.

DEAN MARTIN
Welcome to My World

5546. Also: Pride,
Wallpaper Roses,
Turn To Me, 10 in all

J628 Also: Cancan
Creensieeves, Blue
Danibe Waltr, ele

5799. Plus
Are The Wards,
More | See You, elc

RAY CONNIFF
PERCY FAITH
BARBRA S'Idﬂﬂs.lﬂﬂ

an
ANDY WILLIAMS
Popular Star Track
6158, Includes: Sec-

ondHandRose, Same-
where My Love, elc.

5487, Plus: | Wil
Wait For You, Lover
Man, Groovin®, ele.

ALL | REALLY WANT TO D0

5561, Plus: Eight
Miles High, My Back
Pages, 50, 11 in all

2267 ' Stunning.with

staggening arlicula
tign ““High Fudelily

Is M Snng. Somethin’

Stupid,

FOR 9 5
ONLY

5343. Also: By The Time |

Get To Phoenix, Walk On By,

Venus, etc.

and the
Singers

. $souTwwiRt,
MY LOVE

2603, Also: Ring O
The Road. Days Of
Wine &nd Roses. elc

3679, Also. Strang.
ers in_ The Night,
sunny, elz

1123, It soars and
i swings..a Break:
through.''—Playboy

TWIN-
PACKS

Twice the
music—yet
each counts

as one
selection

© 1968 CBS Direct Marketing Services $C1/608

EERI A
PAUL REVERE
& THE RAIDERS’
GREATEST HITS
ok d ok ok Rk
Kicks - Lovie, Louie
Good Thing - & Most
e [fTRT A b Wk

3857, Plus: Ups And
Downy, Just Like Mg
Steppin’ Qut. elc

G095, Plus: Days OI
Love, Out Of This
World. ele

7595, Also: Do Yeu
Wanna Dance, Span-
ish Harlem, elc.

Andre Kostelanetz
and His Orehestra
WONDERLAND

OF GOLDEN HITS

1 WisH You
LOYE
O ALL
[cottiinial

6237, Plus: Java, Ebb
Tide, Walk On The
wild Side, 26 in all

R YU UR
FOH OM

5486. Plus: This
Town, Born Fres,
This Is My Song, elc.

2340, Also: Angle,
Kathy's Song, 1 aAm
a Aock, elc

4791, Alsn: Sweel
Bitter Lowve, Ewil
Gal Blues. 7 more

6180, Plus; Dawn,
Rag Doll, Big Girls
Don’t Cry, 19 more

if you join now, and agree to purchase as few as
four additional cartridges during the coming year,

from the hundreds to be offered

YES, IT'S TRUE! You may have any 3 of the best-selling
&lrack cartridges shown here—ALL 3 for only $5.95!
That's the fabulous bargain the brand-new Columbia
Stereo Tape Cartridge Service is offering new members
who join and agree to purchase as few as four additional
selections in the coming year. Have you ever heard of a
better buy in B-track cartridges—anywhere?
FREE SUBSCRIPTION TO CARTRIDGE BUYING GUIDE. You'll
have no problem selecting four more cartridges because
the Service offers you so many cartridges to choose from
. all described in the monthly buying guide which you
will receive free! You'll find hit 8-track cartridges from
every field of music—the bestsellers from many different
labels! You may accept the regular monthly selection...
or any of the other cartridges offered...or take no car-
tridge at all that month.
YOUR OWN CHARGE ACCOUNT. Upon enroliment, the Serv-
ice will open a charge account in your name. You pay for
your cartridges only after you've received them—and are
enjoying them. They will be mailed and billed to you at
the regular Service price of $6.95 (Classical, occasional
Original Cast and special cartridges somewhat higher),
plus a small mailing and handling charge.
YOU GET FREE CARTRIDGES! Once you've completed your
enrollment agreement, you'll get a cartridge of your
choice FREE for every two cartndfes you buy! That's like
getting a 33%:% discount on all the B-track cartridges
you want .. .for as long as you want!
SEND NO MONEY NOW! Just fill in and mail the coupon!

COLUMBIA STEREO TAPE
CARTRIDGE SERVICE

Terre Haute, Indlana 47808

SEND NO MONEY—JUST MAIL COUPON

Columbia Stereo Tape Cartridge Service
Terre Haute, Indiana 47808

Plesse enrcll me as a member of the Service. I've indl-
cated below the three cartridges I wish to recelve for
$5.95, plus postage and handling. I agree to purchase four
more sclections during the coming year at the regular
Service price, and I may cancel my membership any
time thereafter. If I continue, I am to recelve an 8-track
cartridge of my cholce PREE for every two additional
selections I accept.

SEND ME THESE 3 CARTRIDGES (fillinnumbers below)

I | | | o]

Name
(Please print) Last Name

—— —— T ——— —— N S — f—

First Name initial

Add;

City

Stale lip
402-1/1C
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You've got more car than you thought you bought.

) Tllc way to find out is with a set of Seiberling Super
Wide Sports Tires. They're the new kind with wide
tread. Up to two full inches wider than conventional
tires. A low, road-hugging design that will do wonders
tor your.car.

More spunk on get-away. Surer cruising. A real cat
on corners. No drawn out stops. Safe. And just plain
fun to drive.

You get the strength of full 4-ply nylon cord con-
struction. Long tire life, too, because of Seiberling’s
special molding process. o

One more bonus: the Super Wide Sports

redline_on_one side, L orts has a sporty

oright_whitewall on th
' i n_the other.
Have them put on one way, switch later if you like

Drive out to ¥ Sei i
: your nearest Seiberling deale ¢
The trip home will be more fun. Eioe ol

The Seiberling Tire & Rubber Com
Ohio 44309,

§5E|BERL|NG
Super‘NideSports

|r . e % -
Whitewall one side. redline on the other

pany. Akron,
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hard-to-reach

Now you can get the famous cleaning
action of GUMOUT in a pressurized can
equipped with a special extension nozzle.
The unique plastic tube sprays GUMOUT
with pin-point accuracy into spots you
can't reach by usual cleaning methods—
even sprays around corners. GUMOUT
penetrates instantly, dissolves and cleans
away grime and gum—right down to the
bare metal. Perfect for cleaning exterior
carburator surfaces and linkage. Frees
sticking manifold heat control valves in
seconds. Get JET-SPRAY GUMOUT at your
auto supply store ($2.19). Or write
direct. Send self-addressed, stamped
envelope for free GUMOUT racing decal.

GUMOUT DIVISION
Pennsylvania Refining Company (Dept, 206-A)

éleans

places fast!

Cleveland, Ohio 44104

. 4
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OPINION & COMMENT

from the publisher

A Driver Is A Driver Is A Driver. Don’'t You Believe It!

AT A STAFF LUNCHEON RECENTLY
the subject of drivers and driving came
up. Automotive subjects have a way of
doing that when we get together. The
younger members on staff were knock-
ing old drivers (non-staff) as being the
ones who caused most of the accidents
mainly because of the way they hog the
road, staying in the center lane at
speeds slower than the normal flow of
traffic. The older ones on staff — not
in defense of the older drivers, neces-
sarily — pointed out that as many acci-
dents were probably caused by young
drivers who drove faster than they
should, weaving in and out of traffic to
get where they are going in more of a
hurry than necessary. Women, and par-
ticularly young girls, came in for their
share of criticism as the fastest and
most reckless of all drivers.

One sage staff member (I have to
say that because it was 1) observed that
much of what one driver considers as
bad driving in others is a relative mat-
ter. If you're in a hurry, then the slow
driver, no matter what age, is “‘bad.” If
you don’t normally drive too fast and
you see other drivers, young or old and
of either sex, constantly passing you
on both sides, they're “bad.” If you're
a guy, chances are you'll consider most
women as ‘‘bad’ drivers, and vice-
versa if you're a gal,

All agreed that “drunk’’ drivers were
the worst and were certainly the group
of drivers who caused the majority of
accidents. Various statistical studies
continue to prove that one-half or more
of the accidents are caused by drunk
drivers, so it's more than obvious that
drinking and driving do not mix. Every
step necessary should be taken to in-
form drivers of this fact and to enforce
drunk driving laws.

What this all boils down to, of
course, is that drivers are not as good
as they should be — or even think they
are. What was left unsaid but needs
saying is that every effort should be
expended toward improving inept driv-
ers who have been unleashed on our
highways in one form or another. With
all the concentration by safety “‘ex-

perts'’ and authorities on the improve-
ment of car interiors for ‘'survival,”
too little attention is being paid to
driver training, driver licensing and
ways of improving the standards of our
current drivers.

On the weekend following the staff
luncheon, | had an opportunity to drive
a Toyota 2000 GT over a 500-mile
route that took in winding hilly and
mountain roads, 6-lane divided Inter-
state highways, 2-lane desert roads
and 2-lane rural roads. The comments
about drivers were on my mind as |
enjoyed the beautiful handling and re-
sponsive machine (May, '68 MT), and |
consciously began to notice what other
drivers were doing (being careful, how-
ever, to watch my own driving first and
foremost). Some of what happened was
undoubtedly caused by curiosity re-
garding the car — like riding the Toy-
ota's bumper to see what it was —
BUT, there can be no excuse for these
other stupid moves: 1) refusing to
move over for mile after mile on a
mountain road, even though a line of
cars built up behind and numerous
“turn-outs'' were available; 2) refusing
to move over to a lane reserved “‘for
slower cars' with no cars in front that
the driver might have been excused for
wanting to pass himself; 3) allowing a
child to hang out — yes, hang out! —
the window of a car doing about 45
mph; 4) driving into a turn with a VW
faster than what felt ‘“‘comfortable”
with the Toyota (admittedly, this could
have been an ego-building crutch for
that driver); 5) suddenly cutting into
the inside lane of a 4-lane divided
highway as | attempted to pass, caus-
ing a sharp application of brakes
(thank God for those powerful discs!);
6) not observing the centerline on blind
curves; 7) changing lanes too abruptly
and in many cases without signalling;
8) tailgating; 9) weaving from lane to
lane of the 4 lanes of an 8-lane free-
way; 10) looking everywhere but
straight ahead while driving; etc., etc.

And we let the safety “‘experts” and
legislators tell us if we just *‘clean up"

continued on page 70

%

A car that has a heritage of winning over 500 international events including thg 67
RAC World Rally Championship (third time in four years) has to have something
rather racy under its hood.

In the case of Ford’s Model C Cortina GT, its the engine. Its an all-new 8%hp

1600 cc OHV 4-cylinder engine that incorporates an all-new Cross—Flow _cylinder head
with intake and exhaust ports on opposite sides for greater thermal efficiency, .

a Bowl-in-Piston combustion chamber that creates better control over combustion
shape, volume and surface finish, a Five-Bearing crankshaft that reduces stress

on moving engine parts, tuned headers, a high-performance camshaft and

a two-barrel Weber carburetor. But the GT engine isn’t the whole GT story.

The rest of the car includes: a fully synchronized 4-speed gearbox with cc?nsole
mounted shift lever, front disc brakes, an extra-stiff suspension system with

rear radius arms, radial ply tires, bucket seats, a fully in-strumel}t-ed dash an}d GT
racing stripes. The Cortina GT is built in the same sensible tradition as Ford’s Model A.

And it’s at Ford’s local Cortina dealers now. Just holding its horses til you get there.

Ford's Model C

CORTINA €229

Check the Yellow Pages for the name of Ford's local Cortina Dealer



ALL ABOUT OIL

NUMBER 2 OF A SERIES

Iggy Katona carries “Dodge
Fever” to another winner’s
circle as he captures the
ARCA National Champion-
ship in his Champion-
equipped Dodge

; 3 Don White captures his 2nd
©par T2 BIV USAC Stock Car Champion-
ship—the fifth stock car
championship of his career—
with the Dodge-Champion
combination

AZ6 '3 M

EERIELT

ek

When, and if, the average car owner Even finely machined metal has jagged it circulates through the engine. It is
I"“ thinks about oil, his impression usually is surfaces when seen under a microscope. this oil film that acts as a sealant and
Ernie Derr—biggest winner ' that oil's sole purpose in an engine is to When these microscopically rough sur- when we realize that the film is often one
in U.S. stock car racing— ! lubricate. Unquestionably, the lubricating faces oppose each other, as on piston hundred times thinner than the diameter
takes his 8th IMCA Stock { function of oil is vital to the operation of ring against cylinder wall or piston ring of a human hair, we can appreciate the
Car Championship in a I a car's engine (as we discussed in the again_st piston groove, channels exist that need for strength.
Champion-ﬁtted Dodge i first article of this series). permit leakage or blow-by of gas pres- This strength can be
| But because of the design and opera- sure. Itis oil's job to fill these tiny channels called viscosity sta-
| tion of an engine, it is also essential that and form a seal against gas pressure, bility. Thus, the
j oil have the capabilities of sealing, cool- How effective oil seals depends on its capacity of oil to
| ing and cleaning. And while each of these characteristics. maintain its resis-
| requirements directly affects an engine’s In its role as a sealant, the primary tance fo thinning and
| performance; the ability to seal has the requirement of oil is the ability to resist giving way under
| most immediate affect on power output. excessive thinning. If an oil becomes too heat and pressure is (@ 2
i The reason for this is found in the fun- thin under the high temperatures created imperative to proper 5050 iy
: | damental theory of internal combustion during engine operation it will “give way" engine performance, -
In 1967_ARC IMCA d USAC | engines whose source of energy is the underthe pressure of gas, permit blow-by Many oils seek to assure a high vis-
an H | expansion of gases created by the com- and the subsequent loss of engine power. cosity through the use of additives called
® (44 AR bustion of fuel. When this fuel is burned The measure of oil's resistance to exces- V. L improvers. Unfortunately, these arti-
StOCk car racmg bowed tO DOd e ¢ in the engine’s combustion chambers sive thinning Is its viscosity index (often ficial agents usually lose their potency
g ; above each piston, gases are formed called V. ). under the stress of engine operation. The
9 . . | under high pressure, It is the pressure of Viscosity is that physical property of a carowner's most reliable guide to select-
Fever. And Champlon Sparked lt - these gases against the head of each fluid which offers resistance to relative ing an oil that offers reliable protection
’ ’ Champion e piston which causes the engine to run. It motion of its parts. Viscosity stability is | -against thinning, loss of sealing ability
It, f th Ch . | is necessary, therefore, to prevent these an oil’s physical ability to maintain con- and consequent loss of engine power is
S more proo at amplon ; Spark DIUQS gases from leaking past pistons and pis- sistency under specified conditions of thecil‘snamralviscositystabillty. The fact
. - ... the heart fon rings if the engine is to operate at operaling speed, temperature and pres- that engine oils refined from the richest
Spark plugs Ve OUtStandln maximum efficiency. Due to the nature of sure. Viscosity is directly related to the Pennsylvania grade crude oil offer highly
gl g of a tu ne-up | metal, itis impossible to achieve an effec- thickness of the film stable viscosity without artificial im-
SRR DABLE | tive seal by strictly mechanical means. which oil assumes as \:;5 provers is generally recognized,
[}

performance! Why should P _
you settle for less? S BARK PLucs COMPETITION PROVED |uys 'KENDA“' KENDALL REFINING COMPANY

fficial oil at the i
Walkins Glan Grand Frix Racs i\ MOTOR 0ILS BRADFORD, PENNA. 16701
Course and the choice of drag and 3 Division of Witco Chemical
stock champions. Refined from the

CHAMPION SPARK PLUG COMPANY o TOLEDO, OHIO 43601 richest 100% Pennsylvania Crude.
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Corvair Might Be Alive and Well in '69

General Motors has a study program
to replace the Corvair with a front-
wheel-drive car in 1972 —but so far
it's just on paper. The current Corvair
is still a mighty sick car in the market-
place. Sales this model year will total
about 12,000 down from 27,000 in
1967 and 293,000 in 1962. But GM offi-
cials insist there will be a 1969 Corvair.
How do you spell “Stubborn?”

Governors: One Way or Another

The auto industry cried “No” with a
loud voice at the thought of speed gov-
ernors on cars. That was Detroit's reac-
tion lo a formal proposal for such a
device from federal auto safety offi-
cials. The Automobile Manufacturers’
Assoc. (AMA) said the whole idea was
ill-advised. First of all, because rela-
tively few accidents are caused by
speeding, the AMA noted, adding that
most fatals are caused by drunk driv-
ing. American Motors said it would be
too costly and Chrysler said it would
“present an irresistible challenge” to
people who wanted to go speeding
and would try and deactivate the de-
vice. As an alternative, the AMA sug-

INSIDE DETROIT

gested a warning system that would
sound an alert when a car exceeded
the highway speed limit. “Such a sys-
tem might, for example, cause the
blowing of the horn and the flashing

of lights,” the AMA suggested. Think of
a car’s horn and lights wired up this

way! Get one mile over the speed

limit and it would be like making a
public confession. But maybe this
would be illegal because isn’t there

something in the Constitution about

self-incrimination — the Fifth Amend-

ment?

Is Ford Serious About Steam?

Ford's been interested for some time
in steam-powered cars. It got the first
one a year or so ago from a Pennsyl-
vania firm. But what's more interesting
is the fact that Ford recently signed a
working agreement with a Massachu-
setts firm, Thermo Electron Corp., for
joint development of a small steam
engine. Ford emphasizes that initially
the project will be aimed at low-power
applications, including outboard mo-
tors and golf carts. But Ford is also
ready in case something more should
develop. Part of the agreement is a

royalty license to Ford covering car,
truck and certain tractor applications
of any steam engine made by Thermo
Electron. Ford also will be granted op-
tions to buy up to 100,000 shares of
the company. Ford's interest is evident
by this, plus the fact that it has agreed
to provide up to $1 million worth of
engineering help.

Rumors:

@ Imperial will have a new en-
gine: True. Chrysler is working on
a new 480-inch powerplant for this
car but it’s not expected until 1970.
It would be the largest in the U.S.
industry, topping Cadillac’s 472
inches and the 460-inch engine on
the new Continental Mark IIL. Cur-
rent Imperial engine is 440 inches.
When the “480” is ready it will also
be available on the Chrysler.

® Cadillac would like to drop the
front-wheel-drive on the Eldorado:
True. Cadillac is developing a nor-
mal drivetrain for use in the early

1970s.

More Safety Item Cost Skepticism

That $23 price hike which went into
effect in January when the government
ordered the industry to put shoulder
belts on all cars has come under scru-
tiny by the U.S. Bureau of Labor Statis-
tics. The BLS said the belts actually
accounted for only $8 of the increase,
and that includes allowing for installa-
tion and mark-up profit. It all serves
to lend substance to charges by auto
critic Ralph Nader and some senators
that the belts actually cost the manu-
facturers only $3, a charge denied by
executives here. One thing is clear:
those safety standards published by
Washington are giving Detroit a per-
fect excuse for hiking prices.

Maturing of a Rambler

Some of those once-compact Amer-
ican Motors cars are getting bigger. The
1969 Ambassador is being stretched
four inches. The new overall length
will be 206.5 inches. The wheelbase
will be up an equal amount. How times
have changed! There was a big to-do in
1962 when reporters gleefully learned
that the compact Rambler was going
up four inches with the 1963 models.
But it turned out that while the wheel-

continued

Exemplar I, a prototype car commissioned
by the Bridgeport Brass Co. Division of
National Distillers and Chemical Corp.,

has silicone bronze exterior trim and
17 different copper alloy combinations
available for decorative applications,

It also features several engineering
innovations, including twin copper and
brass radiators and copper disc brakes,

no other razor...

S razor on, shaving will never be the same.

With new Solid State design, the amazing
Schick Retractable goes beyond any
shaving instrument you've ever known.

Never before has a razor shaved so close
with such convenience and comfort!

Never before has a razor been
completely self-protected! The Schick
Retractable doesn’t need a separate
case or headguard—both are built
right in. The shaving head simply
retracts inside, and the whole compact
unit can be stored on your cabinet shelf.

THE NEW SOLID STATE
SCHICK RETRACTABLE -

SCHICK WILL PAY YOU $3.00 TO GET THE
SHAVE OF A LIFETIME. Once you've used the
Retractable, we're sure you'll recommend [t to
your friends, So we'll refund $3.00 of the

price you pay. You save money, and we get
more Schick triers. Ask your dealer about
details. Offer good on all Retractable models
except 22000; expires June 30, 1968.

retracts like this.

[ ————
SOLID STATE

@ comoLzas ACTRACTABLE

T R
[T

T

SOLID BTATE

@ comoilLas mErRACTABLE

[SCRICK TITTDM™ SCHICE

Shide sleeve down
headguard doors open, razor
turns on automatically

Slide down again
i automatically refracts, headguard doors

T A LwheEy
b R

T}

Slide up—shaving head

close. razor's shut tight




AN
? \

)

%

i \) J
g

o
E‘Es@';?‘.«&\zt 161

racing width tires from the pros at Pennsylvania

A special tire particular drivers choose to replace
their original equipment. Drivers who take special
pride in their cars right down to the rubber they roll
on. Fat Cats are up to 2 full inches fatter for catlike
traction and cornering, Extra low cord angles keep the
Cats cool even at sizzling Sebring speeds. Trade-in
your timid looking tires and turn loose a Fat Cat un-

der your fender for a new dimension in driving fun.

PENNSYLVANIA

4-ply double strength nylon cord. (Red or white stripes.)  TURNPIKE TIRES

For FREE Reflective Fat Cat Eyes, write: Pennsylvania Tire Co., Box 377, Mansfield. Ohis

BORRANI CONVERSIONS
= ALUMINUM
; Ny, KNOCK-OFF WIRE
@\ WHEELS HAND
| MADE TO YOUR
ORDER & SPECS/
THE STRONGEST,
LIGHTEST, MOST
BEAUTIFUL
WHEEL IN THE WORLD. Original
Equipment on the finest cars (Fer-
rari, Ford GT/ 40, etc.) SHOW 'EM,
RACE 'EM, DRAG 'EM. You'll Be
The King of The Road, THE WIN-
NER. If you won't compromise
Erice for quality. Write us for a
REE QUOTATION.

THE REAL THING
[CFROM ITALY
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EXCLUSIVE DISTRIBUTORS

DRAGSTER DIAL
SYSTEM

TIRE GAUGE

® Guaranteed Accuracy Within 19,

* Lock-In Big Dial Reading
(Adjustable)

e Straight or SlantChuck

® Dial: 0-60 Lbs. or 0.4 kg. + 0-57

Lbs,; 0-140 Lbs. (45¢ extra)

® At your Accessory or Speed Shop

or send money order to us

650
ppd. Incl. Wallel

FROM GERMANY |

INSIDE DETROIT continued

base was being lengthened that much,
the overall length of the car would ac-
tually be down a couple of inches. The
wheels at AMC at the time took great
pains to point this out, even giving re-
porters tape measures so they could
check for themselves. That won’t hap-
pen when the 1969s come out because
the new team at American is more in-
terested in selling cars than in defend-
ing the compact car image with which
the company once prospered. As a
matter of fact, the 1969 Ambassador
will be 18 inches longer than the 1963
model. So much for sacred cows!

Briefs:

® Chevrolet will have a new 3-
speed automatic in 1969. It will be
used for engines up to 350 cubic
inches. Buick will build its own
version. The transmission will also
be available on the small Pontiacs
and Oldsmobiles.

® The 1969 Pontiac Grand Prix
will have a concealed radio anten-
na. Competitors are trying to find
where it will be hidden, Those in
the know aren’t saying much, ex-
cept to insist it's not in the trunk
lid. Some say it will be in the A-
pillar around the front windshield.

® Is Chrysler trying the back door
approach to the Japanese auto in-
dustry? No American auto com-
pany —or any outsiders for that
matter — can build cars in Japan.
But word from Japan is that Chry-
sler’s French subsidiary, Simea, is
negotiating to buy Toyota engines
and is talking with a Toyota affiliate
about importing some automobile
parts. .However, Simca officials in
Paris flatly deny the report.

Bunkie Isn't Static

Bunkie Knudsen didn’t waste time
taking charge at Ford Motor Co. One
of the first things he did was to look at
some future product programs and sug-
gest changes in them. Stories have
been flying around town about some
of the comments he’s supposed to
have made. One report had him look-
ing at plans for the 1970 T-bird and
commenting only, “Change it And, as
rumor has it, he looked at one 1969
model and said, “If that’s all you're
doing with it, why bother doing any-
thing at all?” That from the new Ford
President.

Shortly thereafter, Bunkie really
went into action. He has already or-
dered a new feature for the 1969 Thun-
derbird —only a matter of weeks from
production. He triggered a crash pro-
gram to equip the new T-bird with an

People write to

Have a question about motor o0il? Lubricants? Engines? Ask the Pennzoil experts...

Letter from Vietnam. Last year I
bought a 1963 Stingray. It's always had
Pennzoil in it. My dad wants to put the
car on blocks in his garage until I get
back from Vietnam in January, 1969
and try to preserve it with special oils. I
want him to drive it around the block
occasionally. What do you think?
J.E.D., F.P.O. San Francisco

The best protection for your engine
would be to have it run occasionally.
That would be a lot better than trying
to preserve it with special oils. It would
also circulate oil in the transmission and
differential to coat gears and prevent
rust. A special preserving oil would not
be necessary.

Mix Doesn’t Match. A friend of mine
puts oil in his gas tank and claims he
gets better gas mileage, better starting in
winter and a longer lasting engine.
Sounds pretty good, doesn’t it? Should
I do the same?

E.R., Minneapolis, Minn.

Usually, the addition of oil to gasoline
is not a good practice, especially in late
model cars. Modern high-powered en-

_ gines require the use of a premium fuel

at a given octane rating. Mixing oil with
gasoline, however, lowers the octane
value and can contribute to inefficient
engine operation. Use a good quality
motor oil and a good quality gasoline...
and forget about mixing the two.

Short 'N Sweet. Is Pennzoil Z-7 okay
to use in all engines? g
R.T., Cypress, Calif.

Pennzoil Z-7 is the proper 1ype of oil
1o use in all four-cycle gasoline and
most diesel engines. In certain two-cycle

engines (like outboards) where fuel and
oil are mixed together, Z-7 should not
be used, but rather a two-cycle type oil
which contains different additives. Ours
is called Pennzoil two-cycle oil,

Sick Stick. Explain this, will you? My
six-cylinder car calls for four quarts of
oil at each oil change. Yet my dipstick
reads FULL after I put in three quarts.
And whether the engine is warm or cold,
the dipstick reads a quart over if I put
in the prescribed four quarts. How
come?
R.D.D., Salt Lake City, Utah

Occasionally, the wrong type of dipstick
is installed in an engine. Or the tube
holding the dipstick could be of incor-
rect length or sliding into the pan. We
suggest that you check all three possi-
bilities.

Goodbye Sludge. I am rebuilding an
engine that has accumulated a lot of
sludge. How do I get rid of it? And what
weight oil should I use after the engine’s
rebuilt?

D.G.C., San Jose, Calif.

Boiling out your engine will remove the
accumulated sludge. And after the boil-
ing, rinse your engine with clean water
and dry it as soon as possible to prevent
rust from forming. As extra rust pre-
vention, spray the cylinder walls and
other engine parts with a light coating
of detergent SAE 10W oil before you
put the engine back together again. If
the engine is completely rebuilt, use
SAE 20 detergent oil.

Friendly Persuasion. Friends have
told me that since I've switched from a
hydraulic cam to a high RPM solid
lifter cam, I should now use a non=

detergent oil. They say the only reason
to use a detergent oil is to keep the hy-
draulic lifters clean, and that a deter-
gent oil tends to foam at high RPM.
True?

W.W., Robins AFB, Ga.

Nope. The use of non-detergent oil
often results in increased cam and lifter
wear, due to the absence of proper anti-
wear compounds. Aside from keeping
the valve lifters clean, detergent oils
contain compounds that retard cam and
lifter wear. As for foaming, you don't
have to worry about it with Pennzoil
Z-7 Motor Oils. They contain foam
inhibitors.

Over 65 Blues. I have a 1961 Detroit
car with everything on it. I can drive it
all day at 65 m.p.h. But when I hit 70 or
more, the hydraulic lifters clatter. I've
tried all those additives. Nothing helps.
Help!

U.E., Orange, Calif.

It sounds like some of the springs in the
hydraulic lifters are weak. That's not
the car’s fault. It can happen from nor-
mal engine wear. The best way to stop
the noise is by replacing the weak lift-
ers. Or don’t go over 65.

WE'RE OPEN TO QUESTIONS about
motor oils, lubricants, engines. But, you
can tell us a few things, too. Maybe you
have discovered something interesting
about motor oils or lubricants. Or you
have a special reason for being a Penn-
zoil fan. We would like to hear from
you. Write to: Pennzoil Company,
Research Department, P. O. Box 808,
Oil City, Pennsylvania 16301. Note:
sorry no pictures or material can be
returned. Letters chosen for publication
are subject to revision necessary for
publication requirements.

The Pure Pennsylvania Motor Oil with Z-7
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and
Hardware

HOSI i e
i‘-fg.‘_\*fs ALL ENGIN'

it wowen - Wil N

® OIL @ GREASE o GRIME e DIRT
from engines and parts FAST! Use it
on automobiles, power mowers, out-
boards, tractors!

GUNK LABORATORIES
5829 W. 66TH S&T., CHICAGO, ILLINOIS COGIB

CUNK CHICAZO €D, RADIATOR SFECIALTY €O,
RIVER FORCST, LL CHARLOTTE, N, €
In Conada) RADIATOR SPRCIALTY (0. OF CANADA_LTD., TOROWTD

Whenever rust or
corrosion is a problem
.+ . reach for

LIQUID WRENCH!

LIQUID
WRENCH

The super-penetrating rust solvent
that loosens rusted bolts, nuts,
screws or parts . . . in seconds! At
all auto supply and hardware stores.
RADIATOR SPECIALTY COMPANY
CHARLOTTE, N. C. 28201

Is Conads: RADIATOR SPICIALTY CO. OF CAMADA, LTD., TORGNTO
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INSIDE DETROIT continued

electrically-heated rear window. :I'he
wires running through the backlight
will serve as a defroster and defogger.
It's been used before on some high-
priced European cars such as the Rolls
Royce and the Maserati, but is new to

|| the American auto industry. The rea-

son Knudsen’s so hot on the idea:
Bunkie knows Pontiac is planning the
same thing on its 1969 Grand Prix.
Having it on the T-bird will wipe out
a Pontiac claim to another industry
“innovation.” The electric rear window
is such a last-minute program at Ford
that it may not even make Job 1 on
the T-bird — the startup of production.
But some will be ready by introduc-
tion time in September. The device
will not be standard equipment. Rather,
it will be sold as an option, probably
for around $50.

Bunkie Knudsen also knows a good
man when he sees one. Take Jack

Rumors:

® The top-of-the-line American
Motors’ Ambassador model will
have disappearing headlights next
year: Fa[sc. However, AMC is
planning to have them on the 1970
models.

@® General Motors 1969 styling
change is not as major as originally
planned: Probably true. Word is
that GM was scheduling sweeping
new designs for its fullsize cars,
then backed off because of the
safety controversy a couple of years
ago. It is known that GM isn’t in-
creasing the curvature of the side
window glass on the standard cars,
while Chrysler and Ford are next
year.

Humbert, for 10 years the key man in
the Pontiac styling studio of General
Motors. No sooner had he taken over
as Ford president after quitting GM than
Knudsen tried to hire his old friend.
GM must have pushed the panic button
at the thought of losing Humbert for
they quickly gave him a big pay raise
and a promotion —a new job as head
of Buick-Olds-Pontiac styling. Word is
that Bunkie, unphased at losing one
bid, is still looking for some other key
CM people, particularly in the manu-
facturing area. There have been some
wild —but wholly unsubstantiated —
rumors going around that he would
like to hire John Z. DeLorean from Pon-
tiac and Pete Estes from Chevy. Come
to think of it, Bunkie probably would
like to hire them both but jts unlikely
he could entice them to Dearborn.

Some Ford people note, however, that
there’s a spot open on Dearborn’s or-

ganization chart for a group VP in
charge of domestic car divisions.

Electric Mustang

An electronically controlled Mustang
is going to be road tested within a
year. Ford is doing the work in a joint
project with the Massachusetts Insti-
tute of Technology. The car will be
tested on a 2-mile stretch of experi-
mental highway to be built near the
MIT campus west of Boston. A com-
puter will regulate the car’s speed and
tell it when to stop. A sensing device
on the side of the Mustang will pick
up electronic impulses from relay sta-

@ A 2-door hardtop will be added
to the Chevy II lineup in 1969.
True. It's another sign of GM's
efforts to make the “II” more ap-
pealing as a competitor to the im-
ports. There are reports that GM is
considering cutting the discount
rate—or dealer’s markup—on this
car, also,

® Dodge is working on a sporty
car. True. It's expected to be intro-
duced as a 1970 model. The Bar-
racuda will be all-new that year
and Dodge will get its own ver-
sion. Latest name is “Challenger,”
though others are considered such
as “Bobcat” and “Bearcat.”

tions along the road. The impulses will
come from the computer. It will be the
first full-scale test by one of the auto
companies of the "automatic car,” an
idea long discussed as a means of feed-
ing more traffic along a given roadway.

continued
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A_MX-CT, so far without engine, is
nice exercise.
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There are times when normal driving can be tough on
your car’s engine. With moments of stress equalled only

in competitive racing. Moments that cause excess_;ive
engine wear. That's why your car needs the fgll-tlm'e
extra protection built into Valvoline—the mot'c:{r oil that’s
race proved to meet the rigors of everyday driving. Every
can of Valvoline contains the power, performancg. and
protection know-how distilled from millions of miles of

racing. Take the wear and tear out of
your engine’s toughest moments. _

/}3% '

Ask for Valvoline.

OLINE OIL COMPANY. Ashland, Ky @ Division of Ashland Oil & Refining Company
VALV

Race proved for your car
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INSIDE DETROIT continued

New Safety Direction

General Motors is working on a way
to protect people in side-impact acci-
dents. Too often, such a crash caves in
the side of a car, injuring or killing the
passengers. GM is thinking of adding a
U-channel member inside the doors at
bumper height to give the car more
crush resistance. It would add 38
pounds to the weight of a car. The cost
might argue against this idea. It's likely
however, the development would be
hailed by safety men in Washington
and elsewhere. Arnold Siegel, a highly-
respected safety researcher at UCLA,
has said finding a way to protect peo-
ple in side impacts represents the next
major challenge facing automotive
salely engineers.

Rumors:

® Intermediate Chrysler Corp.
cars will have plastic grilles next
year. True. But that’s all that will
be changed, except for the tail
lights and some ornamentation.

® Chrysler's full-size "69s will stick
with vent-type side windows, ex-
cept for the 2-door hardtop. True.
Even though all Ford and GM full-
size cars will have the ventless type.

® Base V-8 for the full-size Chev-

“The rate is definitely growing and wil|
be substantially more in 1969,” he
said. As for anti-skid systems, he said
in an interview that with a crash pro.
gram these could become available on
American cars as early as the 197p
models, but that probably the earliest
will be the 1971 models. Bendix, TRW
and Kelsey-Hayes are in a hot compe-
titive race “‘and we hope we win,”
Heitman said. Bendix is aiming for a
device that would be used on all four
wheels, while other competitors feel it
should be installed on two wheels first,
then used on all four wheels later.
Bendix is also working on control sys-
tems for electric cars. “All four auto
companies know what we're doing, are
very interested and think we should
continue at our own expense,” he said.
“It's obviously something we can’t
ignore.”

sponsor money Iin
the world won't
make Don Garlits
put Chargelin
his dragster

I the Wynnrs

unless it works!

i family car,

Charger. Whether you drive a dragster or a
isn’t%t time you used Charge! in your engine? .
Get a Garlits decal for your car and a catalog o_'
Wynn's Racing Specialties. Write Dept. G, Wynn Oi
Company, 1151 W. Fifth St., Azusa, California 91702.

Memo to GM President Ed Cole:
Remember saying something about
how safety and racing don’t mix, and
this is why you don’t want to get back
into all-out competition again? Did
you notice who Bill France had as his
Grand Marshall for the Daytona 5007
Alan S. Boyd, the secretary of trans-

rolet next year will be the 327-cu.-
in. version. True. It will not be the
307, nor will it be phased-out by
the 350.

' i : i f his
Don Garlits carries the Wynn’s name on the side o
dragster because he knows Wynn's Charge! wor%;s.t Itl
provides the full compression, maintains the c:fqt
power he needs to cover a /4 mile in record ;:rrc\?. i
didn't — it wouldn't be in the crankcase of his Wynn's
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COLOGNE

“They Don't Make 'Em Like..."”

Qt
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’f;i;‘ 1 Taping the cars together — that's

what Ford is doing. IUs using a super
strength adhesive tape to attach some
exlerior trim parts to new cars. The
tape is being used instead of metal
fasteners. Ford engineers say the dou-
ble-coated foam tape is being applied
to nameplates or name letters, plastic
reflectors and a stainless steel molding.
It is then bonded to painted steel sur-
faces by pressure. The leading applica-
tion for the tape is in letters and decals
on station wagon tailgates and sedan
trunk lids. Engineers regard it as a
quality improvement for the customer
because using the tape eliminates
holes in the metal that formerly pro-
vided avenues for water, dust and rust
to enter. Ford is the first to use the
tape, which is made by the 3M Co.

Anti-Skid and Front Disc Brakes

By 1971, all cars will have front disc
brakes, says Charles Heitman, execu-
tive vice president for automotive and
automation at Bendix. The installation
rate this year may hit 10%, but was
distorted by the long Ford strike at the
start of the model run, Heitman noted.

portation who oversees the National
Highway Safety Bureau. Boyd appar-
ently doesn’t see any conflict between
safety and racing, summing it up this
way at Daytona: “It's a great develop-
ment ground for motor vehicles and
highway safety . . . the people who
drive on the streets and highways in
this country should learn to drive fol-
lowing the rules and keeping their cars
maintained and having the proper atti-
tude the way these (race) drivers do,
and we would have a much safer high-
way system in this country.”

Good News for Small Operators

The federal legislation to exempt
small auto companies from the safety
standards finally made it through the
House, a few months after the regula-
tions actually went into effect. Thus,
technically, some of the companies
may have been violating the law but
safety officials chose to ignore this
since it was clear there was no real
opposition to the bill and that it was

only a matter of time until it became
law. MY

Don Garlits and his Wynn's Char

ger! Record holding Nt RA Top Fuel Elimin

itor



BLMC Still Changing

BLMC is in the beginning of a pro-
gram to realign and streamline its prod-
uct offering in both the car and truck
field but Jaguar is in an enviable posi-
tion, since — with the exception of the
lovy-volume Austin Princess and Rover
3-liter — there is no remotely luxury-
class car in the super-corporation.

As with other names like Wolseley,
Riley and Austin, the corporation is
likely to retain a whole spectrum of
medallions on virtually the same sim-
plified line. Whatever engine goes into
the newest Jag will also go into the
big Rover and the Princess.

Our informant claims the fate of
Austin-Healey is in the balance, as is
the Triumph Vitesse. He says unifica-
tion of Leyland and BMH in the U.S. is
a long way off so you’ll continue to
buy your Triumphs and your MGs at
separate venues,

Triumph Gets Some Life

Triumph's 250 and the 1-off 250K
are examples of a new type of “hy-
brid.” Both these cars were results of
the American branch of the company
modifying the existing product. Though
this model has unusual lighting the
car conforms to lighting standards for
passenger vehicles; as a race car, there

was no need to put on side running
lights.

Audi Might Try Again

Don’t be surprised if one of the big
imports introduces the Audi front-drive
to this country. Market studies are be-
ing made and the car would come into
a segment of the market not now in-
habited by this company. Survivor of
the Auto Union complex, Audi is quite
modern in design but may be under-
powered.

® Guess who’s going to build an
electric car? The Russians. An offi-
cial of the Soviet auto industry says
researchers have a big project going
to develop such a vehicle. What’s
more, they hope to have a practical

electric car developed by next year.

Note To Married People

If your baby is born in a VW the
company will give it a $100 bond, we
understand. According to VWOoA, about
20 qualify each year. Official project
name: babies-born-in-Beetles.

Import Prices Higher

Import cars may cost more very
soon. The importers are worried that
the federal government will hike the
duty on foreign cars brought into this
country. The result would obviously
be to hurt import sales. The reason
would be to slow the flow of dollars
abroad, thus helping to solve the na-
tion’s balance of payments problem.
Japanese press reports say some of
that country’s diplomats were told by
American officials that the present duty
would go up. This worries Detroit man-
ufacturers who fear such action would
invite retaliation against American cars.

British Turbine Emphasis Shift

Rover’s gas turbine development
program in Britain is being redirected
from cars toward heavy-duty trucks.
It's a part of the reshuffling going on
in the British auto industry. First Ley-
land acquired Rover. Then British
Motors and Leyland merged to form
British Leyland Motor Corp. (BLMC).
Now comes word that the former
Rover Gas Turbines Ltd. has been re-

At 24,000 miles,

most shock absorbers
are dynamite.

Drive over holes, bumps,
or around sharp curves—
and they can drive you
right off the highway.

If time is running out
on your shocks,
change to Monroe".

They keep your wheels
on the road —

automatically adjust to
all road and load conditions.

More people change to
Monroe Shock Absorbers
than any other.

Monroe Auto Equipment C
Monroe, Mich.

ompany

organized under the new name Leyland
Gas Turbines Ltd. so that it can con-
centrate on developing a low cost gas
turbine powerplant for heavy vehicles.
Spokesmen for the firm in this country
say they believe there’ll be a large
market for gas turbine powered trucks
and buses in the 1970s and 1980s.

Watch Japan In '70

The Japanese cars are going to be
very different for 1970. It's because
they want to have something new for
Expo 70 in Osaka, Japan, our informant
tips. Anyone with an evolutionary
change is going to lose face. Inciden-
tally, the fact that Japan is No. 2 to
the U.S. in motor vehicle production is
something that must be interpreted.
For instance, only 38% of that produc-
tion is passenger cars (Germany is 92%
cars, U.S. 82%) and, of that 38%, more
than half have engines below 1000cc.

@ Saab and Volvo have the uld-
mate anti-theft lock under study.
It is a lock without a keyhole,
opened by matching magnets in the
key and the door.

@ Britain has come up with a device
called a Muni-Quip which “brings
within reach of the smallest munici-
pality the sophistication of speed
timing.” The fuzz can nail you from
a moving car with this one, the
makers claim.

@ Ford of Europe, a comparatively
recent concept which aims at inte-
grating Ford facilities in the various
countries to share manufacturing,
design and production is beginning
to bear fruits. A remote-shift lever
gearbox designed at Ford Taunus in
Germany is being made for one
model of English Ford in England.
Future plans call for common en-
gines and running gear in more and
more models. But body styling will
remain different because of Ford’s
conviction that each nation will re-
spond to specialized styling.

@ Transistorized ignition as stand-
ard could be the next selling point
for some of the imports. Both Bosch
and Marchal have systems which are
meant especially for economy cars.
They are not as complicated as some
of the capacitive discharge ignitions
offered Stateside but they do the
job for less original cost.

@ There’s a voltage regulator on
the Mark III Continental with
microelectronic circuitry so small
that it fits on the back of the alter-
nator. It is said to prolong the life
of a car battery. Research on English
Ford’s Comuta electric car is said
to have contributed to development
of this unit, about the size of a
pocket watch.

For Armchair Enthusiasts

Redifon Air Trainers Ltd. of Ayles-
bury, Buckinghamshire, has a new type
of car driving simulator which permits
the learner to select any “route’” he
wishes. All controls and instruments in
the Auto-Tutor function as in a real
car. View of the road ahead is pro-
vided by a 3-dimensional moving land-
scape model linked to the driver’s con-
trols and rotating with the movement
of the steering wheel.

This one is so realistic that the simu-
lated engine noise varies with acceler-
ator pedal pressure and it is possible
to “stall” the engine. Even reverse gear
works. The unit, complete with brake
reaction tester, comes for under $2000
delivery in the States.

France First Again

Which overseas country leads in
parking meters? France by far. The
country’s northern part has most of
these, but now the meters are being
installed on the Riviera in increasing
numbers. They are closer together and,
therefore, a Cadillac limousine might
impinge on two meters. Just thought
we’'d warn you Cadillac limousine own-
ers. Where do the meters come from?
One American firm, Duncan, supplies
65% of the world’s parking meters. It
has a new model called VIP . . ... for
Vault Insured Protection. The way a
thief can get the money out is to saw
the meter down. Every Western Euro-

heautify your body

Give your car an instant
beauty treatment

by exchanging those
ordinary looking rims
for a set of quality-
built, competition
designed Keystone
“Magflite” wheels. A
die cast aluminum
center on a rugged
steel rim. Machine
aligned. Hand inspected.
Torture tested for
torque and endurance.
N.H.R.A. approved

for all competition.

KEYSTONE

World's Largest Custom Wheel Manufacturer

14" and 15" wheel sizes.
$39.95 suggested list,
each, including
chromed hub cover

“ J and deluxe lug nuts.

‘ Giant $1.00 offer.
48 page color book

‘ packed with product
information and racing
facts. plus 3 color
decals. Write Keystone
Rims, Inc.. 7255 Whitsett
Ave.. North Hollywood,
Calif. 916065.
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JOIN THE CLUB
AND SAVE MONEY

Get with the action! Join the group, and wear a
GO-BUTTON! ... For the CORVAIR buff there's
the Classic Corvair Club button. Because he
drives the classic of the time! The MUSTANGER
wears his Mostly Modified Mustang pin to

prove he cruises In style! The VOLKSWAGEN
man sels the trend with his Very Virile VW , ..
he commands the action machine!

Get your GO-BUTTON and a membership card.
With it you'll get IECO's completely illustrated
catalog of action goodies for your car. 1ECO
parts are first class quality — at the lowest
possible price. You'll own a car so custom
engineered that it will have no equal. It's casy,
IECO takes out all the guesswork for you . . .
Get your individual action packed calalog for
your Corvair, Mustang, or VW. Send 50¢ now.

IECO
Name.
Address.
City & Stale.
lowna O Corvair Oovw O Mustang

1541 Third St,, Santa Monica, Calif. 90401
(213) 394-7019
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continued

pean country has parking meters land
most enforce time limits more strictly

than in the U.S.

@ Most imported car companies
have cancelled plans to take dealer
groups back to the home country as
part of their cooperation with the
U.S. effort to redress its balance of
payments problem.

More On V-12 Jag

The long rumored new Jaguar series
is supposed to be introduced at the
London Auto Show this Fall. It will not
supplant the E-type but will attempt
to instill new glamour in the sedan
line. Since it is as much an export item
as for domestic trade, U.S. safety and
smog standards will determine whether
or not it gets the V-12 Jaguar engi-
neered even before it becomes a part
of British Leyland Motors.

The Geneva Show

Because it is held on a neutral
ground in a country without its own
automobile manufacturers, everyone
concerned with the automobile in-
dustry always watches the Swiss market
with great interest. It seems to reflect
European sales trends and innovations.
The Swiss buyer — being also the most
difficult, demanding type — can supply
a sure source of information on the
qualities and defects of the cars pur-
chased by him. An interesting indica-
tion was the fact that the Geneva Show

(Top) Lamborghini’s 4-seater,
highlighted later, was the hit of the
show for luxury production sedan
aspirants. (Above) Popular Spyder and
Coupe versions of Fiat's 850 Serjes
have been improved by 900cc
displacement engine which now gives
56 hp instead of 48. Coupe has a top
speed of 90 mph, Spyder will do 96.
Cars now have different front
treatment. Coupe has twin lights.

L

(Top) Recent sensation de Tomaso
Mangusta by Ghia is now emphasized by
roadster. (Above) Renault has a new R16
T.5. for the sporty minded. With 1600cc
and 92 hp, the car will now do 700 mph,
0 to 50 in 8 seconds, 0 to 60 in only

13 seconds.

was chosen by a group of 84 automo-
bile manufacturers from all over the
world (not including the American in-
dustry) for a very special conference
dealing with the safety problem. All
the directors of those companies, a
truly unique achievement, announced
there to the press that from now on
they were intending to work very
closely together toward the standard-
ization of safety advancements and
techniques. This is a very significant
move which will no doubt help the
various governments enforce the vari-
ous safety measures.

Germany has been for many years
now the No. 1 import country for
Switzerland, but England and Italy are
now progressing rapidly. Japan is also
selling in Switzerland, and although
the sales of Japanese cars are still
modest, their rise has been spectacu-
lar with an increase from 192 units in
1966 to 876 units in 1967,

For a small country which totals
153,000 vehicles sold in 1967, Switzer-
land buys a surprisingly large amount
of expensive cars, as many, in fact, as
in the USA (this, of course, does not
include American luxury cars). For the
record let us point out that in 1967
the following high-priced cars were
sold in wealthy little Switzerland: 49
Rolls-Royces and Bentleys; 58 Ferraris;
33 Maseratis; 23 Lamborghinis; and 17
Isos. The American prestige cars did
not do too well comparatively with
Cadillac selling 31 cars, Lincoln nine
and Chrysler Imperial five. Plymouth
was the No. 1 American seller, followed
by Chevrolet and Ford Mustang.

The.1968 Geneva Show was again
up to its traditional standard of quality
with several nouveautes presented there
by both the coachmakers and the
automobile manufacturers.

show photos continued on page 28

BOBBY UNSER

found the answer...

He found the answer to the kind ’o( car

preparation that wins USAC champi.oqshlps‘. i
never run without RISLONE. A car finishes first

at season’s end by finishing races all season

long. And the RISLONE Special finished in the
money more often than any other car, oft.'en

enough to win USAC's 1967 Big Car Championship.

If it's that simple for Bobby, it's

For your free RISLONE that simple for you. Add BISLONE S
v Efr::,f::: whenever you change oil, everytime

you need oil. At service

self-addressed :
stations everywhere.

envelope (0
Racing Division

{
A
i

:milledbyus‘:c.
el 'HE SHALER COMPANY, Waupun, Wisconsin 53963

ADD TO ALL MOTOR OILS
Duats noiay valves and lilfes

irction and wear» ARsures aate, |
smoother FurRRing Sngne

TTIONT AT GAUSE YR MAIATER

Bens Foaqmatiodisp Lakal o hus
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The sophisticated
camera that's
“simple” minded.

The KODAK INSTAMATIC 804 Camera knows it all—and makes it
easy. You never do any figuring. A built-in computer does it for
you, making the correct exposure setting automatically. For day-
light and for flash.

Practically everything else about the 804 is automatie, too. Auto-
matically, it adjusts for the speed of the film, advances the film
after each shot, tells you when to use flash, switches to flash speed
when you pop on a flashcube, and turns the cube for the next shot.
To load the 804, just drop in the film cartridge. To focus, use either
the rangefinder or the quick “zone” settings. The lens is a fast
f/2.8 and focuses from three feet to infinity.

Shouldn’t you be clicking with the automated precision camera
that lets you concentrate on the fun side of photography? Less than
$130 at your KOdak dea] er’s. Price subjcet to change without notice.

The Kodak Instamatic¢ 804 Camera
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book of the month —the year?

Here is the automobile. Here is art. Here
is color and excitement and action shifted
just an edge from past the looking glass to
precisely here, before our eyes in Automo-
bile Year No. 15 distributed by Walter K.
Haessner and Associates but printed in
Europe ($32.50). The automobile as art is
beautiful. Dennis Hulme leaps off the dust
jacket past your right ear in a Repco Brab-
ham V-8 and slams into the esses, beyond
the joints and angles of the pits just before
the trees. In the competition section is Jim
Hall's Chaparral where it damn well be-
longs — with Texas license plates — resting
quietly in the Italian sunlight at the Targa
Florio, with the rear cowling off so you can
see how the airfoil is fitted. No photogra-
pher in the States ever got so close.

There are two page 71s. On both are a
picture of a young couple in a silvery Lam-
borghini Marzal stopped by a little mirror-
like pool on the road to Udine with the
mountains rising in the distance beyond
the green tree-covered plain. When you
first glance at the scene it appears as
though the Marzal is reflected in the pool
but then you see the image is not quite
duplicate, that the girl has the gull-wing
door open and you realize the whole thing
has been staged to catch your eye — make
you lock and think. Additional reasons to
stop and taste the crisp Bertone lines seem
almost unnecessary. Perhaps it was unin-
tentional that two page 71s were bound
into the book yet it is the type of picture
the editors might feel should be carefully
removed and framed for display. It's pretty
1o think so anyway.

_Automobile Year is like that. There are
Fiat Dino 2000 Spyders by Pininfarina
backdropped by weathered medieval
castles; 50 years of BMW; Cars of the Year
where the American examples somehow
look awkward and gawdy even against the
lapanese; detailed specifications for most
of the world’s production machines; and
fantastic international competition cover-
age. It is a very creative book for the
af_:c:onado. And as you feel the smooth
slick paper, paper that has a real snap of

into the engine block where
they're surrounded by liquid
coolant to keep them at opti-
mum operating temperatures.

P.S. An incidental benefit
of separate sleeves is that
they’re replaceable. When or-
dinary cylinders are worn out
the whole engine block may
have to be pulled out, rebored,
and put back again. Or re-
placed entirely. With ours,
you just replace the old
sleeves with new sleeves.

Obviously, there's more to
a car than cylinders. There
are many other things in the
Renault 10 that are made the
way they're made to make
sure they won't give you any
trouble later on.

It has 5 main-bearings sup-
porting the crankshaft.

It has a sealed cooling sys-

- ; sty.  temwhichvirtually eliminates
Moreover, we use centrifu oS B i il i

It has self-adjusting disc
brakes on all 4 wheels.

It is given an anti-corrosive
bath. Not just a spraying.

It can get 35 miles a gallon.
& And it doesn't only save
\ money after you buy it. The
Renault 10 costs under $2,000.
Way under $2,000.

RENAULI®

AUTOMATIC TRAKHSMISSION OATICNAL

FOR INFORMATION BN OVERSLAS DELIVERY
WRITE RENAULT, INC, ROR19.

750 THIRD AVENUE. NEW YORK, b 10017,

Renault’s

wet sleeve
philosophy.

Qur wet sleeve philosophy is  separately, they can not only :
based on a very simple proposi-  be made with incredible accu- gal casting lo‘ rearrange the
tion: An economy carshouldn’t  racy, but they can be made molecules, which makes the
sleeves even stronger.
Finally, the sleeves become
‘““vet’’ when they are mounted

stop being an economy car af- with metal much stronger
ter you buy it.

Whichiswhythe Renault10
has wel cylinder slecves.

than that commonly found in
engine blocks.

Most car makers merely
bore the cylinders right into
the engine block. But since
our cylinder sleeves are made

The Renault10
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WIN WITH RAYBESTOS
HIGH-PERFORMANCE PADS

Raybestos offers a complete line  at all speeds. Raybestos brake
of high-performance pads. Sets pads can help you win.

for every major racing disc brake
assembly. They practically end
rotor scoring, give straight line
control and safe, sure braking

Wins at all the Big Ones including
Indy “500”  Le Mans < Phoenix

HERE ARE 17 OF THE 39 RAYBESTOS HIGH-PERFORMANCE PADS
(F—Front R—Rear E—Early L—Late)

Raybestos  List Price
Make, Year, Model - Part No. Per Pad

Alfa-Romeo, 1966-62 Guilia Sprint, Spyder (F) ST-724 $8.35
Airheart, 1-23/32" Button for Cars, Karts,

Motorcycles and 1,2 Midgels ST-1 2.40
Austin Healey, 1967-66L, Sprite MK. IV (F) ST-745 5.05
Cobra, 1965-63 (R) ST-721 5.60
Cobra, 1963 (To Ch. CSX 2125) (F) ST-705 9.75
Cobra, 1965-63 (From Ch. CSX 2126) (F) ST-719 1.50
Corvelte, 1968-65 (F or R) ST-727 9.95
Halibrand, Spot ““Championship™ Brake ST-4 2.65
Jaguar, 1966-64 4.2 Litre “E"” Type (F or R) 8T-717 1,60
Lotus, 1966-64L Elan Series 2 (R) ST-708 5.05
Lotus, 1965-63 Surer Seven (F) ST-707 6.20
Lotus, 1966-64L Elan Series 2 (F) ST-754 5.60
M.G., 1967-63 M.G., Midget, M.G. 1100 (F) ST-745 5.05
Mini-Cooper “S", 1966-64 All (F) ST-747 5.55
Mustang, 1967-65 (Opt'l F) ST-730 9.00
Porsche, 1966-63 901, GT 904, 911, 912 (R) ST-735 4,15
Porsche, 1966-64 901, GT 904, 911, 912 (F) ST-736 4.15
Shelby, 1967-66 Muslans G.T. 350 ST-730 9.00
Triumph, 1966-61 Herald, Spitfire, Vitesse (F) ST-723 5.20
Triumph, 1967-66 GT-6 (F) ST-719 1.50

It the pads you need are not listed here, send 50c for catalog that gives com-
plete information on the Raybestos high-performance line.

HOW TO ORDER Be sure lo specily (he mumber of pads by part number, Send check or money order
to Racing Department, Raybestos Division, P.O. Box 1021, Bridgeport, Conn., 06501, NOTE: Add §1
per &-plece 52t for pastage and handling east of Mississippd, 52 west of Misstaaippl River,

RACING JACKETS
SUMMER JACKET $5.95

Sleek, all nylon, water repellent. Ideal for spectator sports and
casual wear. In royal blue wilh while racing stripes, Raybestos
palches front and back. A $9.85 value.

COLD WEATHER JACKET $§10.395

Warm, tough wearing, water repellenl. All nylon, including zipper.
Styled to keep oul the coldest winter wind. Solid blue. Raybestos
palches Ironl and rear. An 318 value.

Order from Depl. P., Greal Lakes Sporlswear Mfg. Co., 13141
Harper Avenue, Delroil, Mich. 48213, Specily small, medium,
laige, or exlra large.

¢/ SPEEDWAY TESTED
FOR TURNPIKE DRIVING

BRAKE LININGS —BRAKE PARTS — BRAKE FLUID
RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN.
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substances to it as you thumb, identify the
special smell of rotogravure printing and
watch the pack come at you out of the
mist at the Dutch GP, you wonder why
so ancienl a civilization remains so fresh,

in getting to turn 6 on time

Question: when is a bicycle not a bi-
cycle? Answer: when it's a Bronco Colt.
The new Bronco Colt, built by Garelli and
exclusively imported by Engine Specialists
Inc.,, Cornwell Heights, Pa., is the success-
ful combination of a dependable gas en-
gine to a beefed-up bicycle frame.

Powered by Garelli's world-famous 2'/2-
hp 50cc engine, the Colt knocks out 225
mpg (got that?) economy with a top speed
of 35 mph. The 1-cylinder 2-stroke engine
features simplified starting and shiftless
automatic transmission. There is virtually
no exhaust and no noise, and steering and
driver control are reliable and effortless.
Other trick stuff includes internal expand-
ing safety brakes, 2-beam headlight and
tail lamp, electric horn, telescopic front
fork, adjustable rubber seat and full chain
covers, Weight is a reasonably light 88
pounds making the Bronco an easy stash
on the back or front bumper of your
camper. Fuel tank capacity is %4 gallon
(who needs more than a 168-mile range
on a bike?) and colors are green, yellow,
orange, purple and red.

Priced out-the-door at $175 retail, the
Bronco Colt offers a previously unavail-
able form of convenient, economical mo-
tor transportation for students, beginners,
vacationers and the like. Although the
pike must be licensed for street driving,
inspection is unnecessary in most states.

in restoring america to its
former. greatness

In September of 1966 we heard mass-
media philosopher Marshall McLuhan
lecture eloquently at the University of
Colorado about the plight of man as he
races headlong toward the integrated
space/electronic age. One of his most
intriguing points was that as we go further
and faster into unfamiliar realms there will
be a corresponding conservative backlash
where the individual will seek the comfort
of simpler, earlier times they understand.
Manifest by reversion to modes and fash-
ions of the recent past, McLuhan noted the
current mania for Tiffany lamps, colonial
furniture, restored cars, even completely
renovated cities,

Now you enterprising Americans, who
want to turn your avocation into a regular
thing, even if Eou don’t know McLuhan
from Ravi Shankar, may find this restora-
live deal may be just your bag. Take
Thomas ). Lester, Here he is a noted car

Mohawk's GT500 4

Sweepstakes

Right now you have a great chance
to win a great car. Or one of
1550 other fabulous prizes. No
purchase required. Enter today at

your nearest Mohawk dealer.

Grand Prize:

Shelby Cobra?%
GT 500 Win this hot

Shelby Cobra with the sting of
428 cu.in., 380 hp.

Awards of

4 Mohawk Tires

Your Choice. Pick the hottest per-
forming wide profile tires moving
—Mohawk's revolutionary new XR-
70 Wide Track fiberglass. Delivers
three times the mileage of ordinary
wide profile tires plus more trac-
tion and stability! In red stripes or
whitewalls,

.:‘ﬁ“
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No purchase required! Here's all you do:
Complete entry form available

piece of paper. Enter as often as you wish, bu

s conducted by D.
determined in random drawing rs will be notified by ma

bber Company,
Employees and their families of The Mohawk Ru
uﬂ;hti;. ill {ederal, state and local regulations apply. Entries m

substitutions for prizes. Winne

r Icipating Mohawk dealers,
ifcallaciianiy ‘t mail each entry separately

50 Second Place

Or Choose a set of high perform-
ance Mohawk Ultissimos with wide
track treads. Positive traction, pre-
cision control and dual whitewalls
are standard. If you buy either XR-
70's or Ultissimos and then win a
set, your money will be refunded.

'

TP ;
i 500 Third Place Awards—

Exciting GT Racing Jackets that set you
apart from the crowd. With unique safety
stripes that reflect headlights at night.
Distinctive GT emblem over bright, race-
track green.

1 0 O O Fourth Place Awards— Attraclive

GT Racing Caps with headlight reflective
safety stripes and distinctive GT emblem.

Free!

Everyone who enters
Mohawk’s GT 500
Sweepstakes gets this
exciting GT Racing
Decall See your
Mohawk dealer!

The Mohawk Rubber Company

g Akron, Ohio 44309

L4 £
name and address and the name of your Mohawk Tire Dealer on a plain 3 x 5
bRl m;:: Mohawk GT 500 Sweepstakes, Box 178 New York, N. Y, 10046. Winners will be

L. Blair Corporation, an Independent judging organization whose decisions are final. One prize to a family. No

i where prohibited by law.
kes open to licensed drivers in the U.S.A. except Wisconsin and
= S\vee‘pln's:rr :lsealgrs and distributors, their advertising agency, and the D. L. Blalr Corporation are not
ust be postmarked by June 10, 1968 and received by June 17, 1968.
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ecommended
fordrivers under18.

Du Pont Golden *'7"" is the high-performance

motor oil additive. The one made to give your

car top power and top performance. We fig- setter things for notter iiving
ure it's not kid stuff.

«.through chemistry

SAFETY IS NO ACCIDENT !

Prevent the accident -
Don’t just survive it . ._.

28 times louder
than standard horns; switches off for city driving,
Under-the-hood installation for every car.

Hadley automotive air horns —
today’'s safest driving accessory
— alert the other driver at a safe,
stoppable distance. Accepted b
every major manufacturer. Wit

windows up, radio and air condi-
tioning operatinﬁ, your standard
horns cannot be heard. For more
effective defensive driving, mail
coupon today for latest catalog.

I Hadley Manufacturing Company

: 2222 Albion Street, Toledo, Ohio 43606
1

I

I

Please forward complete information on
Hadley air horns.

NAME.

STREET

CITY. STATE ZIP.
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collector and knows that as many times as
not after a vintage machine is brought
back from the abyss of the scrap metal
press’s hungry maw, there’s no rubber of
the approximate size to put on the rims.
All that will be over thanks to Lester and
his Lincoln Highway Tire Co. in Bedford
Heights, Ohio. At the company’s first press
open house he commented, “Lincoln High-
way is in a position to supply 40 basic sizes
of tires to cover owners of collector cars
built from 1900 thru 1959. This solves the
rubber replacement problem of a vast ma-
jority of owners of older vehicles.”

The Lincoln Highway plant will serve
many functions. It will be a distribution
center for tires, tubes, flaps, rims, wheels,
extruded brass molding and collector sup-
plies such as specially compounded waxes,
polishes and epoxy filling materials,

Another important feature will be a
complete machine shop staffed with
skilled technicians capable of reproducing
any automotive part from a clevis pin to a
crankshaft.

Lester said, “In this service division at
Lincoln, we will specialize in the rebuilding
of complete engines, transmissions and
other mechanical components of old cars.
We want Lincoln known as the place for
these services. Racing car people have ex-
pressed interest in our machine-shop facil-
ities because of our well-known mechan-
ics, one of whom is trained in foreign cars.”

in polarization of thought

Who's that behind those Foster...er,
Bushnell’s? Why it’s international racing
champion, Bob Bondurant, testing a new
type of driving glasses at his School of
High Performance Driving recently opened
at Orange County Raceway in Southern
California.

( S A

The special lenses are yellow to sharpen
contrast and heighten visual acuvity and
include a unique polarized filter, sand-
wiched between two layers of optically
ground and polished glass, Polarization
blocks out both angled light from the sun
and reflected glare from road and car
hood to markedly improve the straight-
ahead vision. Further, the polarized glass
lens, because of its “safety glass” type of
construction, affords a good measure of
eye protection.

They're also available in Air Force gray
with a built-in polarizing filter. Gold-filled
frames with nose pads and temples that
shape easily to fit the individual, make the
glassgs one of the most comfortable driv-
ing aids available to both long-distance and
professional drivers. For further information

write D, P. Bushnell & Co. Inc. Pas
Calif, $18.95. i “d?'lf;

Opel Rallye Kadett. Manufacturer's suggested retail price: $2325.26, includes Federal Excise Tax, suggested dealer delivery and handling charge. Transpor-

tation charges, accessories, optional equipment (chrome wheaels on model shown below $62.30 additional), state and local taxes additional.

The Mini-Brute loses.

Even the toughest economy import
ever to cross an ocean will lose some
contests. A

Not many. The rallye stripes on this
new Opel Rallye Kadett are for more
than show.
. ¢ A good look under the sheet metal
Rl will prove it. _

. Look at the standard equipment: An

80 horsepower (1500 c.c.) cam-in-head engine (eq uipped
with an alternator instead of a generator). Available: a
102 (1900 c.c.) cam-in-head version. Special ratio 4.
speed console-mounted transmission. New heavy-duty
clutch, drive line and rear axle. Power-af.smted front disc
brakes. New, stronger front N 4
suspension and steering. A . :
completely newrearsuspen- j
sion with coil springs—three
link and track bar design.
Roller bearings for all four
wheels. v

And then there are tne o
obvious good things. Radial-ply tires. Simulated woog
three-spoke steering wheel. Special console mounte
instrument cluster, including oil pressure and ampere
gauges and electric clock. 0.1 mile odometer. Tack. Fog

lamps. Comfortable front bucket seats.

You can see the special paint and wheels in the picture.
And you can find out
more about the Rallye
Kadett and five other
Mini-Brute models at §
your nearest Buick-Opel |§
dealer. .

Here are some of the
contests Opel Kadetts
haven’tlost. Winrecords
in some of the world’s most punishing car contests—
over all types of roads and through all kinds of driving con-
ditions—these rallies are severe tests of acar's du_rabnl:ty.
And Opel Kadetts outlasted all other cars in their class.

Rallye dei Fiori

February 22-26, 1967

1st in class—Beck/Heuser
2nd in class—Lambart/Yogt

Tour d'Europe

September 4-16, 1967

1st in class—Falkenberg/Maarfeld
2nd in class—Arend/Spork

Rallye Monte Carlo
January 11-22, 1967
1st in class—Lambart

Tour d’'Europe
September 1-10, 1966
1st in class—Beck
2nd in class—Lambart

Buick’s New Opel Kadet.




OVERSEAS REPORT

continued from page 20

P5 Ferrari

Before the famed 3-seater P365 had even
been allowed to cool down, Ferrari

again managed to command the show with
the Pininfarina P5. Just as impressive

as the exterior is the 4 ohc, 3-liter

V-12 which produces 400 hp at 9500 rpm,
The body, with gull-wing doors, has a
length of 160 inches and a height of 38.5,
An eerie front end has, by the genius of
Pininfarina, been fitted with a horizontal
group of eight lights, six of which

are long-range driving beams and the
other two, low beam and turning signals.

continued on page 32
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Let's suppose the
shortest distance
between two points
is full of curves.

Then you're in luck—if you're behind the wheel of one of the
sweet-handlers at left—Pontiac’s Firebird 400 Convertible and
Hardtop and Chevy's SS 396 Camaro Hardtop and Camaro
Convertible. The same as you would be if your mount happened
to be Chevrolet's Corvette, or Chevelle SS 396. Or a 4-4-2 out
of Oldsmobile. Or Buick’s GS 400. Or Pontiac’'s GTO.

Because our engineers figured out years ago. that if an
automobile knows what it's doing in a corner, the straight-ahead
stability will take care of itself.

In fact, it takes a catalog all by itself to tell you the complete
story of the suspension systems available on the jobs we've
mentioned above. Heavy-duty designs, with stiffer shocks, if you
want ‘em. Combinations of coil springs front and rear or coil
front and leaf rear, plus stabilizers that glue you down for
good when the road starts to toss and turn.

Driven one of our curve-straighteners yet?
Why don’t you—just to find out what our
mark of excellence means to the guy who
knows what a highway is all about.

The more you look, the more our
mark of excellence means.

Chevrolet « Pontiac » Oldsmobile « Buick «
Cadillac » Opel Kadett « GMC Truck




OVERSEAS REPORT

continued from page 28

Panther Bertone

Much of the show’s attention was levelled
at a new sports prolotype racing car
called the Panther, displayed on the
Bertone stand. Bertone built it in close
collaboration with the technically minded
Italian racing champ, Umberto Maglioli.
The car has had an obvious influence by
the Chaparral, not only because of its
wing air-spoiler but also because of its
general appearance. Unlike most exotic
cars at the show, the Panther is for real,
and is definitely intended to be well

into compelition toward the middle of the
racing season. Powered by a V-12, 380-hp,
3-liter BRM engine, success should be

only a matter of serious attempts.

DAF

Always underestimated in the past, DAF
is now out to revitalize their micro-car
status with an exciting new prototype by
Michelotti. Regardless of the potency

of the car, it looks genuinely fast.

Interior is luxurious for its class, and,

at the show, the car appealed to all
manners of gentry who appeared. Since
DAF’s beginning in 1959, it has been
viewed with considerable respect. The
car has been reliable and soundly
engineered, even though very low in price.
Fortified in confidence by impressive
wins, such as the Marathon de la Route
at Nurburgring and in the Alpine Rallye,
DAF can now proceed to establish itself
as a “hotter” car than some 30%s larger.
continued on page 34
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The annual Pure Oil hardware show

Every year, more and more
races are won with
PURE Firebird® Racing
Gasoline. The gasoline
that’'s Number One in racing
wins, Number One in
racing records.

PURE is the world’s
Number One supplier of
racing gasoline . .. that’s

why PURE knows how

to make a powerful gasoline
for you. It's called

PURE Firebird Super...
from the Number One

name in racing.




e ezl Black Diamond discovery RAC combined the severe elegance of
cockpit biack with the lustre of bright chrome — and discovered Black Diamond Chrome, a
brilliantly black and totally new finish. Then we added a brand-new Continental styling to
the instruments themselves. Everything, from the suspended pointer to the classic dial, is
new and exclusive. Everything except the quality that's made RAC instruments the choice of
champion drivers like Dan Gurney. You'll find RAC gauges, tachs, and test instruments

at most leading auto-accessory stores. T\} Tomorrow's Products Today

OVERSEAS REPORT

continued from page 32

Lamborghini Espada

Nearly as radical as the Marzal, though
claimed to be more realistic, is the
exciling Lamborghini 4-seater by Bertone.
Even though it's front-engined, the car
is hardly less sensational than the
renowned Miura. Power is from a quad-
overhead-cam 4-liter V-12 that produces
325 hp DIN at 6500 rpm. The car is
easily capable of 150 mph. Naturally,
gearbox has 5 speeds. Overall length

is 187 inches, wheelbase is 105 and
height is only 46 . . . for a 4-seater?

It's called, petulantly ... Espada.

continued on page 36
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Black Diamond Chrome gauges, set In an exolic vinyi-te== panel surrounded by bright chrome, Sells under $20. Also available in single and dual sets.

AL PRESSIRt
PSS i

u%&%ﬂﬂ 4

20 40

-H s -

{ls under $20. Also available in single and dunl sels.

4

Black: Diamond Chrome gaugies an all-Black-Diamond panel. An elegant black-on-black combination. Sel




OVERSEAS REPORT

continued from page 34

Lamborghini Islero
Lamborghini’s originals immediately
clove the camps of GT taste in two.
Basically, their latest Islero, a front-

engined modification of the 350 and 400,

leaves few dissenters. Very conservative
but expensive-looking, it is considerably
different from prior models — especially
the front-end treatment. Good taste,
consistency of design and compatibility
on all quarters make it desirable to all.
It is made in the old Touring factory.

One day, we asked a sea caplain for
his opinion of Alcoa® Aluminum trim.
“A fine metal, matey,” he replied.
“Defies seawater like the skin of a
shark! Makes a car worth more at
trade-in time, too. Now let me tell

A\ How the'-.IHSiStent you about the time | was stranded off
\ Metal from Alcoa takes Novascotia...” \
corrosive weather Wlth Oh;the stories we could tell about

Confessions of a salty
old sea captain, or

i
v

Matra Sport

4\ Aatra has come on strong in the last two

years, building a sensational record and

| reputation in competition and an
impressive image in production.
Recognized as one of the more foresighted
organizations, they upheld their image

at the Geneva show by displaying a

| Matra Sport styled by Vignale. It is a good
improvement over the production 530.

o1 Alcoa Aluminum trim'How it calls a
a. grain of salt halt to ugly pitting'and peeling.

.\ I-.‘ '\‘ | . ,_L &t 3 ~~ " __-_'-

\ Change for the better with
| Alcoa Alumjnum
| oA Wty .

{ \e
\i\ ‘-1;:\ L
l‘ i -

 BALCOA

]
| g

How it resists corrosion, even when
splattered with rock salt. And how it
keeps its showroom shine with justa
simple swabbing of soap and water.
Alcoa’s cooperation with auto manu-
facturers makes aluminum insist

on being used to give automobiles
extra value.

As the salty old sea captain says,

“It keeps my car shipshapel” | |

Our o1l was
enough for eve

People thought Dino
Supreme was about the best
oil you could buy.

But it still wasn’t good
enough. For us!

So we set up some new
standards. Even above those
of the car makers. And de-
veloped a new 10W-40 oil.

Then we tested this newly

Against rust. And ahead in
resistance to sludge forma-
tion aswell,

It proved we were good
enough. For ourselyes,

And better than good
enough for your car.

.In fact, if your car had a
mind of its own, it wouldn’t

SRt
formulated oil against four o Withouss
top multi-graded motor oils. Stnclair

We came out ahead. In g I”clﬂlr
protection against wear. SINCLAIR REFINING COMPANY
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Gordon Johncock turbo Offy-ed 67
Gerhardt to victory at Hanford. The '68 cars
will be slimmer, have lower fuel capacity.

'68 INDY PREVIEW

Turbine
or Turbo?

There will be some fast cars and there will be
some reliable ones. But the car that takes this
year’s 500 has to be fast and reliable.

by John Ethridge

paradox emerges: there is more known, yet more

unknown, about the cars that will be competing
since, perhaps, the earliest races run in this classic. The
mystery surrounding suspensions that dropped like a
throw net over Gasoline Alley with the advent of the
rear-engine cars four years ago has been unraveled. The
causes and cures of such maladies as bump steer or
excessive under- or oversteer and camber change are
widely understood. And virtually every car entered has
a computer study somewhere in its genealogy.
But science can only go so far, and from there on, the
unknown takes over. A good part of this uncertainty is
due to the fact that there are actually two races, each of
a vastly different nature, to be run during May. The first,

As we roll up toward this year's Indy 500, a curious

only 4 laps — qualifying — must be successfully completed |

before getting a shot at the big one. But it causes the

Then there is the weather at Indy which, at this time of
year, can be anything from turned up collars and seeing
your breath to heat prostration. It can even change
enough to significantly affect performance during the
time a car is waiting in line to qualify. Depending on the
type of powerplant, this could mean that it is either down
on power or detonation and disaster.

In the days when everyone ran Offys and liked one
another, the caprices of weather on a given day penalized
all about equally, But with three basically different kinds
of power (turbine, normal piston, and turbocharged
piston) present, weather can harm or help some more
than others. For example, a really scorching hot day might
knock the turbines out of qualifying, where a crisp, cool
day would do much more for turbines than it would

for the other engines.

Which brings us to the great engine dilemma. The Ford,
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S ironically, comes to the Speedway this year as something
W o -

of an underdog, precisely the role it thrust upon the

e T ',.-‘;m.?ij;sﬁ:j‘;‘.‘:r - most headaches. The driver is out there alone and
. : N ' RN under great tension, so mistakes are more likely to occur.
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(Above) Ken Wallis, always at eye of turbine
hurricane, designed General Electric i
powered, 4-wd Shelby turbine cars to ..

be driven by Denis Hulme, Bruce Mclaren.
(Above right) Side by construction with

massive hydraulically coupled gear-

boxes at each end, oil coolers at rear

bear Wallis trademark. GE engine e
output runs at turbine speed, reduction J
takes place in rear gearbox. [v
Finned object at front is steering "
transfer case. 1
(Right) Wallis himself taking car

on maiden voyage at Riverside,

Engine used for this trip had not

yet been modified to bring inlet area

down to 15.999-5q.-in. USAC limit.

Judging from the heat monkeys generated

by this car, fans will be able to

lean over fence and roast marshmallows.

4 ...J:':" s S Photos by Pat Brollier, Lester Nehamkin, John Ethridge
1 — - - :
F_-' - i - 5 7

MOTOR TREND/JUNE 19468 239




'68 INDY PREVIEW

continued

(Below) One of most unusual cars ever lo
come to Speedway will be 4-wd Allison-
powered turbine owned by Walls,

Miss. aircraft dealer Jack Adams and
sponsored by Wynn Oil Co.

(Far right) Professor Glen Bryant of Miss.
State U. Aerophysics Department,

noted aircrait designer, checks engine
installation with son James, Bryant
designed and built this ultra-low drag

car which uses many aircrait principles.
Slim body is only 24 inches wide and
length is 16 feet — the maximum rules will
allow, Suspension is de Dion front

and rear located by Watt links. Power is
divided right and left at each end, and
front and rear with 3 differentials.
Fiberglass monocoque chassis uses

steel sub-structure which also houses fuel
bags. Allison 250 turbine sits at angle

in front with small diameter shaft

under seat to drive rear wheels,

Bryant thinks 178-mph lap speeds are
possible when everything gets sorted out!
(Near right) Bob McKee, holding front/ rear
differential, built suspension, driveline
hardware in his Palatine, lll. shop.

e

Offy in 1965. The Turbo Offy, on the other hand, has
shown clear superiority on “power” circuits like Hanford,
and the Speedway is one of these. The Turbo Ford, tested
but untried, is undoubtedly capable of giving everything
else a run for the money in qualifying, including the
Turbo Offy. These, and even a good conventional Ford
using nitro, could make the starting grid very crowded
for the turbine cars.

Time and budgets will not allow the bulk of the entrants
more than one choice of power, which must be made
before all facts are known. You decide on a Turbo piston
engine. What will it be, the 600-plus reliable horses

of the Turbo Offy or the 700-plus dark horses of the
Turbo Ford? Or, along with most of the big money in

this race, will you take your chances with a turbine?

You trust that your power deficit won’t matter too much
and rely on a more favorable torque curve, sophisticated
4-wd chassis, and perhaps superior aerodynamics to
weather you through qualification.

There are a whole flock of new shovel-nose
Eagles from the Gurney aerie due for

the 500. Flat, wide beaks on these

cars aren’t as prelly as old, but generate
downward aerodynamic forces to hold the
road, eliminate need for airfoils seen
lately on old Eagles. Steel reinforced
aluminum monocogue construction
follows lines of old cars, but front shocks
are now located outboard in airstream.
(Wind tunnel tests showed drag reduction
was nil.) Suspension geomeltry has

been slightly revised.

(Right) Dan Gurney discusses engine
installation with technician. Eagles

are being made for Gurney-Weslake, Ford
and Turbo Offy engines.

If you qualify your turbine, you then enter into the
Valhalla of racing. When the green is waved you're
carrying as little as 35 gallons of fuel weighing only six
pounds per gallon while your friends in the Turbos are
loaded with 55-60 gallons of the 8-pound stuff. Low
weight plus your torque advantage from pace car speed
to well beyond the second turn will allow you to squirt
past many of these that blew you off in qualifying. From
then on you let engine reliability carry you through. So
long-lived and reliable are these turbine engines that

if only used annually for practice, qualifying, and
running the 500, most would, without overhaul, be

still going strong beyond the year 2000!

But then you may not make the starting lineup with

this particular combination. In trying to come up with
the winning combination a Ouija board and a computer
are about equally valuable.

Look over the new crop in the following pages. What's
your choice? continued




’68 INDY PREVIEW

continued

(Right) A. J. Foyl's Coyoles have mono-
coque chassis work done in Eddie Kuzma's
shop. Shown in background is number 14
car that Foyt won Indy with last

year, Late car is quite similar in
appearance and aluminum and

steel construction. A. . has spent lots

of hours in these in addition to his

racing testing tires for Goodyear

and the Turbo Ford. He loves the power
this engine cranks out, hopes

it proves successful, and would like

to start the race with it

42 MOTOR TREND. JUNE 1948

(Left) A. J. Watson has returned to mono-
coque construction for 1968
because of weight advantage.
Car shown here will

take either standard or

Turbo Ford.

(Below left) Mario Andretli’s
new car uses essenlially

same “tub” as Foyl's Coyote
and was also built in

Eddie Kuzma’s shop

with much of the same tooling.
Suspension, however, differs
from the Coyote and is more on
the order of that of his old
Brawner-Brabham tube frame car.
Mario also has hopes for

a Turbo Ford in his future.
(Below) Diminutive Mario

fairly rattled around in the
cockpit of his old car,

but new monocoque should

fit him more snugly.

There will be

some old Eagles
circling the brick-
yard this year
although Bobby Unser,
shown here trying
very hard in

Turbo Offy powered
specimen, will be
getling one of the
shovel-nose "68s.

Andy Granatelli looks pleased with hi;i 1968
creation, the STP-Lotus. He'll be running

five cars, just like the one at right, at the
Speedway this year. The cars will use a
4-wheel-drive modified Ferguson system
somewhat like the one used last year,
except the engine is now behind the driver.
Admiring the car are, left to right, Grana telli;
Jimmy Clark; Parnelli Jones; Bill McCrary,
Firestone Director of Racing; and Colin
Chapman. Jones, Graham Hill and ’
yel-to-be-selected third and fourthlman will
drive, with the last car being held in reserve.
The late Jimmy Clark had also been
scheduled to drive.

continued

'
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(Lelt) The new Howard Gilbert-built tube
frame car made its debut

at Hanford with George Follmer of
Sports Car racing fame

doing the driving.

Gilbert was formerly assistant

to George Salih who built the

lay-down engine cars Sam Hanks

and Jimmy Bryan drove to

victory 10 years ago.

Masten Gregory will be Follmer's
teammate in a similar car,

George Bryant Racing Enter-

prises owns these cars,

the same outfit Gregory

has driven for the

past several years

at the Speedway

3 MOTOR TREND/JUNE 1968 43
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’68 INDY PREVIEW

continued

Shown here are the 3 turbine engines that
will be in silent contention during May
and, perhaps, afterward. (Top) General

Electric — powering the Shelby cars —

is largest, heaviest — around 300 pounds,
and most expensive — $60,000 unmodified.
{Center) Pratt & Whitney, power for last
year’s No. 40 S5TP car and the new
STP-Lotus cars, is shorter, lighter —
245-270 pounds, and costs about $35,000
unmodified. (Bottom) Allison, of recent
design and to power the low-drag
Wynn's/ Adams car, is less than 41 inches
lang, weighs 139 pounds soaking wet, and
costs a shade over $23,000 — actually
slightly less than the Ford 4-cammer.
Power output of actual engine going in
Wynn's/ Adams car is close to 380 hp.
While no figures have been released for
the others, 460-500 hp has been estimated
after modifications to bring the inlet

areas down to the 15.99-sq.-in. limit.

The Allison has only 12-sq.-in. — 25%0
smaller than the rules allow. Reducing
inlet areas can be expensive and
complicated, but effectively enlarging them
is well-nigh impossible. Hence the all-out
effort to streamline and bring dry weight
to absolute minimum on Wynn's| Adams car.
Probably the heaviest when dry is the
Shelby because the GE has no integral
reduction gearbox as does the P & W

and Allison. Souping turbines is possible
3 ways: 1) valving in more fuel in the
air-rich burner which raises temperatures,

2) over-riding power turbine governor and

over-revving, and 3) water or water/ alcohol
injection — verboten under USAC rules.

PT6A-20
GAS FLOW SCHEMATIC

3 BURNER INLET

4 COMPRESSOR TURBINE INLET
5 POWER TURBINE INLET

6 EXHAUST INLET
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And in this corner we have the piston
| engines — noisy, steeped in sentiment and
tradition, complex, and thought by some to
be the symbol of The Establishment. Square

in the middle of these is A.]. Foyt

and his Coyote-Ford, the combination that
took both the 1967 500 and the
Championship, to remind us that, for the

8 time being at least, piston engines
are still king.

(Above) Pushrod Gurney-Weslake, winner of
Rex Mays 300, is both powerful enough

to qualify and reliable enough to finish.
{Above right) Turbo Ford, tubing salesman’s
dream and plumber’s nightmare, easily

the most powerful thing at the Speedway
this year, may have to de-tune after
qualifying to hope to last the grind.
(Bottom-right) Turbo Offy, not far behind
Turbo Ford in power but more reliable,

will be present in quantity in good

chassis, could be the one that boots

one home should the turbines falter.
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How does it feel to drive a luxurv
sedan that performs on a par with
some of the world's finest GTs?

by Bernard Cahier

of lhg company, are mostly sports minded, with sharp

new ideas for their work. And yet Mercedes has failed
to show us an exciting new high-performance car since
the days of the forward-looking and very fast 300 SL.
Mercedes” high-finance-type management is obviously
more interested in the making of mass-production cars
rather than a limited series of glamorous fast sports cars,
and this in spite of the fact that the Mercedes image was
built upon their racing successes,

In any case—and fortunately for those who like un-
usual “rubber burning cars” with that very certain “go”
—the Mercedes management, encouraged by their sales,
has decided to reward their good, faithful engineers by
letting them build something with a little love besides
scientific accuracy.

The recette de cuisine is quite simple if you have the
right ingredients: you take a long wheelbase Mercedes
250, throw away the 2'/z-liter 6-cylinder engine, replace it
with a meaty 6.3-liter twin-cam V-8 with fuel injection,
reinforce the chassis, add bigger ventilated disc brakes
and wider wheels with high-speed tires. This gives you
your plat de resistance, the 300 SEL 6.3-liter—a designa-
tion typical of unimaginative German automobile naming.

The result of the entertaining engineering exercise is
quite spectacular. Here is a compact sedan, 196 inches
long, which — with 300 hp under its hood — is capable of
competing in both handling and performance with most
of the world’s famous high-performance cars.

The price tag is not cheap — $10,000 picked up at the
factory — but the car is spectacular, comfortable and im-
mensely satisfying to drive.

| had one of the very first 6.3-liter cars on test and |
came back highly enthusiastic. Frankly | could not really
find very much wrong with this new German “Hot Frank-
furter,” except, of course, its price tag and its conserva-
tive appearance which is not even dressed up by some of
those beautiful magnesium wheels now available. The
interior, too, is dull, and | believe that Mercedes could
have easily found a “juste milieu” in this field which
could please both the conservatives and the liberals (but
earlier there was mention about the people who named
this car the 300 SEL 6.3-liter"”).

What surprises you immediately when you drive the
6.3-liter is the large amount of comfort—around you,
under you and everywhere. Second —and here you must
beware — you do not realize while driving that you are
actually going fast, very fast indeed! Naturally you very
quickly become accustomed to that unusual combination
of speed, fierce acceleration, quietness and comfort. How-
ever, at first you have a tendency to go quicker than you
think, that is until that first nasty curve comes at you
like a wall! ; ;

The ohc V-8 engine is a beautiful unit, with a re-
markable torque figure of 434 Ibs.-ft. at 3000 rpm. The
block is made of iron, but the head is in aluminum. Di-
rect Bosch fuel injection with 8 plungers is u::ed-_Merce-
des gives a 300-hp SAE figure at 4100 rpm which is mod-
est by American standards. Yet the new Mercedes -—Wth.h
is no light baby with a curb weight of 3835 pounds — is
capable of out-accelerating the majority of American
sedans claiming 100 hp more! (This does not refer to han-
dling because the new Mercedes obviously handles far

Mercedes engineers, because of the racing background

better than any American car as well as out-brake them
time after time.)

With three people aboard and the automatic in posi-
tion No. 4 (that's right— four), | recorded the following
speed and acceleration figures which speak for them-
selves:

0 to 50 mph in 5.1 seconds

0 to 60 mph in 7 seconds

0 to 70 mph in 10 seconds

0 to 80 mph in 12.1 seconds

0 to 100 mph in 17.8 seconds
Standing kilometer: 27.8 seconds
TOP SPEED:; 136 mph

The quarter-mile figure was not recorded but should
be around 15'/2 seconds. For comparison the 911S Porsche,
the Iso Rivolta Chevrolet and the Ferrari 330 GTC do O
to 60 respectively in 7.6, 7.7 and 7 seconds.

All this speed and acceleration are not felt in the 6.3,
and at all times you think you are going at a leisurely pace,
except that you are sometimes cruising along at 120 mph
with all the speed, comfort and silence that many cars
do not have at 70 mph.

As said earlier, the interior of the 6.3 is dull —truly a
misfortune because the minute you drive that great car
you wish you had something better to look at, inside and
out. But then there is another point of view: this con-
servative looking car will please a certain kind of person
from the serious type to the sporty type, who, for the fun
of it, is going to remove the “6.3-liter’”” insignia from the
trunk just to infuriate Porsche or Ferrari drivers who think
they are actually competing with a 300 SEL with a mod-
est 180 hp.

The driving position and seats are great, and the gen-
eral finish of the car is superb. The one | drove had an
optional air conditioning unit and the electric windows
which are standard equipment. The power steering and
the brakes were the best | have ever experienced on a
sedan. The very quick-action 4-speed automatic gearbox
(standard equipment) which is operated by a well lo-
cated floor type shift was also of the highest standard
for operating ease and comfort.

The suspension, while being set for this 136 mph car,
is similar to that of the 300 SEL — meaning it is indepen-
dent in front with swing type axles at the rear. This sus-
pension is completed by rubber air cushions and a self-
leveling unit to keep the car in the same horizontal posi-
tion regardless of load. A very forgiving car on open roads,
the swing type rear axle does not appreciate too many
mountainous, tight, curved roads where hard braking
causes the rear wheels to dig in. Still, the 6.3-liter is a
magnificent machine to drive. With it you find as much
pleasure as you do driving a big sports car, differing only
in that you are truly comfortable and you can converse
with your companions (note plural).

The 6.3 understeers, which is normal for a car with an
engine weighing over 700 pounds up front, but at no time
does this understeer become alarming, and that quick,
smooth-as-silk, 2'/2-turn steering really does the job for
any correction.

| consider the 6.3-liter Mercedes to be the safest, fast-
est and most comfortable 4-door sedan made today, con-
sidering the fantastic speeds you can achieve in full
safety and relaxation. /MT
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John Collins Buys His
First Used Car

Wherein the myriad trials and
tribulations faced by an earnest
young Yale man searching eagerly
for a “good deal” are placed into
sharp and enlightening
perspective.

by Michael Lamm

or the past three months, John had
Fseg aside half an hour each day to

rustle through his local newspaper’s
classified ads. The used car pages. An
hour on Sunday morning after chapel.

“Golly,” sighed young John, ““whal
an overwhelming wealth of choice. |
wonder whether I'll ever be able to
land the right car for me.”

John had yet to go out and face a
used-car salesman. The prospect fright-
ened him at the moment. Friends at
Yale had warned John that it was no
pleasant task for someone of his par-
ticular friendly, trusting, outgoing na-
ture to meet with dealers, especially
those with fast-talking salesmen.

The path to purchasing a really first-
rate used car, especially at a price John
could afford, was strewn with snares
and pitfalls. He knew that. Some could
be so subtle that John might not right-
ly realize himself the victim until after
he’d been victimized.

“So many decisions face me,” John
muttered to himself while staring out
onto the Yale campus from his dorm
window in Phi Theta Theta fraternity.
“But | believe myself capable of mak-
ing them.” He uttered this last with
great resolve.

Among the major decisions that
haunted John:

—Should he buy a used car at all?
This seemed to John a question so
basic that it needed immediate answer.
Or should he buy a new car instead?

— If used, should he purchase from
a private party, or could he reach a
more satisfactory “deal” from a dealer?

— Are used car salesmen all evil and
conniving, or are they less bestial than
his Yale friends had warned?

— Since poor John couldn’t possibly
ante up enough cash to pay for the
entire car outright, how could he avoid
€xcessive interest rates when financing
his new acquisition?

—He also wondered what was in-
volved in getting adequate insurance
coverage without paying excessively.

— How could John take advantage of
a used car's depreciation curve?

—To whom should he turn for an
honest evaluation — a checking-out as
it were — of the used car candidate he
might be considering? Should he have
the cars checked by independent me-
chanics, should he take them to an

Ja

auto diagnostic center, or what?

— What sort of warranty could he ex-
pect on a used car?

— How do dealers “detail out” used
cars, and how does this practice ob-
scure a car's history?

— What's the scoop on high-mileage,
late-model used cars? Can these be
good deals sometimes?

— Which used cars are “in” and
which are “out”?

John’s poor brain absolutely reeled.
But upon calming himself and coming
to grips with his runaway emotions, he
decided the best way to answer all
these questions (and others) was to go
out and face his fate. Which is what
he did.

Know Thyself

by Michael Lamm

confirms the old adage about “a

little knowledge....” After all,
everyone knows he’s a good judge of
car flesh. Everyone likewise considers
himself bilk-proof. But while trying
not to sound the general alarm, and
without meaning to give otherwise
confident used-car buyers feelings of
insecurity: it is a rough world out
there.

Good cars at reasonable prices—
do they exist? Yes, believe it or not,
they do. Still, a buyer's chances of
connecting with solid, economical
used transportation are less than 50/
50 unless he can answer these ques-
tions with resounding yesses:

Do you really know what you want?
Most people don’t, so they can easily
be steered to the nearest suckerwagon.

Are you patient? It often takes
weeks or even months to decide on,
shop for and check out the proper
car plus a suitable financing and in-
surance package.

Thus if a large portion of used-car
buyers get rooked, it's largely their
own doing. They’re too greedy, too
hasty, too ignorant to fare better. Not
that they don’t get plenty of outside
help along the way.

If you've been through the used-
car mill a few times, the follow_u_ng
story will probably carry a familiar
ring. Yet even so, you're assured of
picking up a few new pointers and
points of view.

The adventure of buying a used car

John Collins heading back toward the
dorm from his part-time supermarket
job, succumbed to the neon magnet.
“Drive In Here. Cash for Your Car, Paid
For or Not/ the sign read. John
wheeled his ‘58 Chevy into the lot’s
driveway and pulled up in front of the
immovable trailer that served as office.

A lone salesman, chair propped
back on the trailer porch, puffed
mightily on his stumpy cigar. He
looked down into the circle of light
where John sat, but he didn’t budge.
“What can | do for you?” he asked
finally.

“You buy cars?” John poked his
head out the car window,

“Sure. That one there? Yours?”

“It's been in the family ever since
my mother bought it new. | got it
from her a couple of years ago. Grad-
uation present. What'll you give me
forit?”

The salesman rocked his chair for-
ward, rose, ambled slowly down the
steps, casually looked the Chevy over.
““Make you a good trade.”

“How much?” John asked again.

“What you have to have for her?”

“You tell me.”

A pause. The salesman feigned
deep thought. After standing there
with his eyes shut a minute or so,
cigar wagging, he smiled for the first
time. “Sixty-five bucks.”

John immediately shifted into re-
verse and started to back out.

“Hey! Make you a good trade! Got
some real cherry. ..." But that was all
John heard. The rest trailed off or the
salesman didn’t say it.

COLLEGE JUNIOR, $60-a-week part-
time assistant supermarket stock
manager, John Collins faced what he
considered one of the major crises of
his 21 years. Should he keep his ail-

ing '58 Chevy or should he tade it
off on something less tired? He'd
have to decide fairly soon, he knew
that. His Chevy already needed at least
two new tires, a new set of shocks,
probably some expensive front-end
work to correct a 50-mph wobble
and, in about 3000 miles, a brake re-
line. That came to more than the car
was worth — a lot more.

He made his decision that night. He
would trade off his Chevy. As for what
to get to replace it, that was some-
thing he’d find out as he looked
around. He lost no time.

His first step was to check the
classified used car ads that evening.
He made several phone calls. Next
morning, since he had no classes and
work didn’t start until noon, John fol-
lowed up a few private-party offerings.
The first was a 1962 F-85 Cutlass
coupe with “only 17,000 miles.” Price:
$795—too good to pass up. The
housewife John had talked to on the
phone hadn’t bothered to mention
until he got there that the 17,000
miles” were put on since an engine
overhaul. In all, the Cutlass had some
90,000 miles to its credit.

The second ad John answered, one
boasting a ‘64 Futura in “showroom
condition” for $595, turned out to
be a flood victim. Cleaned up but still
pretty soggy, this car would be in
showroom condition only in Atlantis.
After seeing these two cars, it was
already noon and time to go to work,

John knew that one of his stock-

MOTOR TREND/JUNE 1968 49

e —— e ——— D ¢ e



room buddies, a young clerk named
Jerry, had a brother-in-law who ran a
used car lot. John approached Jerry
about getting help.

“Okay, you bet,” said Jerry. “My
brother-in-law, Chick, is a good guy.
I've bought two cars from him my-
self. You know that Chrysler I'm driv-
ing? Bought that from him. And be-

fore that a Ford. Paid wholesale
wholesale both times. Unbeatable
cars. Unbeatable deals. Chick will

steer you right. No obligation. You
ever buy a used car before?”

“No," said John,

“What kind of car you looking for?"

“l don’t know. Something in the
$500 range. Plus my old crock. | took
it to a dealer yesterday, and he said
he'd give me $65 outright.” John rea-
lized he was giving away trade sec-
rets, but he trusted Jerry.

“Sixty-five. Chick can do a lot better
than that”

“Now look,” said John. “I’'m not sure

I'll buy from Chick. You said ‘no obli-
gation,” remember? All | want is ad-
vice and help.”

THAT EVENING they went to see
Chick, a balding, middle-aged sales-
man dressed in blue slacks and a yel-
low tie over a pale blue shirt. He
looked almost too much the part.
For a long time they just talked.
Things in general. Finally, John turned
conversation to the reason he'd come.
“Why should | buy a car off a lot and
not from a private party?”’

“So who says you shouldn’t buy
from a private party? Just because you
get no warranty, just because the car’s
got all the present owner's problems
still in it, just because most private
parties lie in their ads; those aren’t
reasons you shouldn’t buy from a pri-
vate party...."

John broke in, “But isn’t it true that
you can get the same car for less

“You're a funny kid,” answered
Chick. “Very funny. Listen. You sea
this here?” He pulled a little blye
book out of his pocket. “This here is
my little Blue Book. It tells me what
cars sell for—both wholesale and re.
tail. For instance. See the Chevy |
Nova over there? She has the 283 v.g
and 4-speed stick. She's worth $1585;
see, it says so here in the little Blye
Book. But if that same car has the 4.
cylinder engine and twice the miles,
it's worth only $975 list. Now what
private party’s going to know that?
The private seller sees my ad in the
paper for $1585. So he asks $1585,
After all, it's the same car, right? And
the buyer, God bless him, pays it. Even
though that car would go for $975 or
less at any dealership. What I'm say-
ing is that you —the buyer—need a
lot more knowledge to shop the 3-
line private ads than you do the full-
page ones a dealer takes out. Stick
with the dealer, boy.

money from a private party?”

Detailing Used Cars

IF THOSE GLISTENING beau-
ties you've been eyeing on used
car lots look a little too glittery,
too new, too good to be true,
there’s a reason. They've been
detailed. Detailing might put the
bloom back on a wilted rose, but
at the same time it hides all traces
of the car’s history.

To anyone in the trade, “detail-
ing'"" means reconditioning.
There's hardly a car on the lots
these days that hasn't been at
least a little detailed. An entire
satellite industry has grown up
around detailing — there are now
so many specialists that a single
car might undergo half a dozen

+different detailing processes be-

fore it's set onto the front row of
a lot. Here are some of the steps
involved in detailing the average
used car:

1) The dealer himself makes
all obvious necessary mechanical
repairs — transmission over-
hauls, tune-ups, replacing noisy
mufflers, relining brakes, re-
aligning front ends, etc. These
jobs are done in the dealer's own
shop if possible; if not, the indi-
vidual lot usually has mechanics
who come in to do the work.

2) The used car manager al-
ways ships all his cars out for
“cleanup.” The cleanup detailer
usually has his own place of busi-
ness somewhere near Auto Row.

He does work for any number of
lots in the area. Here, the car un-
dergoes steam cleaning of the en-
gine compartment, block, under
the fender wells, tires, door
jambs, and sometimes trunk. This
detailer also repaints the engine
its original color, replaces or
Vaselines engine decals to make
them look new. He paints the
radiator and often the firewall,
cleans the battery and sprays it
with clear lacquer.

3) This same detailer or an-
other, usually a roving one, then
concentrates on the interior. If it
needs only a shampoo, he does
this with a foam that deodorizes
as well as cleans. Deodorizing
gets rid of cigar and perfume
smells that a potential customer
might find offensive. If necessary,
he also spray-paints the vinyl
seats, redyes the carpets with
another vinyl spray, and touches
up worn places.

4) That done, the same detailer
or a specialist cleans out the
trunk by hand, paints the spare
and other tires, often replaces the
trunk mat, and touches up
blemishes in the luggage com-
partment.

5) Another detailer or the
same one then rubs out and
waxes the exterior, using a cheap
wax and often a rotary buffer.

6) At this point, if the car
needs partial or complete reup-
holstery, it's sent out to another
specialist who does nothing but

that. This detailer replaces worn
armrests, floor rugs, puts seat
covers on older models.

7) If any windows are cracked,
pocked or broken, a glass de-
tailer usually gets the car next.

8) And if tires need replace-
ment, the car usually travels to a
tire shop for that purpose.

9) Every used car lot has its
so-called lot men, who, as the
final step to getting a car as sale-
able as possible, take care of
smaller items like replacing
cracked tail light lenses, replac-
ing missing dashboard knobs,
cigarette lighters, chrome trim,
hubcaps, lamp bulbs, etc.

Minimal detailing — even in-
terior and exterior cleanup alone
— usually costs the dealer at
least $12.50. Steam cleaning adds
$5, as does painting the engine or
trunk. A redye job on headliner,
seats, or floor carpets costs $12.50
each. A set of new tires runs
between $45-$75, depending on
quality, So it’s easily possible for
a dealer to invest $50 or so in
detailing alone — sometimes
more. But this comes back double
or triple when the car is sold.

Obviously (or perhaps not so
obviously), there's very little left
to reveal to a potential customer
the sort of wear a car has seen.
Detailing is intended to make all
used cars uniformly new-lo oking.
But there are ways to read the
clues left by detailers, and these
are outlined in our story.
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“Another thing,” Chick went on.
“You often have more hidden costs
than you think when you buy from a
private party. In this state, you get
around paying state sales tax, true
enough. But when you're ready to re-
register the car, you suddenly find the
state slaps a “use tax” on you. If you
paid, say, $1500 to a private party for
your new car, the use tax is $75.”

“But what about being able to tell
more about the car a private party’s
selling?” John asked. “Isn‘t the car less
likely to be reconditioned?”

“Sure, we recondition our cars — we
call it detailing,” said Chick. “Who
wants a bunch of dirty, sloppy cars
all over the place? But look at it this
way. First, we don’t shove back odom-
eters anymore. Many of us used to
do it, sure. But nowadays it’s the eas-
iest way | know of to lose my license:;
new state laws pretty well scotched
doing that. And detailing doesn’t real-
ly hide a car’s condition —not if you
know how to read through it. Come
over here. I'll show you.”

Chick led John and Jerry over to a
1965 Coronet. “See this car here? |
put $65 into this baby just yester-
day — simple detailing.” He opened the
door. “See this on the step plate here?
Paint overspray from redying the
vinyl carpet. Right? You look for that
and you know right away the carpet's
been repainted. In this case, so has
the dash. Look.” Chick pointed out
another tinge of overspray on the ra-
dio buttons. “And the seats. Sloppy.
Got to talk to that guy. But at least
you see a clean car here. It might be
phony clean, but it's clean. Who wants
a filthy second-hand car? A dealer
will also go through the mechanical
parts of a car like this. He'll fix what
needs to be fixed —sometimes doing
a good job, sometimes not. But a pri-
vate party usually sells his car be-
cause he doesn’t want to sink money
into repairs. Is that what you want?"

“I'm not sure,” said John. “l1 think
I'd rather know the history of this
car than just have it look good. Now
if I asked you who owned this car
last, would you tell me? Would you
give me his phone number?”

“Man, thats a laugh,” laughed
Chick. “The guy who owned this car
before happens to be a wholesaler.
Auctioneer. Hundreds of cars pass
through his hands every week. And
before that, some other dealer some-
where upstate owned it. And before
that, who knows? | can give you the
name and number of a guy to call,
sure. He’s another salesman. He'd
pretend he used to own this car.”

“] see.” John thought about this
awhile. Then he said, “All right, what
about my having this car checked
out? Or any car—dealer’s or private
party’s? Would you object to that?”

“Me? Not me. In fact, I’d think you
were pretly crazy not to get it checked
out. The best insurance or warranty
you can give yourself is a check-out.
Mechanic or automotive diagnostic
center, doesn’t matter. Just do it. Cost
you between $6 and $12.50. Cheap
insurance at that, even if you check
out three or four different cars. And
if the dealer won’t let you take the
car off his lot to get it checked out,
forget that car. And don’t let his me-
chanics check it out, either. Get some-
one who's got no interest in the car.”

“What kind of car you think | ought
to get, Chick?” John asked. “I mean,
| don’t really know yet what I'm look-
ing for. Like I told Jerry here, I'll prob-
ably spend about $500. What can |
get for that that's decent?”

“You mean you've got $500 cash
you want to pay? Am | to understand
you want to pay $500 cash and that’s
all? If that's it, you won’t get much.
Not unless you're luckier than I am.
First of all, no dealer wants cash. The
more financing he can sell you, the
better he'll like it. We call it 'three
ways to skin a cat’ First there's the
money we make on the car itself. Sec-
ond, bucks on the financing. Third,
bucks on the insurance. And we also
make money other ways— like on
your trade.”

“All right,” said John. “But let's sup-
pose | were going to pay straight cash.
What's available for $500?2"

“For $500 cash,” answered Chick,
“you can buy yourself $700 worth of
trouble. That means you’d better have
$200 set aside to make repairs.”

“You mean |I'm going to have to
sink another $200 into any $500 car
right away?”

“That's about it. But don’t be a
dum-dum. Buy on time like every-
body else. With $500 front money, you
could be looking at $2000 cars. Or
even $2500 with your Chevy as trade.”

“Yeah, but I'm no millionaire,” re-

NEVER TRUST your own judg-
ment in appraising a used car's
condition. You have to make the
usual preliminary on-the-lot and
driving tests yourself (like jump-
ing up and down on the bumpers
to test shocks, and accelerating
and decelerating quickly to check
play in the drivetrain). But before
it comes down to serious hag-
gling, always take your candidate
in to an auto diagnostic center or
to a reputable mechanic.

1) If there's a diagnostic cen-
ter in your community, make an
appointment. Arrange with the
dealer or private party to drive
the car at that time.

2) About half an hour after
you get there, the diagnostician
can tell you what's wrong with
the car plus repair estimates.

3) This total service usually
costs between $9 and $12.50 per
car. And it’s well worth more.

4) If you have no diagnostic
center handy, take the car to a
good mechanic. Usually a new-
car dealer’s service department
(of a competing car make) can
give the most objective evalua-
tion.

5) Here are the basic tests
you'll want performed:

a) Compression check. All
cylinders should read equally
in a reasonably high range.

b) Pull one front wheel and
check brake lining. How many
useful miles are left?

¢) Check front-end align-
ment, condition of steering and
suspension components.

Detecting Hidden llls

d) On a hoist, have mechanic
check under car for possible
frame and sheetmetal damage
caused by accidents. Also
check condition of muffler and
exhaust system; leaks from
engine, brakes, transmission,
differential.

e) Have mechanic road test
car and check for unusual
noises from body, engine,
transmission and drivetrain.
6) Such a mechanic’s check
usually costs from $6 to $10, de-
pending on how much time has
to be spent with the car.

7) Report your findings to the
owner, and try to have him de-
duct that amount from the sales
price,
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joined John. “I'm not about to mort-
gage my soul for a car.”

“Well, listen, boy. You're a lot bet-
ter off picking something newer and
paying a little more for it. You won't
get anything for $500 — just a bunch
of trouble. I'm not trying to high-
pressure you. You tell me how much
you can afford to pay each month and
I'll tell you more or less what kind of
car you can afford. But it's up to you
to decide if iU's to be a convertible
or a sporty car or a wagon or an im-
port or what. That's your decision —
no one can do that for you.”

NEXT DAY, Saturday, John and his
college roommate, a business major
named Curt Willens, drove around to
some of the cily’s more noisy and
aggressive used car lots on Auto Row.
Out to do some comparison shop-
ping, John brought Curt along not
only for moral support but also to fig-
ure the economics involved in financ-
ing and insuring his possible new car.

First stop: the biggest independent
lot in town, the one that advertised
unbelievable bargains on television.

Having parked his Chevy half a
block away (as suggested by an arti-
cle in Esquire), John and Curt entered
the lot and were immediately taken
in tow by a jolly, round salesman who
asked them what they were looking
for, how much they could spend, how

much they'd like to pay in monthly
installments, all the while'chuckhng,
cracking jokes, and seeming some-
how as personable as John's own fa-
ther. This salesman, whom John later
recognized as a “liner,” showed the
boys one, two, three cars in hurried
succession, saying they were “just
right for college fellows like you.”
And then the liner just as hurriedly
turned John and Curt over to another
salesman as soon as they showed in-
terest in a red Mustang coupe.

The second salesman seemed more
relaxed. He sipped coffee from a
paper cup. “Come on into my office,”
he invited, “and I'll get you guys some
coffee, too.”

John and Curt followed. The office
was small, spartan, with a ring of
wooden chairs lining the walls — like
those found in a school library. Not
very comfortable. “Just what kind of
car you boys looking for?” the second
salesman asked. “You kinda dig that
little Mustang out there, huh?”

John said he didn’t know for sure
— it seemed awfully expensive, but be-
fore the salesman could cut in, John
mentioned one of the TV specials —
one of those bargains shown in a
commercial the night before. He took
a slip of paper from his shirt pocket
and read off the year, make and
license number.

«0Oh, that one. Yeah, | remember

it The salesman wasn’t happy, #
didn’t sell it; one of the other sales.
man did right after we made that
commercial. Some customer saw a|
the TV cameras and came up after.
ward and took the car for cash. Byt
that was a terrible car. You wouldn’t
believe the mileage. Something Iika
165,000. You wouldn’t want a car like
that. 1 wouldn't sell it to you if yoy
did. Lucky it's already gone. Now
about this Mustang here. . .. "

“Well, then what about the ‘g7
Fairlane 2-door for $1350? Is that one
already sold, too?” John again read
off the license number. “It's another
one you advertised last night.”

“Say, you guys have to excuse me
a minute. l'll be right back.” The
salesman got up and walked out.

Curt looked around. “He’s ticked
off. Sometimes they bug these offi-
ces,”” he said. “l read that once in
Consumer’s Reports.”

“Come on,” John said. “Let's get
out of here. Forget the Mustang. It's
too much anyway.”

On cue, the salesman reappeared.
He had a clipboard in one hand and
a pencil in the other. Without fan-
fare, he ran down the clipboard with
his pencil, reading off names of cars.
Whenever he came to one he thought
might appeal to John, he stopped for
a reaction. ‘1963 Dodge convert;

Financing Traps

EASY TERMS and all that sounds
great. And yet while you're mak-
ing terms easy on yourself, you
know you're paying dearly for
that ease. Just how dearly you
don't know. The few sentences
below can save you bundles.

1) There's only one way to
know for sure how much you're
paying in interest. First find out
what the car would cost if you
paid cash. Then compare that
with what you'll have to pay by
financing it. The difference is
your total interest. Then divide
by the number of years of the
contract, and you have the true
annual interest.

2) Remember that no dealer
likes to sell for cash, unless he
has something like a consignment
car. He'd rather finance the car.

3) Here are the normal true
annual interest rates charged by
various lending institutions:

a) If you borrow on your
life insurance: 5% %
simple.

b) Banks: 8%-12% simple.

c) If you belong to a credit

union: as much as 9%-
12%:% discount.

d) Finance companies: up
to 36% discount.

e) If you finance through
the dealer: 15%-40%
discount.

4) Always try to borrow at
simple, not discount, interest.
Simple interest (computed as a
percentage of your unpaid but
diminishing balance) costs about
half of discount interest (com-
puted on the total loan over the
full contract period and sub-
tracted before you begin pay-
ment). Most normal auto loans
are discount.

5) If you have good credit, a
good record of repayment, own
or are buying your own home,
you'll probably be rewarded with
lower interest rates. Conversely,
if you're a poor risk, have a poor
job record, outstanding debts,
etc., you'll pay through the nose,

6) If you borrow on the cash
value of your life insurance, be
sure you repay the loan within a
reasonable length of time. You'll
have to do this yourself — the
company won't send you re-
minders. If you don't do it,

though, you'll negate the savings
of this type of loan.

7) The longer your contract,
the more interest you pay.

8) You usually pay a higher
interest rate on old cars than late-
model used ones.

9) The car isn't yours until
you've made the final payment.
Until then, it usually remains the
dealer’s or lender’s. Some dealers
write so-called “balloon pay-
ments” into their contracts. This
means you have to make one
huge final payment. If you can’t
meet it, the dealer can legally
repossess the car, thereby netting
the down payment, all interest,
plus the car itself, which he then
resells. If you make this kind of
deal, make sure you are in a state
that has a law similar to Califor-
nia's Unruh Act, wherein you do
not necessarily lose everything if
you fail to make the last payment.

10) In a few states, you lose
your down payment if you de-
fault on monthly installments. If
you're on shaky financial ground,
put down as little as possible.
But if you anticipate no problem

meeting payments, put down as
much as possible.
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Money-Saving Tips

1. First decide what year, make
and what model you want.
This can save indecision and
the possibility of being sold
up to something you didn't
originally intend to buy. It
will also allow you to shop,
looking only within the range
you have established for your-
self (unless you run into an ir-
resistible bargain in something
else), and you will be able
to make more valid compari-
sons. Allow yourself plenty of
time, so you aren't rushed into
making an unsure purchase.

2. Peruse the classifieds first be-
fore going to a lot. This will
enable the prospective buyer
to check both private party
and retail offerings. The clas-
sifieds should be checked for
some time before making a
foray into used car jungle
land. This is done for several
reasons.

A. Allows you to check-out
private parties. Often these
cars are priced lower than
retail.

B. You can check the model,
etc.,, you want in various
dealer ads to arrive at
average prices.

C. You can get some informa-
tion over the phone, es-
pecially from private
parties.

3. At the Dealer: if you see a car

you like and want, try to talk
him down. Don't be afraid to
bargain. Don't let him see your
car or he will try to sell you
accordingly, using your car as
a bargaining point.
If you don't get the deal you
want, and you aren’t in a hurry
(the time factor again), walk
away. But check the lot once
a week or so to see if the car
is still there. Return once a
week and re-bargain. They
will know you are still warm
and may bargain if the car
isn’t moving and they're on
the verge of wholesaling it.

4. If you want to pay a minimal
amount, decide on a make and
model that doesn’'t move too
well for some reason based on
equipment. Go after one with
a 8-speed column shift in a

Unlike Arabs, Americans do not
follow intricate rules of haggling.
We simply bludgeon each other
with insults and shouts. Perhaps
that's why we have precious few
flexible prices left to haggle over.
Automobiles, like horses be-
fore them, remain the most com-
mon objects of haggling. Without
formal ground rules, certain basic
points hold the key to success
in haggling. As you read these
below, look at them from both
sides—buyer's as well as seller's.
1) The entire idea is to gain a
moral advantage over your op-
ponent. You do this by attacking
his view of himself, not by at-
tacking his reason or honesty.
2) He who shouts least shouts
loudest. The less you say, the
better. In dickering for a car, the
buyer’s best gambit is to say
absolutely nothing after the
salesman quotes his first price.
Hearing no response, the sales-
man will often lower his own
figure without further verbal
prodding.
3) After briskly traded offers
and counter-offers subside, the
haggler who breaks off negotia-

tions carries the advantage. The
one who reopens them loses the
advantage.

4) Always try to keep figures
as simple as possible. An argu-
ment can often become bogged
down in details if too many parts
of the deal hinge on other parts.

5) Emotion has its place.
Where certain obvious displays
of demonstrative logic can in-
fluence the haggling, they should
be introduced. For example, if
you can prove a car's inferiority
by knocking off a fender with
your fist, do so. But, be prepared
to pay damages!

8) Corroborating evidence in
the form of, say, an automotive
diagnostic center’s report of ill
health may also be used to brina
the seller’s price down in partial
payment for repairs.

7) When answering a seller's
opening bid (after observing #2
above), make your offer at least
25% less than you're willing to
pay. Example: seller asks $1000
for car. Buyer willing to buy for
$800, thus offers $600.

8) If negotiations run into
days, weeks or months, never be
the one to phone the other party,
no matter on what pretext.

9) Keep your temper at all
times. Loss of temper means
you're nearing softening. Notice
that salesmen never get angry.

top-of-the-line model, for in-
stance: or a car with no radio
and black walls. (You can al-
ways dress up the car yourself,
at probably less than dealer
mark-up.) _

5. Always have a professional
mechanic friend check over
any car in which you are
interested.

mumble... 1964 Rambler Classic 2-
door; mumble, mumble. .. 1962 Val-
iant coupe . .. any of those grab you?”

“How about some prices?” asked
John.

“You let me know which ones you'd
like to drive and we'll go over and
look at them. Then we’ll talk money,
okay? | haven’t even seen your trade
yet-fl'

“No,"” said John in counter-propo-
sal. “You tell me first what you’re ask-
ing, and then we'll go over and look.
Or let's just get started looking.” No
one could ever seem to get the
ground rules set. They kept having to
be made up.

John started to walk out, and Curt
followed. By this time both were be-
coming peeved. Restless. The sales-
man followed, talking quickly. John
spotted a "62 T-bird convertible and
headed that way. He climbed into the
car, started it up, let the engine idle,
listened closely, noted the odometer
at 73,478, then got out and walked
around the car. It looked better than
it should have. Detailed, obviously —
new blackwall tires, probably 3rd-line
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and surely incongruous; a recondi-
tioned engine compartment you could
eat out of; new trunk mat; same old
spare, though. Like an egg. “How
much is this one?” John asked.

The salesman looked at his list
again. “Says here $895, but I'll see you
boys get it for a lot less than that.”

“How much less?”

“Let me take a look at your car.
Then | can tell you better.”

They all walked out to John’s '58
Chevy, half a block away. By now that
car looked awfully cloddy. He should
have washed it at least. There were
gum wrappers on the floor. It desper-
ately needed detailing, inside and out.

The salesman didn’t seem to care
about these small distractions, He got
in, cranked the engine to life, and dis-
appeared around the corner. John and
Curt looked at one another. Then
they walked back to the lot offices.

For 15 minutes they waited. .. silent
... hands in pockets. .. unattended by
anyone in the lot. They were trapped,
and now they knew it. Their salesman
returned on foot— no telling where he
left John's car.

“Tell you what,” the salesman said
in happy greeting. “For $600 and your
car, I'll give you the T-bird. Have we
got a deal?”

“Have we got a car?” John asked.
“Where'd you put my Chevy?”

“Oh, it’s around the corner. What
do you think about $600 and your
car?”

“That means you're giving me less
than $295 for my Chevy.”

“Why less?”” countered the sales-
man. “l am giving you $295. And that's
about $200 more than I'll ever get
back for it. It also means I'm giving
you the Thunderbird for $695 —your
$95 car and $600. That's pretty fair
if you ask me. Any terms you want.
How much you say you'd like to pay
a month?”

Curt interrupted. “Suppose we do
finance the T-bird, pay say $300 down,
trade in John's Chevy, carry the rest.
How much would payments come to?”

“Depends on how long you finance
it for. I'd have to let my sales manager
give you the exact figures. If you want
me to, Ill let him give you the whole
tally. How's your credit?”

Figuring they’d come this far, Curt
and John looked at each other and
agreed to take the next step — just to
see what would happen. “Credit’s
fine,” said John.

THE SALES MANAGER came on small
and hungry-looking. Everything about
him meant business — his suit, his
jangly keychain, his worried look, even
the sales-achievement diplomas plas-
tered over his office walls.

The sales manager introduced him-
self as “Gruder,” then kept the boys
waiting while he whispered into his
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Buying Insurance

WHENEVER YOU BUY a used
car on time, either the dealer, the
lender or both will insist that you
also buy certain insurance cov-
erages to protect your ability to
fulfill the finance contract.

You're always required to buy
collision coverage plus compre-
hensive/fire/theft. Most sellers
and lenders also recommend (but
don't insist) that you buy life/
accident/health insurance at the
same time.

Collision coverage, either $50
or $100 deductible, protects their
car in case it gets mangled in
an accident. This way, supposing
you have minimum equity in the
car and an outstanding balance
of $2000, the car will be repaired
and you can’t simply say, “Okay,
it's smashed. Take it back. I don't
want to pay for fixing it.”

Comprehensive similarly pro-
tects their car (it's theirs until you
make the final payment) in case
of vandalism, windstorm, etc.

And in case you die, have an
accident, or come down with an
illness that takes you away from
work, the recommended life/ac-
cident/health term policy guar-
antees the dealer and lender of
being paid in full, though it
doesn’t mean you will stop mak-
ing payments.

In all these coverages, the deal-
er and/or lender benefit directly,
You benefit only indirectly.

Cost of coverage varies, de-
pending on locale, your age, credit
rating, driving record and the
type and age of the car you're
buying. In very round figures,
though, all the above coverages

———

taken together average roughly
$150 a year for the married male
over 25 if bought through a dea]-
er. For unmarried males undep
25, it's nearer $250 a year.

When you must buy “finance
insurance,” you have the option
of getting it through the dealer
and/or lender — or of buying it
on your own. When you buy
through a dealer, he handles the
insurance purchase as a sort of
“option” attached to the car. A
$1500 car, for instance, with $150
worth of insurance, would be
treated as a $1650 car. The full
$1650 would be financed at a
single interest rate.

By all means, search thorough-
ly for V.S.I.— “Vendor's Single
Interest’—an insurance that as-
sures payment of the outstanding
debt to the dealer in case the
car is wrecked. This insurance
is very cheap — vastly more so
than any normal insurance.

Put simply and briefly, here
are some rules you should follow
when buying “finance insurance”
on a used car:

1) Avoid buying life/accident/
health coverage if possible. You
won't need it if you have ade-
quate life and health insurance
of your own.

2) Shop around for collision
and comprehensive/fire/theft
coverage. This can easily save
you $10-$30 by shopping around.

3) Never lie about your driving
record. If you've been involved
in accidents, have made insur-
ance claims, or have been cited
for moving violations within the
past 3-5 years, say so. You can't
fool the DMV’s computers, and
lies can only cost you money
when detected.

telephone. Finally he hung up and
said, “Well, | hear you're interested
in the '62 Thunderbird convertible
out there. Quality car. Yessir, lots of
good miles in it. How you want to
pay it out?”

Curt took over at this point. He told
him $300 cash down, $295 allow-
ance for John's trade-in, and the other
$300 financed.

“How much you want to pay a
month?”

“As little as possible,” Curt returned.

“If you're serious about that, we
can stretch payments out over 36
months. Be glad to do that.”

“Suppose John did pay the $300
out over 36 months, How much would

that mean in payments each month?”

The sales manager hunched down
over his calculator and quickly set it
whirring. Two minutes later he had
the answer. “Ten dollars a month, as-
suming your credit’s good.”

Curt did some quick calculations
of his own. “That's 20% interest a
year,” he said almost in a shout.
“That's crazy.”

“But it's only $10 a month,” re-
turned the sales manager. “Anybody
can afford that. I'm including all in-
surance, naturally, and we'll even toss
in title transfer and license. Then
there’s a 90-day or 3000-mile warranty
to cover all parts and labor. You won't
find better than that, boys. What do

Py

you say?” He was already reaching
into his desk for a contract,

“We say no,” blurted Curt. John,
in a cooler state, remained rational,
“Well, let us think about it and shop
around some more. We'll let you
know.”

“Whatever you say, boys.”

It took them 45 minutes to find the
salesman who'd taken the keys to
John’s Chevy. And 15 minutes to walk
to the spot where it was parked.

“Let's go over and see Chick and
find out what interest rate he
charges,” suggested John as they
headed for the lot Jerry had taken
John to the night before. John let
Chick get off the phone before put-
ting the question to him. “What in-
terest rate do you charge on cars you
sell?”” he asked straight out.

“Whoa, there. Slow down,” Chick
said. “Is that where we left off last
night? What kind of question is that?”

John told Chick what had happened
—the whole story, about the 20% in-
terest on the 1962 Thunderbird, the
stalling, the runarounds.

“Sounds typical. You got the royal
treatment all right.

“Well, on the subject of interest
rates, many dealers charge as low as
4/2%. Then there are others who
charge what they can. That's really
not too bad, 20%. Some charge 30%,
36%, even 40%. It's a sliding scale —
the higher the risk, the more the in-
terest, partly because the payments
are stretched out longer, partly be-
cause it's an older car. But it isn't a
sliding scale like a doctor’s — car deal-
ers don’t charge on a person’s ability
to pay. Just the opposite. The poorer
or riskier the buyer, the more he pays.
So consider yourself lucky at 20%.
Flattered, even. Sure, most states have
usury laws preventing dealers from
charging more than 12%, and in some
states it's 10%, except on small loans
where they can charge as high as 30%
on the first hundred.

“Anyway, here’s how it works,”
Chick went on. “Very few dealers, es-
pecially independents, carry their own
contracts. They might say they do, but
they don’t. We make up contracls,
sure. If | make you up a contract for
what amounts to 20%, Ill turn around
and sell it to a finance company that
gets about 15% out of it, and I'll be
ahead by 5%. | get my money right
away. All I do is guarantee that you'll
be good for the payments. If you
aren’t, | repossess the car, pay off the
outstanding balance, and sell the repo
again. No problem. | get your down
payment plus the car. You with me?”

“Yes," said Curt. “But why can’t | go
straight to the same finance company
and get the same loan for 15%? That's
still outrageous, of course, but it’s bet-
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ter than 20%. Is 20% about normal
for you, too?”

“More or less, yes. Well, there’s no
reason you can’t go out and shop for
better interest rates. You should, in
fact. Most people don’t because they
are either too lazy or don’t know how,
But most lenders — banks, life insur-
ance, credit unions, saving-and-loan
associations — give better rates than
dealers. No secret about it. Having the
dealer make you a package deal is a
lot easier, though — takes a lot less
time. So people take it.

“The other place — the third way to
skin the cat—is on insurance. Some
dealers make you take out certain in-
surance. Its all for their benefit, in
case you die before you pay off the
car or in case you wreck it. You pay
for all this coverage, but the dealer
collects if anything happens. You need
similar insurance of your own. If you
want to save, buy all this insurance
yourself, either through your regular
agent or any other. But not through the
dealer, because he’ll finance it for you,
at the same rates he finances the car
and at the same time. No insurance
company charges rates like that.

“And here’s the important thing. Al-
ways make sure you read t_he contract
very carefully before you sign. | mean
like a lawyer. Here, let me show you.”
At this point, Chick pulled out a blank
contract. “It's foolproof. You sign here
and it means you're making a bid on
the car— you're asking and promising
to buy it. And you sign here and it
means you've read everything in the
contract and agree with all its points
and stipulations. Nalural_ly you hgven t
read it and you never will. Even if you

tried you wouldn’t understand it, Here
on the back, in this small type, it says
| reserve the right to reappraise your
trade-in anytime before you take de-
livery of the car I'm selling. In other
words, according to this contract, | can
legally quote you one allowance for
your trade and then give you a lower
one later on. That's also covered here
where it says any promise made ver-
bally is superceded by written agree-
ments put down here. Or it says that
any warranty must be written out in
full on a separate piece of paper.
Mostly | just give a spoken warranty,
and if | weren't the good guy | am, |
could welch whenever | wanted. |
don't, of course, but some dealers do.”

“How do | know | can trust you?”
John asked.

“Would | be spilling all these trade
beans if you couldn’t trust me?” Chick
replied. “Now I'm trying to be good
to you, but you don’t make it easy.”

“Okay, | apologize. You're right.”

“Now let me tell you something
else,” Chick continued. “You were darn
lucky — just dumb lucky —you found
out the total cash price of that T-bird
before you got into financing figures
and interest rates. Most people will
first tell how much they want to pay
each month. That way they never can
pit cash price against total financed
costs. You're always best off offering
cash first, just to see what that comes
to. By the way, is that Thunderbird
the sort of car you're looking for?”

“| don’t think it is,” said John. “We
were just testing the salesmen with
that car. | sort of had my eye set on a
red Mustang they had sitting there. But
one thing | still don’t understand. The
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62 T-bird came to $695, even though
it probably cost $4500 new. The 1965
Mustang, at maybe $3000 new, still
sells for around $1600. If depreciation
rates were more constant, both cars
should be worth about the same with
the 3-year age difference. Or?”

“Now you're entering the nonsense
world of depreciation. There’s very
little rhyme or reason to it— different
cars depreciate at different rates. The
old 62 Thunderbird, especially the
convertible, depreciates fairly quickly.
The Mustang, meanwhile, holds its re-
sale value better than most. That does
not mean one car has to be better than
the other. In fact the T-bird could be
better, with more miles left, more re-
liability, and the rest of it. It depends.
But if anything, it’s a matter of supply
and demand. If people want Mustangs,
then Mustangs depreciate slowly.
Some expensive cars are drugs on the
market after they’ve been driven a few
years. You can pick up a used Corvair
for a song nowadays.”

“But is depreciation only a matter of
supply and demand?” asked Curt. “I
thought it was more involved.”

“It is,” continued Chick. “A used
car’s value depends on a number of
things — its age, its mileage, accesso-
ries, body style, general condition and,
probably most important, its brand and
model. And image. For instance, if you
can see yourself driving a 6-cylinder
‘64 Valiant sedan, you can get it for a
lot less than, say, a ‘64 GTO in identi-
cal shape, even though both will give
you the same number of usable miles,
Both cars will get you the same places,
offer the same comfort and capacity,
and so forth. Naturally, the GTO com-
mands more prestige, and it's more in
demand. So it costs more. So does gas
and insurance for it.”

“So it's largely a matter of how | see
myself,” said John. “Whether 1 con-
sider myself the GTO kind of guy or
the Valiant kind."”

“Well, which do you?"” asked Curt.

“Then, before you answer, ask your-
self this,”” Chick put in. “Can you af-
ford the image you think you need? |
know a butcher who fancies himself
an exotic British sports car owner. All
his life he’s wanted to own one of
those gorgeous babies. New they cost
too much, though. Used they're even
more expensive, because he knows
that every 30,000-40,000 miles his will
go flooey and need a new everything.
So this butcher, being basically sen-
sible, drives a 4-year-old Plymouth,
He’s miserable, but at least he’s not
broke. Now lots of other people aren’t
so sensible. They can’t afford the new
Cads and Rivieras and Imperials, but
they’'re driving them anyway, going
deeper and deeper into debt just to
prove something — | don’t know what.”

“Well,” said Curt. “You're taking the
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Glossary

EVERY LINE of business has its
own distinctive jargon. Following
are some of the more colorful
words and phrases common to
the used car industry. It's sales-
men's talk, and to anyone who
isn’'t a salesman, it's pure San-
skrit if you're hearing it for the
first time.

— Front Money. Down payment
on a new or used car.

— Leak. A poor credit risk.

— Mickey. A leak who doesn’t
have enough cash for front
money. A used car salesman will
steer the typical mickey to a
“mickey house."”

— Mickey House. A loan or fi-
nance company that offers easy
credit. By accepting a mickey’s
furniture, home or other assets as
collateral, a mickey house will
sometimes advance not only the
front money but the total con-
tract. This then becomes what's
referred to as a “full mickey.”
— Liner. The first salesman you
meet, the big, smiley fellow —
the official greeter. His main job
is to make you feel at home, at
ease. He then hands you over to
one of the “suede shoe boys.”
— Suede Shoe Boy. The ordinary
but usually fast-talking salesman
who listens to a customer's
needs, recommends certain
makes and models, and prepares
the customer for the ultimate
sale. The suede shoe boy often
has no authority, though, to close
the deal himself.

— Closer. The man who does
have authority to quote final
figures, make the actual sale and
take care of nagging details like
terms and insurance. Liners and
closers are more common to new
car showrooms than used car
lots, although the larger lots do
have them.

— Door Pop. The buyer who
comes onto the lot looking for
one particular model and who
refuses to look at anything else.
— Flake. Someone who comes
onto the lot with a particular car
or particular price in mind but
who, after a little coercion from
the salesman, backs down and
considers other choices.

— Laydown. Any buyer who's
especially easy to sell.

conservative attitude. There must be a
way to have your cake and eat it too,
Aren’t there some cars that depreciate
quickly at first and then level off, so if
you buy them used, you can sell later
and not lose too much?”

“Sure, but that takes a real expert,
Also, remember that you don’t always
know how long you're going to keep a
car. Your situation changes. You get
married. Or drafted. Or change jobs,
So you have to get rid of your new
used car before you figured. It's very
important to plan ahead. But where
does all this leave us? Are you going
to buy one of my good deals, or are
you still going to shop around some
more?"”

“The only type of dealer we haven't
tried,” said John, “is the new-car dealer
— his used car lot. Maybe we ought to
check out a few before we give up and
let you sweet-talk us into one of your
clunkers.”

SUNDAY, the next day, John took Curt
back downtown to a new-car dealer.
Here, they were again met by a “liner,”
who turned them over to a “T-O"” man
(take-over man in suede shoes). Then
they ran up against the stall treatment
again. But all in all, it wasn’t nearly so
bad as the big-volume dealer they'd
gone to the day before. The new-car
dealer’'s used car salesmen were less
pushy, seemed more above board.
Their cars were more expensive but
generally in better condition, largely
because most were late models. A few
late-model cars carried appealing price
tags, but John found out these were
extremely high-mileage lease vehicles.
Some 1967s showed 90,000 to 100,000
miles on the odometer. The salesman
assured John that all these cars had
very good care and could probably
withstand another 35,000 miles of
service. For someone who wanted late-
model, prestige transportation at a low
initial price, they seemed all right. But
John didn’t need wheels of that sort.

John was now ready to begin test
driving and bringing used car candi-
dates to the local auto diagnostic cen-
ter. He'd start Monday, comparing the
cars and deals he could get from new-
car dealers’ used car lots versus those
Chick offered. John was in no hurry
now. The initial fervor had worn off —
he didn't have to replace his Chevy
right then and there. Things could take
T.!'IEII' own natural set. He'd shop for
financing and insurance as soon as he
had a definite car picked out. And he
was clear in his own mind what sort of
car he wanted, even though he hadn’t
pinned it down to one specific make,
model and body style.

Suddenly the confusion of all those
days before vanished. He could see
daylight again. He was about to buy
himself a used car. And probably do a
good job of it.
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Your Best Buy?®

DOMESTIC CARS

1866 1965 1963 1962
Ambassador 1800 1585 985 6307
590 B4% 53% 33% 21%
American 1615  1265' 735! 59512
440 63% 52% 31% 26%
Barracuda 2085 1710 - -
HOW TO READ: Upper figures give fastback 7% 6% = =
current new and used prices. Lower e % 599 Sl
percentages represent remaining value as Bulck Lo Sabre 2385 1310 1075'  Bas?
d : h h f y . Custom 70% 6% 31% 24%
compared with each specitic car’s price ——
. Cadillac - - - s
when new (not the 1968 new price). Values Eldorado r =¥ vl ol
for U.S. cars are for 4-door sedans with ol 4030 3180 s lam
V-8, radio, and automatic transmission e = = = =
except as otherwise noted. For imports, £ = = = 3
values are again for 4-doors (except when fasthack % = o
not available) with radio but without Chevelle 1775 1485 = =
. . Y Malibu 65% 55% - -
automatic unless otherwise noted. Prices S e S
for all new (1968) cars include the impala 60%  50% 8% 29%
aforementioned options plus federal ghe 1l e s W% A%
excise tax and duty (if any) but exclude g St 2 P
destination and preparation charges. :“"“’:"l :;"; f:; e AR
Values were taken from the Kelley Blue g 0% 6% e
Book, Western Edition, March-April, Cornet lso  ass - -
1968, issue, with permission. ser e =
Monza coupe 63% 51% 5% 28%
Corvette 3535 3035 2355 18054
fastback 75% 64% 51% 41%
I — e s =
Xa?ﬂroupa - - — —
Dart 1870 1550 955' 665! ¢
2710 71% 59% 39% 27%
IMPORTED CARS Dodge 2115 1775 1045 §65"!
Pelara 66% 55% 3% 22%
l:?:! 1867 1866 1965 1964 1963 1962 ;%glanl ;;‘I’g ;;3’2 52‘5 2;%2
2980 2750 1745 1420 - =
g;ﬁnﬁtaglru“ 1339;2 gg:"g 71% 64%  48% 39% - F:lt?r: éﬁ%f ;:%E 3%5% ss; h
- 2750 2410 2118 1805 1455
;ﬁg'::rn?.m 13352 g;g ?;% 65% 59% 50% 42% _ ::’r'::.fl'l‘l = 5 = =
5 985 805 735 -
i 032 1R 28 a% % 3% ~  Ford calasie 1805 1ass a5 T
D 56  1680'* 12657 1075'* 855" - -
PLS10 0% B4%  T3%  ©o1% M% - - @l 2 2105 - -
955 805 665 525 430
o1 sodan ol 8% 0% 9% 9% WX 28%  Imperlal uie 23 s e
4195 3785 3065 2670 2440
R o Ly i S ST e o o
d 5 4760 3p951 2550 2235¢ 1870
Mercedes-Benz 135:35? :g‘:;g 73%  5B%  49%  42%  35% Mercury 2205 1840 = -
2500 2205 1830 1680 1485  1015®
Convertinle 100% G0% 79% 69% 62% 53% 3% v fe o = -
1015 835 - — ' !
Kadett L me S KR sew Mm% - -~ | Dk G8% % 7% 199
31902 30352 26950 - 1995 17454 11054 B&5*
s See0  At70 438 0% 5% 64% 6K | Quthes 68%  60%  48%  38% 0%
1840 1520 1015 665
ok R onw a8 4% % - R e SR 4R WE A%
T = — Pontiac 2440°  2025° 1485¢ 1135  gas
E%Y"ﬂ“aa l;olgz ;gge ;:‘J!;E 519 = = = Bonneville 63%  52% 29% 23%
e
Triumph TR-4A 2835 2500 2205 1985 1680 1485 = '1'?5" é;';?. Rsﬁw 33,3.!' 251‘11
convertible Wo%  B3% 5% 67% 58K SIW —  Riien 7% 360 aw =
1288 1170 1045 9 coupe 3% 56 41% =
b L e MR 0% 5w mi%  60% ST Tempest 2085 1815 1135¢ 868"
Volvars 2855 2325 1995 1710 1403 1265 if33 | Re B 68%  56% 41%  20%
1228 100% 8a%  7A%  64% S5% 4I% T ariind ET Y% 2%
FOOTN : 4p0"; Ycalled “LeSabre; ‘coupe (aot i NN = = =
Fasthaehybcaney ngers 1621S4 goor hardiop: calied De et calied Lt 5% = = =
“Classic 770"; Tcalled “Ambassador 400" lﬂu!led' Ehsﬁl:d "miuulen!." 1 N 52511 70017
nart 4407 rcalled “Supec 8g;Bcalled V200 1T hodel PL-410; Yukast e 5% 9% 29%
rSatio’ 1900, "aarjos " 800; Model 220-SE; M1600-SC 4yl series: o
11600 Super 90, .
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It's an innate sense with the Beautiful
People, and they can’t explain it until
after the fact. They just know that as
soon as the ticky-tacky dum-dum
brown-shoe lemmings, spread wall-lo-
wall in suburbia, accept something,
then it's a wise reaction for groovy
people to reject it. So there might be
a formula — “Collective Rejection” for
anything “In”...and “Collective Ac-
ceptance” for anything “Out.” What-
ever it is, it's not logical or reasonable,
because logic and reason are customary
among those ticky-tacky dum-dums.

—————— . ———

“Nice” has become a 4-letter word,
sensible behavior is a drag, and thou-
sands now think they’re pretty smart
after having just discovered it within
the past three years, even after Ho-
race’s ululation, 1 will drink and strew
flowers, though the world should think
me mad,” all the way back in B.C.

So somewhere an in-gear bird with
bread, threads her 1964 Mini-Cooper S
through a phalanx of Eldorados and
Mark 111 Lincoln Continentals arranged
rococo in a cobbled, anguiform drive
leading to her early-Pola Negri pad.

She’s throwing the party in her wide-
knit micro dress without the body
stocking. She's absolutely out of sight,
Boss City’s movin’ mage. The New
Wave nitty-gritty. She’s got Soul.
Across the street a 35-year-old, 4-day
rancher, 3-day Trans-Am campaigner,
after-6-Guru-suited-swinger plugs in his
$300,000 Samoan discotheque-bed-
room that doubles as the West Coast
warren for the pride of pendant-en-
crusted, purple-lipped, Twiggy-lidded,
dirndle-skirted, Shirley Temple-headed
models-turned-actresses that are flail-

by Julian G. Schmidt
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“In” Cars, ‘“Out” Cars

ing their vinyl legs from subterranean
doors of Lamborghinis and Bizzarinis.
His 1965 Ferrari 250 LM —its original
engine recently rebuilt—is on the lawn,
still hot.

On Malibu, a 17-year-old bitchin’
head just finished a teevee stand with
his new group, “The Infinite Regress,”
then traded his ‘67 Camaro for a ‘64
Corvair Monza Spyder and headed
for the New Zealand surfing champion-
ships, using his mother’s American Ex-
press card since his sister took his ol’
man's for the Cannes Film Festival.

Pattern? You figure it out. The only
way you can define “In" is to discover
your clique’s collective bias, declare
yourself “sophisticaled,’” cite history
to determine where the outside ma-
jority stands, then do the opposite and
stay ahead until the squares realize
their former rejections were, after all,
Fun, and begin trying to catch up.

Somewhere among the selections of
1968's In used cars is at least one for
each of the vagaries of Beautiful Peo-
ple, and nearly all of them within
reach of the poor ones. The complex
images they satisfy prevent a rating
system. Nevertheless, there are distinct
leaders.

1965 Ferrari 250 LM . .. Though wealth
is a marginal, and many times unrelia-

ble, factor, let’s face it...all other
things being equal, it makes you just
a little bit more Beautiful. Besides, it's
the only way you can have a Ferrari
250 LM. There is nothing more In than
a pure Ferrari racing car that won at
Le Mans, converted to the street—a
qualification that fills marginal pseudo-
Beautiful People with dubiety only be-
cause they will never dig anything
more than the superficialities that mar-
ginal pseudo-Beautiful People dig.
Citroen 2CV panel truck. .. Close be-
hind is the opposite extreme — the ri-
diculous rendered sublime. Citroen’s
Clemenceaunian breadbox, a perennial
In leader for anyone who doesn’t take
it seriously. The greatest internal-com-
bustion put-on ever conceived.
Possession of both these gems is un-
equivocally out of sight. It cannot be

improved upon. A state that is In with_

everyone.

But with lesser folk the rating sys-
tem is not so simple. Once below the
peak, the “peer preference factor
must be applied, so you begin deter-
mining your biases. Whatever the de-
termination, any one of nine other cars
can give you an assured chance in
many of several groups.

57 Chevrolet Bel-Air hardtop

‘64 Mini-Cooper S

‘53 Hudson Hornet Coupe with
twin H-power

‘54 Healey Le Mans

‘66 Chevy Il with 350-hp engine

Any Edsel

‘64 Corvair Monza Spyder

Any Triumph TR-3

Any Jaguar XKE Coupe

A number of others deserve Honor-
able Mention. Though their respective
gratifications are slightly more special-
ized, they, too, boast fervid support
from many sophisticated circles. With

even a random choice from one of
the following, you will still be safe.
‘55 Kaiser
65 Saab Monte Carlo
'60 Porsche Carrera
Any station wagon with
blacked-out windows
61 Pontiac Ventura hardtop
'60 Sprite
Panel truck of any year
'55 Studebaker Commander
'65 GTO
65 396 Chevelle
Blind loyalty, unsuccessful attempts
hamstrung by compromise and/or fru-
gality, intrinsic bad taste, avoirdupois,
and uninspired professionalism all con-
tribute to force many cars far Out be-
yond even the most sympathetic un-
derstanding of the most tolerant lib-
eral. As minimal transportation, they're
still embarrassing. As objects of ridi-
cule, they're not even Low Camp.
‘59 Ford
’61 Renault Dauphine
‘60 Rambler Ambassador
Any Aston-Martin DB2
59 Chevrolet
‘64 Austin Healey
’58 DeSoto
‘60 Jaguar XK-150
‘63 Studebaker Hawk
Any Mercedes 190 SL
'60 Mercury Comet
’58 thru ‘60 Thunderbird
58 Arnolt-Bristol
‘66 Rambler Marlin
'58 Borgward station wagon
‘60 Plymouth
'61 Maserati 3500 GT
61 Studebaker Lark
‘60 Opel
‘58 Buick
‘67 Skoda
‘62 White Ford Fairlane
with dented hood

The“Sleepers”.. ...

The “economy” car myth is about to
be blown right out the window. You,
yourself, have known loudmouths who
claim they have the best economy car
in the world because it gets 52 mpg,
even though it costs them thirty bucks
a week just to keep the engine turning.
Others brag about the fact that their
economy car only depreciated $1000
in four years, but they don’t mention
it doesn’t have enough comfort and
room to satisfy even the most primitive
hominoid.

Well, fella, if you want economy. ..
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and we mean real cost accountant-
basic pennies and dimes "“economy,”
there’s only one answer. The Sleepers.
As a second car, there is nothing
cheaper for 15 or 20,000 miles. As a
commuter, there is nothing more com-
fortable and roomy for the money. As a
palliate for the nerves, there is nothing
more dependable. As a joke, there’s
nothing more Camp. As long-distance
transportation, there's nothing more
dangerous.

But the fact remains that those net
numbers under “total cost of car” can-

not be lower than they can with a
Sleeper. These mobile quiddities of
simplicity live because of that very fact,
and today, with such a strong emphasis
on planned obsolescence, shoddy qual-
ity control and complex conveniences
and accessories approaching those of
the Plaza Hotel, Sleeper qualifications
are becoming drastically difficult to
fulfill.

Nevertheless, standards remain strict,
for each car must satisfy all of the fol-
lowing:

(a) Purchase price not exceed $250.

o P —

s

(b) Car must be cheapest model of
lowest line,
(c) Must be sitting in back of dealer's
lot —untouched from trade-in or
wholesale condition. You must re-
quest, if not beg, dealer to sell it to
you.
Powerplant must be crudest rendi-
tion of an internal combustion en-
gine with as few moving parts as
possible. Engine should be, prefer-
. ably, a flathead with no more than
six cylinders. Exceptions can occa-
sionally be made upon study, such
as overhead valves with six cylin-
ders, and occasional V-8s. V-8s
however, should never have over-
head valves.
Only 3-speed manual transmissions.
Column shift preferred.

(d

—

(e

() Absolutely no power-assist equip-
ment.

(g) Total absence of service record.
Conditions are ideal if it has not
been touched for at least 10
months.

Since few cars qualify, they are
therefore difficult to locate. For that
reason, any of the following are mod-
estly recommended if they are not rife
with ominous noises while operating,
or hunkered pathetically over a pool of
oil or other essential liquids. In fact,
the more dry and rusty the engine and
drivetrain, the greater your chances of
its reliability.

One word of caution: do not . . . we
repeat — do not touch any portion of
the car's mechanical apparatus. The
annals of history contain the most inti-

Sleepers are swell, if you look at them right.

mate secrets of Man's knowledge and
wisdom, but nowhere among the most
profound texts of our scientific reser-
voir is there an adequate explanation
as to why Sleepers continue to run.
Whatever it is, it is the only facet of
modern civilization that must not be
questioned. It must remain above the
inquiry of mankind, and therefore be-
yond the tampering of our imperfect
hands.

1946 Mercury

1948 Chevrolet

1948 Ford

1948 Plymouth

1950 Chevrolet

1950 Ford

1950 Studebaker

1954 Ford Mainline

1958 Rambler American

llhnl.lln: Gw Foon
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by Julian G. Schmidt
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Another era has ended. The Days of
Soul are here, and it is no longer pos-
sible to merely consult omnipotent
charts and tables with traditionally
naive empiricism and mathematically
derive the most practical used car for
mundane utilitarian purposes. If that’s
all you want, then turn directly to
“Sleepers,” page 61, because simplicity
is your only answer,

On the other hand, if you still prefer
to gratify a few of those ego-fostered
idiosyncracies and/or good taste and
a touch of class and you still remain
rational, Motor Trend presents here the
Used Cars of the Year Awards Program.

There are generally acknowledged
groups into which cars can now be
classified because of their design/ func-
tion concept, price, size and other dis-
tinguishing characteristics. The fact that
these cars are not new is irrelevant.
Prestige or image indicate humanity
and possession of aesthetic senses, and
Motor Trend highly recommends, for
those interested, that these qualities be
considered. As “passion without reason
is blind,” and “reason without passion

INTERMEDIATE — 1966 Oldsmobile Cutlass

is dead,” the entire matrix of depre-
ciation tables, durability and changing
life styles have been consulted equally
in all choices.

SPORTS — 1964 Sting Ray

Give it one more year, and the Sting
Ray will be venerable. The last of Amer-
ica’s short-bodied, visceral beasts for
primitive, virile desires, it was packaged
in an unsophisticated but honestly sex-
ual body, bulging with sundry sugges-
tive lumps and projections instead of
being the obvious, arty phallic rendi-
tion that is fashionable now, but that
reflects too much studied refinement.
The Sting Ray looked like an impulse,
not a decision, and for the unadul-
terated enthusiast, that's exactly what
it should be. With the ‘65 model, you
get 4-wheel disc brakes, 4-wheel inde-
pendent suspension, and a car that's
not too old to make “new” nor too
new to have a prohibitive initial cost.
Most important, body problems in-
herent in early models were corrected
by 1964, and it remains indistinguish-
able from models three years newer.

CAMPACT — 1964 Corvair

INTERMEDIATE — 1966
Oldsmobile Cutlass

Resistance to planned obsolescence
can be a source of ridicule from super-
progressives these days, but the 1966
Oldsmobile Cutlass is one of those
unobtrusive but pleasant designs that,
if kept polished, will never appear to
be more than one year old. Lines are
elegant and simple, and it appears to
belong to a category approaching lux-
ury status. Quality control that year was
excellent, as were materials, and' a
change into a new body style from 65
was a comparatively major one. Depre-
ciation for this model has been unjustly
excessive compared with its competi-
tors, thereby making it a good buy.

SPORTS/PERSONAL — 1965
Mustang

The further we move into the s_ports/
personal imbroglio, the more painfully
we lament the passing of the 1965
Mustang, It was uncluttered and, as
such, carried off a good compromise
between European grand touring and

American luxury. With the famed 289
engine, it was a light, agile, reliable
and very potent car that, even three
years later, is not only hard to beat
on tight road courses, but stil_] offers
as much interior room as any since...
and that should be the measure of
“sports/personals.”

COMPACT — 1964 Corvair

By 1964 Corvair had solved its prob-
lems. The body was good, it achieved
fine economy and reliability, and it
was the most sophisticated automobile
in the United States. The suspension
had been beefed-up with traction bars,
and camber/caster problems had been
solved. The economy car public is a
skeptical one; therefore, also the most
scrutinizing. They don’t realize it now,
but we predict that within five months,
the many virtues of the 1964 Corvair
will be realized, with a resultant effect

on its price. Buy now.

FULL-SIZE — 1964 Dodge Polara
Take full-size literally. On those
terms, the enormous ‘64 Dodge Polara,

=

-

photos by Pal Deollier & George Foon

with its choice of enormous engines,
enormous wheelbase, enormous
weight, enormous interior space, but
with an initial and used price not much
higher than its smaller “full-size”” com-
petitors, is the logical choice. Fuel
economy is not one of its virtues, but
durability is, and if you want an in-
animate object that will sustain the
assault of a child-ridden family, that's
what’s important. Because of its size,
the ‘64 Dodge conveys an impression
of luxury not unlike its larger sibling —
Chrysler — and the design, being non-
descript, will wear well with the years.

LUXURY/SPECIALTY — 1963
Riviera

Many called it a Sherman tank, oth-
ers “gruesomely beautiful.” Regardless
of tastes, it was imposing, ostentatious
and brazenly “luxurious.” If you hated
it, you did so because of its awesome,
crude pretention, which was neverthe-
less awesome, crude luxury. A subse-
quent model change has made them
even more obvious and has also con-
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tributed to a lower used cost. As a
first-attempt luxury car, Buick had to
build a good one, so statistics are with
you that it will last,

PRESTIGE — 1964 Cadillac

It's still expensive, but if you are
going prestige, we recommend you go
all the way. The 1964 Cadillac is still
expensive by depreciation standards,
but on the other hand, the price has
dropped to 38% of its original value,
a percentage that few other cars can
equal at that stage. Most important, the
division’s reputation for peerless qual-
ity combined with the likelihood that
all the car's miles have been easy ones,
make it a logical choice. 1964 began
a period of understated elegance for
Cadillac — fins were subdued, the grille
was refined and there are overall sim-
ilarities with all subsequent models.

IMPORTS

QOur shrinking world has germinated
a growing queue of those who associ-
ate “sophistication” only with imported
cars, regardless of price category. With
the tyro, therefore, a Sprite can signify
a more cosmopolitan character than a
Cadillac, It must be qualified here that
this syndrome is not all vanity; in fact,
it can usually be agreed that imported
cars generally reflect a higher degree
of sophistication of mechanical design
than do domestics, though it is also
quite commonly agreed that they do
not possess the domestic’s degree of
durability or reliability, nor do they
compare as favorably on the deprecia-
tion and resale charts here in the
States. Because of the irrelevance of
comparing the virtues of both posi-
tions, MT is awarding imported used
cars separately.

TRIUMPH TR-3

The pendulum is just beginning to
swing away from effeminate, exotic
designs, which means that the indom-
itable TR-3, in all its crude homeliness,
will soon become the object of every
mod bird’s affection and will strike at
the very heart of mother instincts, re-
gardless of a female’s convictions to
the contrary. Bug-eye Sprites and MGAs
make as much sense, but more than
mothers can love them, which means
they will not be loved as deeply. Sim-
plicity is the TR-3's promise of dura-
bility, and each one virtually guarantees
eternal, though not necessarily trouble-
free, service. It's easy to find one for
only a couple of hundred dollars. If
its appearance is dreadful and only the
essentials work, keep it that way.

ANY 2-STROKE SAAB

For economy in a used car, you must
consider purchase price, maintenance
and gas economy. Volkswagen is still
insuperable in gas economy among the
64 MOTOR TREND/JUNE 1968

IMPORT-Peugeot 403

popular cars, while Saab costs less in
maintenance and purchase price. So
far they're equal, but when comparing
other qualities, the used Saab is incon-
testible. Front-wheel drive and ad-
vanced design is excellent, construction
is among the best in the world, com-
fort approaches that of large sedans,
and safety features have been integral
with the car for many years. If you only
want gas economy and good resale,
buy the VW, though we suspect if
that’s all you wanted you wouldn’t
have read this in the first place.

PEUGEOT 403

It only cost slightly more than $2200
new, so a model five to eight years old
can be obtained for only $300 or $400.
What is important is that almost any
403 will be a good car with several
discreet miles left on it. Comfort and
construction are superb. If you're lucky
enough to find one, buy it.

'65 JAGUAR XKE
Jaguars depreciate rapidly, and they

SPORTS/PERSONAL — Mustang

e

are easy to find. For these reasons they
are an excellent used buy. However,
make sure you know the history of
yours; it could cost you a fortune...
many do ... but if the major servicing
plateau has passed, you will probably
have some time to enjoy the car before
the next is reached. Buy it old enough
—as long as it's a 4.2-liter—keep it
in good shape, and you won’t lose
much on the resale.

'63 ISO RIVOLTA

The Iso is not a popular car, body
changes have been less than obvious
since the beginning of its time, it is
powered by a Chevrolet engine and it's
made in Italy — qualities all of which
combine to lower its resale price dras-
tically from the original $9500 range.
The 63 version will give you a car not
unlike the latest, with a tasteful, very
expensive Italian-looking body that be-
lies its hybrid nature, but with a relia-
ble, easily serviced American engine
for a used car purchase price that will
not withstand a hard bargainer,  /mr

Modern gasoline is
one more reason you need

AC Spark Plugs.

Todav’s powerful mileage-boosting gasoline
shoulg bepignited with a clean spark to assure
ou maximum performance. !

s Thnslit’s why pyou need self-cleaning AC
Fire-Ring Spark Plugs.

AC Fi%e-}%ing Spark Plugs burn off Clﬁ%(i
and carbon deposits that cause fouhh!}gil ©
you the cleaner spark you need for high per

For Safety’s Sake, Check Your Lights—Repla

ce with AC Guide Lamps.

formance operation. ACs really deliver Full
Time Firepower.

Get all the zip built into your car. Get
Full Time Firepower. Just ask
for AC Spark Plugs.
The ones that are
self-cleaning. [iM

AC SPARK PLUG DIVISION
Full Time Firepower
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Foul weather awaited brave group after derting amidst Angels Camp’s morning rush.
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by Steve Kelly

“"How do you think a Chevy Il would
stack up against the new, fuel-injected
VW 1600 in economy?”

“Don’t know,” we replied to the
questioner on the other end of the
line, “but why do you ask?”

“Well,” came' the reply from Dick
Wilmshurst, president of 49er Chevro-
let, Angels Camp, Calif., “I'd like to
prove that our 4-cylinder Chevy Il is
pretty competitive to the 1600, in
price, economy, comfort and road-
ability. VW is the No. 2 selling car up
here in the northern part of the state,
you know. We'd like to set up a 2-
day run, in cooperation with Volks-
wagen, and we'd like MOTOR TREND
to act as observer.”

“Okay,” we agreed, “as long as we
can call ‘em as we see ‘em.”

Several days later we were in An-
gels Camp (if you can’t find it on a
map, you'll find it referred to in Mark
Twain’s “Jumping Frog of Calaveras
County”), which was to be the start
of the 409-mile run. It was to take in
altitudes ranging from 4500 feet to
nearly 8000 feet, until we wound up at
sea level in San Francisco. Tempera-
lures were to range from 45° down to
O°F (though that was a surprise).

The Chevy Il was a stock 2-door
sedan, using a 4-banger and 3-speed
stick shift, while the VW 1600 fast-
ack was a new fuel-injected job with

4-speed stick. The Chevy Il was to be
driven by Wilmshurst and the VW was
to be handled by Herman Ultsch of
Reynold C. Johnson (VW dealer in
San Francisco.) Photographer Gerry
Stiles and | were to follow in a back-
up car with a calibrated speedom-
eter/odometer.

After topping up both gas tanks we
took off together, edging out of town
north on Highway 49 to Highway 50 —
a road alternating from wide high-
speed 4-lane asphalt to a nafrow twist-
ing 2-laner cutting through mountains
capped with snow and armies of pine
trees, following the course of the Amer-
ican River. Continuing northward, we
crossed over 7382-foot Echo Summit,
past Lake Tahoe to Tahoe City, 133
miles later and our afternoon lunch
stop.

The cars went along perfectly from
the beginning of our trek with an av-
erage speed hovering around 54 mph
until we reached the 5000-foot level.
From there until long before Tahoe's
shores, snow covered everything and
we had to put chains on the cars and
drop maximum speeq down_ to nt_:arl'y
30 mph. Driving with chains didn’t
help our mileage and there were a
number of times the cars went to
lower gears just to keep from stalling
while following a slow-moving pack
of cars. The VW had the advantage

during our crawl-session, since the car
comes with a 4-speed box and inter-
mediate gears give it an advantage
over the 3-speed Chevy Il. Another
minus feature of the Chevy Il was
that after all that snow driving, there
were pounds of slush stacked up on
the outsides of the fenders just aft
of the front and rear wheels.

Just outside of Reno we filled the
gas tanks for the first time since leav-
ing Angels Camp, bouncing the cars
to remove any trapped air. We had
traveled 175.5 miles and both gas
gauges appeared to have stayed on
“Full.” On this first leg, to say we were
surprised by the economy of the
Chevy Il (30.79 mpg), would be put-
ting it mildly, but we were astonished
by the fuel-injected VW (37.29 mpg).
However, these were nothing com-
pared to what was to come on the
last leg of the trip.

That unbelievable last leg took us
185.4 miles from Reno west on High-
way 50 through snow country over
7000-foot levels, down through
Placerville, to the state capital, Sac-
ramento, and on to Interstate 80 into
San Francisco. Admittedly, it was not
as rough a leg as the first one, lots
of it being downhill and much of it
no-stop roads, though we did plow
through evening rush-hour traffic in
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CHEVY II vs VW

continued

Sacramento. The Chevy II’'s mileage
went up to 33.10, but then came the
shocker.

Filling the VW, it seemed the meter
had just started when it stopped.
Only 4.1 gallons and the tank was
full, and this gave the VW a... hold
on for this now....45.21 mpg score.
What? We checked again. Okay, it's
right. It's hard to believe, but we all
verified it. Both machines weighed in
above factory given specs, and no
tampering had been done to engine
or carburetion/injection sizes. Even
though Dick Wilmshurst proposed
and organized the test, he was the
first to admit the VW 1600 had won
the economy run. But, the Chevy I
doesn’t have to hang its head for
its performance either. Besides, an in-
teresting point we didn’t think to tell
him but which one should keep in
mind when comparing economy fig-
ures of these two cars is this: the
lower-compression VW needs the
higher-priced premium fuel (unless
you can find regular with an octane
rating of 94 or more), while the Chevy
Il needs only regular fuel (generally
4c per gallon less). Therefore, on a
cost per mile basis, some part of the
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VW'’s advantage would be crossed out.

Another point to keep in mind is
that every comparable VW or Chevy
Il cannot be expected to achieve the
same economy. Cars are set up dif-
ferently and it also takes a conscien-
tious driver, one who doesn’t use
jackrabbit starts, drives ahead to avoid
panic stops, stays close to speed lim-
its (as we did), and generally drives
conservatively. The difference between
driving at reasonable speeds vs. high
speeds is very evident in what we
achieved on the two “economy legs”
and a short, “high speed” leg. This
was when we wanted to check out
top speed.

Though it took awhile, the Chevy
Il finally wrung out at just under 80
mph, while the fastback VW nicked
86 mph —sans the vibration and noise
encountered with the 4-banger. After
this test phase, we drove awhile long-
er to a gas station, where we care-
fully topped up again before starting
on the second leg of the “economy
run.” We saw that we had driven 48
miles with each car, The VW dropped
to 30 mpg, while the Nova dropped to
a low of 17.45 mpg.

Rating the two cars in areas other

than fuel economy, we would have to
conclude this: the comfort and quiet-
ness of the fastback Volks are much
better than the Il—top speed is
greater, there’s more versatility with
the 1600 and certainly greater fuel
economy is inherent. There's more
room with the Chevy II, and we like
its styling better. But in its base exist-
ence, everything about it is extremely
spartan. Neither car is any great
shakes as a handler, so we won’t rate
them in this area but confine our
evaluation to domestic qualities.

Our best suggestion is for Chevy 11
hunters to choose nothing less than a
6-cylinder engine. The little 4-cylinder
is great for low-cost operation, but
you can quickly forget any thoughts
of performance and smoothness of
operation as the quad-cylinder engine
is rough at both ends of the scale —
at idle and top speed. Overlooking
the small engine, the Chevy Il is an
attractive and appealing package that
comes in more combinations than any
other compact car on the market today.

So, Dick, don’t hang down your
head. You've got plenty to be proud
of, even if you did lose your own
economy run, /MT

CHEVY 1I

Tetal Miles Traveled
406.4 mli,

Total Amount of Fuel Used
14.05 gals.

Average Miles Per Gallon-Full Trip
28.92 mpg

Average MPG Economy Test
31.725 mpg

Best MPG
33.10 mpg

Poorest MPG (economy portion)
30.35 mpg

High-Speed (65-75 mph) Fuel Consu mption
17.45 mpg

Type of Fuel Used
Regular

Fuel Tank Capacity
18 gals.

ENGINE
In-line 4-cyl, overhead valve

Displacement 153 cu. ins.

Bore & Stroke: 3.875 x 3.25 Ins.
Compression Ratio: 8.5:1
Horsepower @ RPM: 90 @ 4000
Torque @ RPM: 152 Ibs..ft. @ 2400
Carburetion: 1.bbl.,, downdraft

TRANSMISSION
Manual 3.speed. Column.-mounted
shifter, Synchro in all forward
gears. Ratios: 1st, 2.85; 2nd, 1.68;
3rd, 1.00:1

FINAL DRIVE RATIO
3.08:1

STEERING: Manual. Semi-reversible
recirculating ball nut.
Gear ratio: 24:1
Overall ratio: 28.3:1
Wheel turns, lock-to-lock: 4.8
Tumning circle: 38 ft., curb-to-curb.

BRAKES: Drum type, 9.5 in. diameter
front and rear.

TIRES: 7.35 x 14

SUSPENSION: Front: independent with
single lateral arm with coil spring.
Rear: salisbury (one-plece unit)
type axle with two single leaf
springs.
Double acting, direct acting shocks
at each wheel.

Overall Length: 189.4 Ins.,

Overall Width 72.4 ins.

Overall Height: 54,1 ins.

Wheelbase: 111.0 ins.

Front Track: 59.0 ins.

Rear Track: 58.9 ins.

Curb Welght: 2890 Ibs.

PRICES & OPTIONS

Manufacturer's suggested retall price:
$2284.00

Automatic Transmission: 163.70
“Automalic Stick Shift': 65.00°
Overdrive Trans.: not offered
Tires: 31.35

AM Radio: 61.10
(*Torque-Drive. price is approx.)
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VOLKSWAGEN
1600

406.4 mi.
10.4 gals.
35.07 mpg
41.005 mpg
45,21 mpg
36.80 mpe
30.00 mpg
Premium
10,6 gals.

Horizontally-opposed
4-cyl, overhead valve
96.66 cu. Ins.

3.37 x 2.72 ins,

7.7:1

65 @ 4600

87 Ibs.-ft. @ 2800
Electronically metered
fuel injection

Manual 4.speed. Floor
mounted shifter. All
forward gears synchro
meshing. Ratios: 1st,
3.80; 2nd, 2.06; 3rd,
1.26; 4th, 0.89:1

4.125:1
Manual, Roller-type

n.a.

n.a.

28

36.3 ft., curb-to.curb.

Disc front, 10.9 in. and

drum rear, 10.9 in.

6.00 x 15

Independent, with
torsion bars.

Independent, with
torsion bars, Trans-
axle type drive.

Double acting shock,
telescoping type at
each wheel.

166.3 ins.

63.2 ins.
58.1 ins.
94.5 ins.
51.6 Ins.
53.0 Ins.
2116 Ibs,

$2279.00, P.O.E.
West Coast.

not offered

not offered

not offered

29.50 (whitewalls)

Dealer avallable enly

. iR -
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[ ' the insides of our cars and use re. 1
straint devices that we can survive that [
next crash! What's wrong with training
the drivers to avoid accidents? Why not
have more rigid tests — written, physi.
cal, driving at normal speeds — to
bring out the worst in drivers as well
as the best, as most of the so-called
driver tests now do. You have to be
really incompetent to fail the ‘‘driver
tests'"” in most states. Most courses
are in out-of-the-way locations and are
conducted at speeds much below what
a driver maintains either before or
after the “test.” In Los Angeles, for
example, where much of the driving is
done on high-speed freeways, there

A child darts into the road.. ..

or someone doesn't obey a stop sign. ..
or the car ahead slams on the brakes. . .
or you swerve to avoid an oncoming car.
And you're driving fast.

With no time to stop, you turn
instinctively. It's then that you need

*1

; would be no indication to the examin. quick and sure steering response.
AR _ : ; N, DT ing officer from the test given that the .

Grant Rambler Rebiet SST, Courtesy Grant Industiics and Americon Molors, P lographad al Orange Caunty intermational Raceway, Calif, motorist taking the test is competent M&?ﬁm—e ;
You'll find them wherever exciting people meet. Other 180 features: to drive on the freeway. How about a greatest advantages of driving on tires

et . - H 1 e e T e T e e T e
For these are the exciting new cycles from Yamaha. (ocun 0 many 25068 machines) | 702d course that takes in all possible made, with DYNACOR rayon cord.
If you want to “trip with the light fantastic,” hang ten on = Autolube oil injection situations a dn\'er'Wf” encquntl’-r in 'a ——""——*_ﬁ"_'erior
this new 180 Street Scrambler. It comes with Yamaha's ~ § pubefame =~ ggzmal’dgy S, waec:( S, md‘?t’!th s or e For Dynacor cord tires av;z sutp qons
famed 2-cylinder, 5-port engine and 5-speed » Enginoguard plate IVINgt Simulated conditions could be directional stability. Tests by stoc

wansission. Arid It Bosa bt Vol went o o Stripe-trimmed lank set up with little effort and minimal

Is EEDCEINIT DDES TNk AL "l,k ke ue YAMAHA cost to thoroughly test a driver, with
lot less money than pt.zrformance Ike this has cost P such conditions as a car suddenly
before. See all 20 Exciters at your Yamaha dealer's now. INTERNATIONAL CORPORATION

changing lanes, a child darting into the
While you're there, ask for vour free cony of Yamaha's brochure of alf the Exciters for 68 Or write P.O. Box 54540, Los Angeles, street, a preceding car stopping too
Califorma 20054, Depariment MT-6-8 - Canadian Distributor Yamaha Division of Fred Deeloy Limited, British Columbia,

champion drivers and tests in specially
instrumented cars confirm it. Dynacor
cord tires hold their shape better in
tight, fast turns and return the carto a

a little thing like
motor oil can do
big things
for an engine!

AMALIE has ridden with the
winners and the losers. .. at the
big tracks and the little ones.
And we know a little judgment
error, or bad break can cost you
a race.

But friction, wear, heat, or oil
pressure loss by foaming can't
cost you an engine. .. not with
AMALIE PENNSYLVANIA Rac-
ing Oil.

The GT-350 Mustang, winner
of the '67 Sebring 12 hour race,
covered 962 miles with a by-
passed oil cooler, No damage,
negligible wear, oil temperature
never over 240 degrees, AMALIE
NEVER NEEDS “'beefing up"
under any condition. What else
could you ask for?

Available in
20-30-40-50-60
grade for pas-
senger cars
and high per-
formance en-
gines — stan-
dard or r;mdi- !
fied. Ask for it |
where you buy | fﬁﬁ;@, I

gas, 7 /8

Refined by Sonneborn Divisien, Witcs Chemical

Company, In orated. Sales cffices, 2611 And-

on Road, Dallas, Texss. 2575 Center Ridge
d, Cleveland, Ohleo.

——
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suddenly, etc.

No matter how good a driver any of
us thought we were when we first got
our driver's license, there's nothing to
guarantee that we'll always be a good
driver. So, as a follow-up to such tests,
why not a compulsory, annual driver
test to make certain that every driver
has not lost any of his skills, or eye-
sight, or judgement? If | knew that
everyone else had to go through the
same procedure, | sure wouldn’t object
to what otherwise might be considered
a terrible inconvenience. Being able to
renew a license as easily as is possible
in most states is an affront to all
good drivers.

And maybe written tests for drivers-
to-be could be improved by including
some “‘psychological-type’ questions in
addition to ‘‘when can you pass a
school bus?" and “what color is a yield
sign?"’ The purpose of these would be
to probe a person's inner reactions to
peculiar situations, the answers to
which would not be found in a manual
on vehicle codes,

You know what's wrong with all of
tl_'tese suggestions? Whether they are
right or wrong, whether they will save
lives or not, such moves would not be
popular. Legislators don’t want to pick
on their constituents. It's much more
popular to stick barbs into Detroit and
overseas manufacturers and to tell
them how to build cars. After all, they
don't mean that many votes one way
or the other, do they?

— Walter A. Woron

stable condition up to 50% quicker
than tires made with nylon. They help,
rather than hinder, a driver to maintain
control in an emergency.

That's one reason why most new car tires
and American-made radial tires are made
with Dynacor. When you need new tires,
stay on Dynacor rayon . . . the most stable,
durable and safe tires you can buy.

Control-
you get it from tires

made with

~ DYN4cor

RAYON TIRE CORD
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iy Cleans as it lubricates
: upgraded to exceed all car makers' latest specifications
100% Pure Pennsylvania « Wolf's Head Oil Refining Co., Oil City, Pa.
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BOOK REVIEW

THE COMPLETE BOOK OF ENGINE
SWAPPING by Tex Smith. 192 pages.
Petersen. $2.00.

The enthusiast whose car is ripe for
higher performance is faced with a
series of considerations and alterna-
tives. Rebuild? It will cost several
hundred dollars. Rebuild and hop up?
It may not be dependable. Engine
swap? It may be the happy solution to
a dilemma, or the dilemma itself. The
Complete Book of Engine Swapping
gets down to realities like the cost of
new and used engines, necessary com-
ponents for a swap, how to save
money, do-it-yourself or farm it out
and resale value of the swap combina-
tion. It's all designed to help the car
owner make decisions and avoid any
pitfalls.

Tex Smith takes readers on a well-
organized tour of factors to consider
prior to the transfusion; power-to-
weight ratios, mileage vs. power, total
expense vs. result, etc. — all in signifi-
cant detail. Car buffs who have ques-
tions about swapping will finally find
the answers. Is a Ford 289 better suited
to a Falcon or a Chevy 396, for ex-
ample? Smith says Falcon, and then
proceeds to spell out the reasons.

The book is a gold mine of data
about engine/transmission/rear end
adapters who makes what and where,
as well as how to check adapters for
correct alignment, repair and crank-
shaft flange rework,

The new book fills nearly 300 pages
with such down-to-earth plans as ar-
ranging the ideal marriage of trans-
mission and rear end, the proper
choice of coolers, and a thorough
briefing on wiring. Mr. Smith explains
that it's possible, but unusual, to make
a swap and then be able to bolt up the
original exhaust head pipes, muffler
and tailpipes, then goes on to describe
what to use and how to use it, includ-
ing a discussion of header assemblies
and kits that make swaps easier,

It's all there, including blow-by-blow
descriptions of the more popular
swaps, such as various engines for
Chevys, how to make swaps in Fords
and the trick set-ups for MoPars. The
book doesn’t stop at passenger cars,
either. 1t's chock full of comprehen-
zwe vital statistics on swapping for

rag racers, pickup trucks,
and off-road vehir:‘ljes. b

In sum, The Complete Book of
Engine Swapping is faithful to its title.
A must for every car buff’s library, it's
on sale at newsstands, or direct from
Book Division, Petersen Publishing Co.
5959 Hollywood Blvd., Los Angeles‘
Calif. 90028 /MY
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Who would ever pay*$5.00 for a tin of car wax?

A tin of Classic Car Wax costs more than
our three biggest competitors’ prod ucts
added together. Butyou'll consider Classic
the biggest bargain of them all after
you've tried it.

Classic Car Wax has two outstanding
features: It is fast and easy to apply, and
the lustrous, jewel-like finish it produces
lasts longer than any other wax. It is a
paste because noliquid can contain enough
wax to do the job. But Classic is totally
different from any other paste wax.

How Classic is different

The hardest, most durable wax known
comes from the carnauba wax palm of
Brazil. And it's expensive. This may be
the reason why other manufacturers use
so little of it. They use paraffin. Classic
is loaded with carnauba wax.

When you open the tin, the first thing
you notice about Classic is the amount
of itin the tin, and how solid it is. It's not
"pre-softened” because such a term IS
ridiculous, Soft wax is soft and hard waX
is hard; *‘pre-softening,” or _whippm%.
merely adds more air to the mixture an
reduces the amount of wax in a tin.

As you apply Classic, a special non-
abrasive cleaning agent called diatoms
(the better toothpastes have it) removes
all surface stains, grime, and oxidized
paint. Classic goes on with s‘uch surpris-
ing ease, you'll suspect at first that it's
not going to do anything. But a quick look
at the ""before” and “'after’’ on your hood
will tell you differently.

There's just the right amount of jeweler’s
rouge in }Classic's secret formula, and
that gives your painted finish a brilliant
luster. At the same time, carnauba wax
fills in microscopic hollows and cracks
and lays a tough, smooth blanket o;f wax
over the entire surface. How tough? Car:
nauba is almost as hard as plate glass;
you can’t scratch it with your fingernails.

Wax a car in the sun

n wax right in the sun; Classic
onr?‘lt’ :{areak or smear. And 1herle's no
buffing or hard rubbing. You don't have
to work in patches. You apply {‘.!I_ass.ic-i otver
the entire car and merely dustit off aT:r.
The ingredients do the work, not you.h g
fellow who tells you waxing a car is har
work hasn't used Classic Car Wax.

Best wax job in town — 80¢

Our 1l-pound, 2-ounce tin contains
enough Classic Wax to do at least six wax
jobs if you have a Cadillac-size car. That
averages out to a little over 80¢ a waxing.
For a smaller car, the cost is even lower,
And Classic's protection outlasts all others.

A terrycloth applicator comes along
with the Classic Car Wax in a plastic pouch.
But don't think you're paying $5 for frills;
you're buying $5 worth of wax. And if you
don't think it's worth $5 after trying it,
return the unused portion and you'll get
your money back. Fair enough?

NOW AVAILABLE I[N CANADA

GESAsESessEsE R EBEEREREREETRASIRRRESES

+ Classic Products, Lid. MG s
2616 N.Tamarind Ave.,West Palm Beach, Fla, 33407

Enclosed is § incheck or moneyorder.
Please rush tins of Classic CarWax at §5each.

Name

Address

sssssesssEREEERBERY

City State Zip
» =« » Sales Representatives Wanted Nationwide ssee e
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They were there, ready and waiting.
Even before Javelin made its public
debut, the speed merchants were pre-
pared for the great occasion with
innumerable dress-up and hop-up
goodies. American Motors was making
the plunge. Go for broke. And, the per-
formance beautification experts were
going along. Bing, bong . .. Avon Call-
ing . . . a glittering array of high-per-
formance accessories made the scene.
Staid old AMC came back in a great
display of one-upmanship by intro-
ducing an all-new 390-cu.-in., 315-hp,
extremely rugged V-8, drawing off a
big 4-bbl. carburetor. Now what could
be more enticing to the hot-blooded,
hairy-chested, lead-footed, NHRA-lov-
ing, All-American male species than
that potential combination? Out-of-
sight: wild new car, wild new engine,
wild new performance accessories.
Who could resist?

It was inevitable. MOTOR TREND
submitted eagerly to the temptation —
a Javelin project car. Next question:
what do we want, mild street machine,

hotter drag competitor? With a brand

new car, engine and unlimited experi-
mental approaches to explore, the an-
swer was inevitable too: all out. Wide
open. Like AMC we’d go for broke and
build a high-performance racing ma-
chine. The excitement was catching.

We wanted to take a stock, off-the-
showroom-floor Javelin and turn it into
a completely modified, lightweight
bomb, in a way that any knowledge-
able enthusiast would be able to dup-
licate without too much difficulty or

Javelin“Light-ning”.....

expense. To accomplish our “Light-
ning” project in a context of reality, we
ordered our Javelin complete with ac-
cessories many buyers are order_tﬂg-

When delivered, our test car weigh-
ed in at 3698'/2 pounds, including op-
tions and accessories. Our first job
consisted of removing all non-essen-
tials (see chart for list of items re-
moved and weights), which got the
weight down to 3393 pounds. Next, we
took the car to Al Holbrecht, Roll Safe
Bar Co., in Van Nuys, Calif. Al installed
a complete, NASCAR-type roll cage
which is fabricated from 1%4-inch di-
ameter tubing with '/e-inch thick walls.
Because the Javelin unit body construc-
tion has no frame rail running the
length of the car, two 8 x 8-inch steel
plates were used — one on top of the
floor pan and one underneath — to an-
chor the roll cage securely. Installation
of the roll cage necessitated removal
of the back seat cushions, eliminating
more pounds. Also added at that time
was a quick-release seat belt, shoulder
harness (with two straps) combination.

Extra heavy-duty traction bars were
the next items to be added as work
progressed. These were handmade
from 1950 Oldsmobile traction bars,
with 2 x 6-inch box steel tubing, cut to
fit the rear axle, welded to both axle
and traction bar. Forward, traction bars
are secured to the body by utilizing the
same 8 x 8-inch steel plates that hold
the roll Tage. This mutual connection
gives added rigidity to both roll cage
and traction bars. Roll cage and trac-
tion bars added about 100 pounds.

To avoid the possibility of breaking
Paul Wilson’s world pole vault recorg
— if the driveline snapped at speed —
we added a steel strap under the driye.
shaft for safety. Bolted through the
floor pan to a 4 x 4-inch, "/e-inch thick
back-up plate, the /4-inch thick, 3-inch
wide strap is held in place with 1/,-
inch bolts and should prevent the car
from being catapulted over the traps
instead of going through them if
torque gets out of hand.

To augment our instant knowledge
of what’s perking inside the mill at al|
times, a new Sun super tachometer,
plus water temperature, oil pressure,
and fuel pressure gauges were installed
in the center section of the dash panel.
Complying with rules of both NHRA
and the Southern California Timing
Assoc., two GT hood pins have also
been added for safety.

Directing our attention to exterior
treatment again, our Max Factor face-
lift proceeded on schedule with the
addition of two sprint mag wheels,
from Ansen Automotive, Gardena,
Calif., at the rear. Inglewood positrac-
tion, 7-inch cheater slicks were popped
on for added grip. Stock Goodyear
tires and steel wheels are still being
used on the front. Doug’s Headers, Los
Angeles, then installed equal length
headers using 1%/s-inch tubing. Headers
were adapted to the stock muffler sys-
tem using flanges welded to headers
on one side and tailpipes opposite.
Flanges are then bolted together for
street use, or can be easily parted for
track use. As the car began to take

= S|

MT’s newest “project car” gets groomed for competition by the experts
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shape, a "a-inch thick shaped steel
scatter shield, manufactured by Road-
ster Engineering, Downey, Calif,, was
adapted to the frame to cover the bell
housing as protection for the driver.
Sometime in the not-too-distant future
a new hydraformed safety steel bell
housing will be available for the Jave-
lin. Lakewood Chassis and R.C. Indus-
tries of Ohio, and Ansen, each have
one planned.

With so much work and no fun, we
decided it was about time to give our
rolling laboratory a little workout, and
headed for the SCTA-sponsored /z-
mile drags at Riverside Raceway on
February 18. Six runs were made that
day, three in street trim and three un-
corked. Powertrain at that time con-
sisted of the stock 390-cu.-in. engine,
4-speed gearbox, and a 3.54:1 rear axle
ratio. Stock plugs were also used. Our
project car is also equipped with front
disc and heavy-duty rear brakes, quick
ratio manual steering that replaced the
power unit, twin-grip differential, and
heavy-duty suspension. Top speed with
mufflers on was 102.22 mph, with an
e.t. of 25.62 seconds. With the header
system unplugged and tire pressure re-
duced from 30 to 12 pounds, we turned
the '/2-mile in 23.96 seconds at 111.38
mph. It's easy to see from these figures,
with an increase of more than 9 mph,
the big back pressure with mufilers
hooked up really stifles the horses. On
the uncorked runs, fan belt was discon-
nected to produce additional power.

continued on page 76

i frame,
(Above left) Because Javelin has no

traction bars are welded lo roll cage plate
under body for extra rigidity.
{Above center) Header-lai!pipe connf‘g‘ﬁg
is easily unhbolted for drag strip use. e(d bove
right) Roll cage has been formed (O L
interior with minimum fesrrrcuqrgs 0 :
movement or vfsibim;;; AddlS;ga

i ts and tach have been a
Ssues to center dash console.

ENGINE SPECIFICATIONS:

Bore & Stroke 4.17 x3.57 in.
Displacement 390 cu. in.
Horsepower 315 @ 4600 rpm
Torque 425 Ibs.-ft. @ 3200 rpm
Compression Ratio p 10.2:1
Carburetion 1 4.bbl. Carter

“LIGHTNING" THE LOAD

Accessories removed from
Javelin project car

ITEM WT. (LBS)
Litter basket 1%
Floor mats 5
Vibra-tene (speaker application) 5
Stereo 15
Safety belt-vest 2
Bumper guards 8
License plate frames 1
Back-up lights 1
Windshield washer 2
Hood insulation 2
Vinyl roof 20
Headrests 10
Power steering 60
Power brakes 20
Clock 1

Vanity mirror, trunk
light, 2 courtesy lights,
glovebox light,

parking brake light
Radio

Fan shroud

Block heater

Compass

Spare tire cover
Door-edge guards
Mileage minder
Window screens
Spotlight

Door kit

Tissue dispenser

Vent shades

Cruise command
Air-conditioning 107

TOTAL: 305 LB
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If you're thinking motorcycles, think
about the HODAKA '100" five-speed,
national trailbike champion the last
two years. It's worth looking into.

Pl /]

T 5 The HODAKA success
LPE story is truly unique
y in the industry. De-
signed with the idea
of building one mo-
torcycle perfectly, the
HODAKA has been
studied and improved
to a level of perform-
ance and reliability
that sels industry
standards. You can
learn more about the
aomazing HODAKA by
visiting your HODAKA
dealer or writing fo:

PABATCO

name Dept. F
Box 327

.Athena, Ore, 97813

address

Sorensen

FULL
CYCLE
VENTILATION

- : Sorensen

P :T — <" Cross Cut points guarantee top
) ignition performance and maximum point
=2/ life from your present distributor. Cross Cut's cooler
: ,/ operation and longer lasting service is due to Sorensen's
= _|° patented 4-way point ventilation. Sorensen solid Epoxy
 Coils resist “under the hood" high temperatures, moisture
and vibration. Cross Cuts and Epoxy Coils are individually
designed for all original equipment ignition systems; they
are a positive guarantee of longer mileage at peak R.P.M's . . . Send
for free Cross Cut demonstration booklet.

For Sorensen Ignition, Wire, Cable, Switches and Carburetor ““Quik”
Repair Kits, see your local dealer or parts jobber.

scn P- SORENSEN MFG. CO.,INC. - GLASGOW, KY. 42141

Srreserssansna

WHEN YOU WRITE Y ATTACH YOUR MAILING LABEL HEREY
"mn mmn (or, if not possible, print your old address here)
ABOUT YOUR o
SUBSCRIPTION ...please | Street
include your latest City.
address label! State Zip.

CHANGING ADDRESS?
To assure regular delivery
of your magazine, print your
new address, including Zip
Code in the space provided, STREET,

Y PRINT YOUR NEW ADDRESS HERE Y

attach your latest address
label to this form and mail ciTy.
to us at least 6 weeks in
advance of moving. STATE- Zip,

MAIL TO: MOTOR TREND Magazine / 5916 Hollywood Bivd., Los Angeles, Calif. 90028
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JAVELIN LIGHT-NING

continued

still enthusiastic after our first foray
among the blown hemis, Fords and
Chevies, we decided to talk to Fred
Offenhauser about his new 360-degree
aluminum intake manifold for the
Javelin. It looked so promising, we
decided to add aluminum valve covers
and a new low-profile air cleaner too.
Exchanging the lightweight aluminum
intake manifold for its stock, cast iron
predecessor also lightened the engine
by several pounds. Following our first
test, we also installed Monroe coil
shocks over the rear axle to raise the
rear of the car for better tire clearance.
With our new intake manifold, we
also thought we should be jamming
more air into the 4-barrel. So, we
added a low-profile, wide-spread, Mo-
Par fiberglass hood scoop to push more
oxygen into the carburetor.

After the second phase of modifica-
tions was complete, we headed for
Riverside and the '/2-mile drags again
on March 10. With the new intake
manifold and using Champion H 10Y
spark plugs, which are one range
colder than stock, we were able to cut
through the '/2-mile at 118.26 mph with
an e.t. of 23.35 seconds for an increase
of 7 mph over our previous unplugged
attempt. On March 12 we headed for
Orange County Raceway and the i-
mile strip. Twelve runs were made
through the 1320 traps, six plugged and
six with the headers wide open. With
rr]ufflers still hooked up and 30 pounds
air pressure in the rear tires, top speed
was 99.33 mph with an e.t. of 14.66
seconds. When the headers were un-
corked, even the normal sang-froid of
track officials was broken, and several
looked up in surprise to see an un-
known Javelin pulsating on the line,
making all that noise, Running free,
with tire pressure down to 12 pounds
and fan belt off, top speed was 104.25
mph with e.t. of 13.97 seconds. Rpms
were kept in the five grand range dur-
ing all runs, as this seems to be a maxi-
mum for the stock cam,

Our Javelin SL (Super Light) is being
groomed for an eventual trip to Bonne-
ville, and a 343-cu.-in. engine is also in
sight for Class B competition. As we
move into phase three, next additions
will include a Schiefer flywheel and
clutch, Iskenderian cam, Grant flame
thrower, Ansen pistons and rods, port-
ing and valves by Valley Head Service
Reseda, Calif.,, and a bell housing b);
I.allﬁegoc:id. Chassis and dyno tuning
will be done at Ed |skenderi i
Cas: G el derian Racing

“L[ght-r!rng" Javelin, without the aid
of diet pills, is now down to 3260-
pounds, and is beginning to shape up
into a real performer. /M1

Why are so may

-

\

moving up to BMW?

Because they’ve come to know what
German craftsmanship means to auto-
mobile quality.

So what does BMW give them?

We give them the car that many auto-
motive experts, writing in magazines
like Car and Driver, Time, Road &
Track, and Sports Car Graphic, believe
is the best automobile buy in the world.
Sample: “The new BMW is the most
spectacular bargain in the whole spec-
trum of imported cars. It looks, drives,
and feels like it ought to cost at least a
thousand dollars more.”

Take performance. This car will ac-

tually cruise at 100 mph. Which gives
you an idea why it is that in Germany,
where high-speed driving is a national
sport, BMW leads the pack.

Or take roadability. We wanted to
make BMW not only one of the fastest
cars in the world, but one of the safest.
So we build them with a unique, fully-
independent suspension for roadhold-
ing that can’t be matched by any other
car.
And does all this mean that we’ve
sacrificed things like reliability or low-
cost operation?

It does not. A BMW will give you

lkS Wll OWIers

up to 30 miles to a gallon of gas, and
rarely needs attention. 3

But at the same time, it will give you
a new kind of dash and excitement, and
a new standard of comfort and luxury.

Do you have to own a Volkswagen
to appreciate a BMW?

Not when you discover that a new
BMW costs only $2600.

See your BMW dealer.

Suggested retail prices start at $2,597 P.O.E. New
York, U.S. Importer: Hoffman Motors Corporation,
375 Park Avenue, New York, N.Y., 1862 S. La
Cienega Blvd., Los Angeles, Calif. Dealers coast to
coast. Advantageous European Delivery Program.,
Write for free brochure.

Bavarian Motor Works

The Sportsman’s Car

wuss" AV



We had never raced the
Javelin before.

In fact, we had never
raced anything in an event
like this before.

Despite this monumental
lack of experience, we worked
some miracles.

We finished.

Only 36 of the 68 cars that
started the 12 hour endurance
race accomplished that.

. And we did more than fin-
ish. We were fifth in the Trans
Am and twelfth overall.

Our number 25 Javelin
completed 193 laps (just 2 laps
out of 4th place) or 1003.6 miles
at an average speed of 83.6
m.p.h.

Javelin is definitely in
the racing business.

Now that we have a past,
we know we have a future.

American Motors

Falstaff—brewed clear to drink fresh.
The one that wets down a thirst
with cold, foaming flavor.

cOARP ST, LOUIS, MO

FALSTAFF BAEWING



Gilding the L Y
Does your Eldorado go unnotiCEdgin the Brown Qerby parking lot? ;

Has the “power-thrust” hood of your Continental exhausted its

force on the minds of doormen at the Century Plaza Hotel?

Worse still, has your new Rolls lost its identity.to a '41 Packard?

If such upper class frustrations are bringing on Excedrin headaclje #17, | _
Marcks-Hazelquist-Powers of Detroit and lately LA. have just the | i

thing in their real English leather portfolios — individually styled trim —_—

groups. These ne-plus-ultra handmade pieces compliment not only your

fine car’s design but more importantly set it tastefully apart from any

other of the same manufacture. Each job takes its direction from the owner

who receives detailed renderings of how the finished product will look.

If all of this sounds expensive it's only because it is.

Marcks-Hazelquist-Powers are not looking toward the high

school crowd, unless, of course, it's a high school in Newport, R.I.,

West Palm Beach, Fla., or Beverly Hills, Calif.

e i

L

&

}

!
Hela)

1)

TN

“The rich are different from
you and I.”" Scott Fitzgerald
said that and he was right.
Marcks-Hazelquist-Powers hope
they know the difference.
Lustrous appliques are bonded |
to metalwork with double-sided |
3M adhesive tape that seals |

out moisture. Wheels are hand-
made and fit for the Emperor’s
chariot or Continental.

DEPRTAY TR W

Long. low. lively luxury!

See the light!

: hero, Ford’s better idea in
all-over new! That's the '68 Ranc! oo jAbes 4
: you
Jeaner! Inside you can have every luxury, every op
could ask: color-coordinated styling, crush-grained Mk tnl:; ]t:l: cgl?:v?te;tist,! fg}i ﬁr%fgﬁ'wﬁrmjm
ftereo radio, SeleotAire conditioning ?Itlrda.nsmission Or SelectShift Cruise-O-Matic that o:ier?tes man-
STl s, 5 aped mansal et SE o GG sour Ford e,

Not just new. But completely, excitingly,
pickup luxury. The look is longer, lower,

¥

&a_ 3 ..‘has a betler idea.
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flashbacks by Al Michaelian

(Above) Wallace
Beery, Metro-Gold-
wyn-Mayer star,
made personal
appearances with a
stretched 1936 Ford.
(Right) Felice Naz-
zaro won the 1922
French Grand Prix
on the Strasbourg
circuit in this 6-cyl-
inder Fiat. He was
the personal chauf-
feur for the Pope.
(Below) Rambler
was first to offer

a demountable
spare wheel on
7909 models.
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AMERICAN MOTORS CORP.

Ly E
m 3 ertual money

THE OLDSMOBILE ECON-

OMY TRUCK, with its
powerful valve-in-head motor,
deep channel frame, internal gear
drive and pneumatic cord tire
equipment all 'round, is designed
and powered to the average
load—and is today the unques-
tioned leader in the light hauling
field. It is applicable to any
business, city or country.

READY FOR ACTION—$1350 complete,

with express body; with steel cab, $1295:
chassis, 31250, f. 0. b., Lansing, Michigan

OLDS MOTOR WORKS

LANSING, MICHIGAN

Jdsmobil
O Truck

Oldsmobile also built light trucks in 1919.

B. P. GOODRICH CO.

DELCO-REMY PUDLICITY

When this $50,000 monster broke 4 world
you can bet they didn’t scrimp on spark PJ“gS;

They used Autolite plugs. Like you buy. About $1 each.

You're looking
at one of the
world’s fastest
single-engine cars.
Bob Herda’s #999.
Last November, it
roared down the Bonne-
ville Salt Flats at a top speed
of 357.391 miles an hour, set-
ting four new International Class
B records.

That feat was the result of
ten years of painstaking work.
Almost every part was designed,
engineered, machined and modi-
fied exclusively for this car.

But not the spark plugs. They
were picked right off the shelf.

They’re Autolite plugs. The
same kind youbuy. About $1 each.

How come $1 spark plugsin a
$50,000 speed machine? Because
there are no better plugs. Not at

any price.

records,

Autolite spark plugs have a
stronger, tougher insulator. To re-
sist corrosion from dirt, gas and
carbon deposits. Plus a special
alloy electrode for longer spark
pluglife. To topitoff, molten glass
is used to form a true hermetic seal.
One that guarantees zero leakage.

So put this kind of spark plug
in your kind of car. Whatever kind
of car you drive. X

Autolite. ..the only name you
need to know for spark plugs, bat-
teries, filters, shock absorbers and
complete ignition systems.

Autolite E=2
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hours of
Daytona

Would vou beliove a
302 tunnel-port Mus-
tang 4th overall in the
24 hours of Daviona?
Jerry Tius/Ron Buck-
num waould, they dicd
it. Porsches like 53
hat-trickod first throe
positions. Unfortu-
nately, 53 was
dostroved

color by Bob D'Olive

Others ha'\% caughton.
But they haven't caught up.

Imagine, for a moment, that you are in
charge of designing an answer 10 the
GTO. And that this has been your task
since The Great One first rumbled into
reality, sending shock waves through
your offices.

Each year you've sent your answer
into the streets. And. each year, seen it

Tracks? Don
Anxlous for 5 color pictures, specs and decals of the Great Wids-Tre

into something merely medi-
gg?:g:lolngside GTO’s Hurst shifter,
bulging hood scoopslgnd Wnde-Tra_ck.
And, this year. humiliated by an In-
credible new kind of blfmper. ; ,
And just when youre getting the
hang of its extra-cost Ram Air (yours
will surely out-GTO GTO next year),

you find Pontiac has improved theirs.
With a new high-lift cam, larger
swirled exhaust valves, new freer
breathing combustion chambers.
When the Car of the Year is improved
even before the year is over, can your
car ever catch up ? Pontiac Motor Divislon

The Great One by Pontiac

Sond 304 (50¢ cutside U.SA) to: “68 Wide-Tracks, P.0. Box B82A, 198 Wids-Track Blvd., Pontise, Michigan 48056
't be. Sen iee U

i ) - ‘ﬁﬁ.



hours of
Daytona

G140 Fords such as
Nelson/Haillwood 18
looked good in carly
stages but Titus 1 and
Parsches outlastod
them. And the ‘Vettes?
Delorenzo/Thompson
30 broke transmission,
2 spindles, 2 discs,

had 8 flats. Macde 27th

color by 8ob D'Oliveo

ENGINE
T, e P S Rocket V-8
Bore x stroke, inches........ 3.87 x4.25
Displacement, cubic inches......... 400
Compression ratio........-..-- 10.5-to-1
B e m s s s A ..350* at 4800 rpm
Torque, Ib.-ft...........440 at 3200 rpm
Carburetion........coevensnns .....4-bbl.
Exhausts,........... e A e Dual

Built-in Combustion Control System
provides constant carb air temperature.

Availabilities: Force-Air Induction Sys-
tem. 360 bhp at 5400 rpm. Teams with
close-ratio 4-on-the-floor transmission
or Turbo Hydra-Matic.

Cruising package: Includes 400-CID
V-8 with 2-bbl. carb, 290 bhp, 9-to-1
compression, Turbo Hydra-Matic, 2.56+
to-1 axle.

*325-hp Rocket 400 V-8 with 4-bbl. carb
and 10.5-to-1 compression ratio teams
with Turbo Hydra-Matic.

DRIVE TRAIN
Transmission.....-- Fully synchronized,
heavy-duty 3-on-the-floor
with Hurst Shifter
Availabilities: 4-on-the-floor (close- or
wide-ratio with Hurst Shifter) or Turbo
Hydra-Matic floor shift.
Prop shaft.......coaeasiraens Heavy-duty
Axle ratios. ... .2.56-to-1 up to 4.66-to-1
Availabilities: Hagvy-dutg axles (H.D.
chafts, bearings, differential gears), 3

ratios.

CHASSIS

sion........Heavy-duty. Includes
g::s;-':iuty springs and shocks, frontand

HaL e e 24-t0-1

Steering ratio....ccco - -
s Heavy-duty 14-inch
Whselg:: with extra-wide gms
B . vasensrranse F70 x 14", Nylon-Cor
THaRpa= Wide-Oval Red-Lines

- OF B TR | LN o
Olds 5%2: Here’s what’s behind the reputation.

OTHER AVAILABILITIES

Power front disc brakes. UHV Transistor-
ized Ignition. Anti-Spin Differential. Rally
Stripes. Rally Pac (clock, tach, engine
gauges). Sports console. Custom Sport
Steering Wheel. Simulated-wire and
Super Stock Wheels. Special wheel discs.
Others.

GENERAL
Wheelbase....ccvuvianann T S S 112"
Overall length.......ccoccivnsense 201.6"
Overall width....... LR S Ry [
Overall height......c.cocouuiiinns 52.8"
Curb wt. (1b.) Holiday Coupe.......3670
Tread... .. .5 front 59.0", rear 59.0"

SAFETY

All the new GM safety features are stand-
ard, including energy-absorbing column,
seat belts for all passenger positions.

CARS Magazine names Olds 4-4-2 “Top Performance Car of the Year."”
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The
Boatai
Packard

by Ralph Stein

Back in the 1920's almost every
builder of a car with sporting preten-
sions sooner or later offered his custom-
ers a* body with a pointy tail. Some
oped racing cars and had wedge-
shaped derrieres a la Type 35 Bugatti.
Small sports cars like the “M” Type MG
and the Amilcar went for this style.
The European custom body builders
who clothed deluxe carriages like 8A
Isotta-Fraschinis and H6 Hispano-Suizas
usually went all nautical when they
rejected flat behinds on their creations
and ofttimes planked entire cars like a

speedboat before finishing them off with
boat-like sterns. Sometimes the bodies
were of conventional aluminum and
only the top decking would be of gleam-
ing varnished mahogany planking.
When, in 1929, Packard offered its
Model 734 Speedster, it had a tail
which was neither that of a racing car
nor that of a boat (although it has
always since been called boat-tailed)
but which did look very sporting in a
country-clubbish sort of way. Packard
built 150 of these delectable looking
speedsters (some 16 of which still exist)

in their own custom body shop adjoining
the factory. The 134.5-inch wheelbase
7th series chassis was similar to that of
the Model 745 Big 8, the top-of-the-line
that year, but its straight 8 L-head
385-cu.-in. engine was somewhat modi-
fied. It had bigger exhaust and intake
manifolds and an updraught Detroit
Lubricator carburetor. Its standard com-
pression ratioc was 6:1 but a 6.3:1 high
compression head, which required high
octane fuel and special spark plugs, was
optional. A vacuum booster pump driven
from the front of the camshaft increased

------

JLLUSTRATION BY CARLO DEMAND



Customizing
the Camaro.

Take a Camaro, any Camaro. Add
sport striping that straddles the nose
and leaps down both flanks. A
spoiler on the deck. White-stripe
tires, mag-spoke wheel covers. Pick a
bold color borrowed from Corvette:
Bronze, British Green, LeMans Blue;
or new Rallye Green. Now order
325 hp under a stacked hood, the
4-speed, houndstooth-checked
uvpholstery, AM-FM multiplex sterec
radio and/or tape. If that's still not
enough customizing, see your Chevy
dealer. He's got the book.

PACKARD BOAT-TAIL
continued

the manifold vacuum at wide throttle
openings.

In Speedster form the engine de-
livered 145 hp at 3200 rpm compared
to 120 hp from the standard engines.
with the high-compression head and
an optional 3.31:1 rear end ratio (4:1
was standard), aond with the exhaust
cut-out open (this made a most impres-
sively deep roar), a speed of over
100 mph was guaranteed by the
factory. This was proved. The great
Tommy Milton drove each Speedster
for 250 miles on Packard’s factory test
track after which a plate saying so was
offixed to the dashboard.

In 1942 | bought such a boat-tailed
Packard for $400 — it had cost $5210
f o.b. Detroit when new, but its original
owner had spent far more on it.

Speedster bodies were lower and
narrower than standard Packard road-
sters. Some of them had bench-type
front seats, but the seats in my car were
staggered. The passenger sat slightly
tarther back than the driver and could
rest his left arm on the top of the
body behind the driver’s shoulders.

The late Mr. Maclure Halley had
been the first owner of my Packard.
Halley was, in those days, the great
collector and connoisseur of fine auto-
mobiles, but no matter who had built
them — Bugatti or Alfa-Romeo or Mer-
cedes — Halley, upon acquisition, imme-
diately set about Halleyizing if.

Used to the shining sculptures under
the hoods of Bugattis and such, Halley
felt that the Packard’s engine looked
downright dismal. He had almost every
removable part enameled. He chromed
all the nuts. He plated the control
rods. The single updraught carburetor
was consigned to the junkpile. Instead
he installed a pair of side-draught Win-
fields whose complexities and prefty
bronze color he found much more
aesthetically satisfying.

The severe flat-fronted radiator of
the Packard was also too mundane for
Halley. To cover its nakedness he de-
signed a chromed, pointed, stone guard
held in place by a pair of spring clips.
Being used to rev counters on his other
cars, he installed one on the Packard
but not, heaven forfend, in such an
Urdinury place as the instrument pcnei-

continued

GOLD SEAL
Designed for
speeds up 1o

Safety-Shoul-
ders. Full four-

Dunlop

knew where

100 mph.

ply nylon or
Dynacor® rayon
cord. Tubeless.
Whitewall.

There's a break-even point in this
height-to-width business. Once it's
passed, you lose more in wear than
you gain in hold.

Dunlop doesn't pass the break-even
point.

Our Gold Seal and Super Sports 125
are designed to the Optimum Pro-
file®, the one best combination for
both performance and life.

0.P. gives you the flat-footed stance,

All Dunlop Tires meet and exceed
Specifications 109 and 110, and

SUPER

gle, depressed
crown. Designed
¥ for speeds up lo

125 mph.Four-ply
nylon cord. Tube-
less. Red Striped.

the certain cornering, the quiet
cruising. But, more important, 0.P.®
Dunlops last while they're doing it.

Check someone who has a few thou-
sands on the over-wide jobs. Then
check the nearest of the thousands
of Dunlop dealers throughout the
United States and Canada. You'll
find him on the Yellow Pages. He'll
prove that this lasting Dunlop qual-
ity costs no more.

National Traffic Safety Bureau
required GSA specifications.

@ DUN LOP .means qualily in golf, fenn/s, tires

Buffalo, N.Y. 14240
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With a turn of the dial
you preset maximum speed.

twist

for the world’s most

Get Trigger Speed Control
by varying finger pressure.

Flick the switch for forward
or reversing action.

Drill or drive in any material
with perfect control.

useful power tool
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Now the Skil Drive-R-Drill comes w
with adjustable Trigger Speed Control, ¥ %
A special dial built into the trigger
lets you preset any desired
maximum speed. You can't overaccelerate,
Result: more control and accuracy on every
job. Only the new Drive-R-Drill offers so
many features for positive, professional
results: (1) the unique dial adjustment

to preset maximum speed; (2) Trigger Speed
Control to vary speed within the preset
range; (3) reversing action that lets you
remove screws as well as drive them. See the
new Drive-R-Drill with adjustable Trigger
Speed Control soon. Available in

14", %" and %" sizes.

Skil Corp., Chicago, [llinois 60630

Put power in your hands
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PACKARD BOAT-TAIL

continued

Halley insisted that this rev counter
should replace the radiator ornament.
At fearful expense a rev counter was
set into a teardrop-shaped casing on
top of the radiator shell with its drive
connected to the front end of the crank-
shaft. At night it was, of course, in-
visible. So a little button-controlled spot-
light was installed just ahead of the
windshield.

The Packard’s folding top looked
sloppy by Mr. Halley’s standards, In-
stead he ordered made a marvelously
complicated mechanism of folding,
chrome plated rods and silky mohair
which fitted into a tiny bag which lived
inside the boat-tail. (That boat-tail
really didn’t have room for much else.)

| owned the Packard while | was in
the army. Perhaps war-time fuel was
the cause but | never got it up to 100
mph. Ninety or so and 0 to 60 in about
20 seconds was the best | ever got out
of it — it was in good shape, too. But
you must realize too that it was no
lightweight — about 4300 pounds.

| must admit, too, that | never
thought its roadholding or cornering
abilities particularly good. Perhaps |
was wrong in comparing it in this
regard to the Alfas and Bugattis |
had owned in the Thirties, If it wasn’t
nimble, however, it was certainly com-
fortable — and | don’t mean soft in the
way a modern Cadillac is soft. The
Packard had a satisfying firmness and
I've seldom felt safer in a car or less
tired after a long trip. The Packard had
quite good vacuum-assisted brakes with
a lever on the dash to control the
amount of vacuum assistance, But |
could never quite understand why any-
one would want less braking power.

Two things | didnt like about the
Packard were its wheels and its 1-shot
lubrication system. The wire wheels,
instead of having center-lock hubs (as
on most other high-priced cars), used a
lot of bolts (like our cars today) for
fastening them. The 1-shot system, os
hos always been their wont, leaked oil.

Still, | wish | had that Packard today.-
It was one of the very great examples
of how good a car Americans used to
build. Furthermore, from the greed
standpoint, that $400 boat would be
worth obout 30 times as much now. /MT

Columbus discovers it’s
a Wide Oval World.
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The world has come a long way
since Columbus discovered it was
round. Now it's oval. Wide Oval.

The Wide Oval World of Firestone.

From Columbus, O., to Columbus,
Ind., to Columbus, Mont., N. J. and
Tex., even in your own hometown—
Wherever you drive—you notice how
tires are getting wider, lower.

We started it more than a year ago

Firestone

when we introduced the Super Sports
Wide Oval. A totally new kind of tire.
It's nearly two inches wider than con-
ventional tires. It grips better. Co_rners
easier. Runs cooler. Stops 26% quicker.
It gives your car a look of all-out
i ent.
ex;ﬁ?g others may look Iikf:.il, bl_.lt
none perform like it. A?d it's built
with Nylon cord for maximum safety

e

!
!
|
|
!
|

Neatly two inches wider
than your present tire.

and strength at sus-
tained high speeds.
One of The Safe Tires
from Firestone.

Yes, the world has
come along way since
1492. Now it's oval.
Firestone Wide Oval.
And a whole lot safer

for it. ﬁn:. SEENL TW

The safe tire
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THE LEADER
FOR 175 YEARS

® CHarLey

(KINDA MAKES YOU WONDER,
DON'T IT?)

Top quality and
instant service

from the racing

world’s mailorder
supermarket

Gift certificate for
FREE racing T-shirt
included with every catalog.

Good on order of $25.00 or more.

send new 1968 mailorder cataleg for ¥z the regu- |
a far cost. Enclosed is my 25¢ to cover handling |
and mailing. e s |
] Enclosed is $1.00, send mew 1968 mailorder
= catalog and two Honest Powered Decals 342" X® |
size In 3 colors. e ? |
Enclosed is $2.50—Send Catalog, Decals and one
o Hurst Performance Products T-Shirt—Size [J Small |
Medium [ Large [J Ex-lLarge I
:
|

Hi-performance & Custom Accessories
sox M7 JEEE cHATTANOOGA, TENN. 37421
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taunus trouble

(! My premium-fuel 1964 Taunus Super
developed a valve noise after a friend
mistakenly used regular in it. Nos, 2 and 3
cylinders also fire irregularly. After remov-
ing the head, re-seating the valves, and
selting tappet clearances per manual, the
same problem still exists. Please advise a
remedy.

E. G. True, Jr.

Gambrills, Md.

Piston damage, the most likely thing to

occur under prolonged detonation,
should have been easily noticed when you
had the head off, if it indeed was the case.
Anyway, a compression check will reveal
if anything of this nature is the problem.
Check your distributor thoroughly to see if
everything is okay, especially the advance/
retard mechanism. Likewise check the carb
to eliminate it as a source of trouble. i
this fails you will have to unbutton the
engine for inspection. Look for badly warn
tappets, lobes wiped off camshaft, worn
timing chain and tensioner, rod bearings,
broken rings.

metalflaking to last

(! | have been considering melalflaking
my sports car, but | was told that the
finish would last only about a year, Is there
anything | could do to make the finish last
as long as a factory job?

Joe Wonder Cincinnati, Ohio

You were advised correctly. In normal

use they will not hold up as long as
standard finishes. Keeping the car covered
or garaged out of sunlight at all times when
standing might keep it looking nice for an
additional year. It is also fiendishly difficult
to match the old paint when making re-
pairs, even when entire panels are re-done.

guzzling gladiator
Q My 1967 Jeep Gladiator camper with
327 V-8 and Turbo Hydra-Matic is
quite satisfactory, but | would like to im-
prove gas mileage, which is only about 12
mpg under the best conditions. | am
thinking of installing a fuel pressure renu-
lator (3'/2 psi) and a fiberglass fan. Would
these do any good? Also, | would like to
install a transmission temperature gauge.
Where on the transmission should | put
the sending unit?

Frank ). Weiss Coeur d’Alene, Idaho

Your mileage is about average for that

type of vehicle. The fan and regulator
might help a little, but don’t expect any-
thing spectacular. The transmission temp
sensor should be at the bottom where the
fluid reservoir is. But be careful not (o
place it where it will get wiped off in
rough going. By the way, installation of
free-wheeling front hubs on 4-wd vehicles
will result in a definite improvement in
highway mileage.

away with the 427

Q | recently was told by a number of
Ford dealers that the 427 has been dis-

continued and is no longer available in the
Torino and Mustang. Is this true, and if so,
how does it affect Ford's racing future?

David Ruch Lakeland, Fla,

High-performance options are habijty-

ally introduced with great fanfare and
withdrawn as quietly as possible. But in
this case we suspect federal anti-emission
regulations were (00 much‘ for the 427
Discontinued as an option for private ve-
hicles, rather than discontinued from pro-
duction is more correct. Ford's racing pro-
gram won't be affected unless smog laws
are made applicable to race cars.

speedy steering toro

Q Could you tell me if anything can be
done to speed up the steering re-
sponse on my 1966 Toronado? What about
a parts interchange or fabrication?

Allen R. Korbel Des Moines, lowa

Gosh, in our opinion the ‘66 Toro has

adequale quick steering response. But
raising front tire pressure will slightly im-
prove it. We know of no parls interchange
and would caution against any fabrication.
Steering components on 4-wd cars carry
far higher loads than on normal cars. You
also should make sure your wheels are in
proper alignment.

hide for my cat

Q 1 plan to buy a new Cougar XR-7.
Leather upholstery is standard, with
vinyl as a reduced-cost option. | plan to
keep the car at least 4 years. In your opin-
ion, which upholstery would wear better?
K. T. Kintner Binghamton, N.Y.

Generally speaking, modern synthelic

materials outwear leather, but the XR-7
hasn’t been around long enough for any-
one to know for sure in its case. However,
our experience has been that leather wears
quite well in closed cars where it is pro-
tected from sun and moisture. If you want
leather, you'll be reasonably safe in going
ahead and ordering it. If the car were a
convertible, we would emphatically advise
taking the vinyl.

oil leak

Q My ‘58 Ford still runs well at 83,000
miles but leaks oil badly. | believe it’s
the rear main seal, but how can | tell for
sure? | have heard that there are tools made
for installing the upper half of the seal with
the engine in the car but that they are
tricky to use and sometimes don’t do the
job properly. What do you advise?
Lyle Hampstead Baltimore, Md.

A We think trying the tool is well worth

the risk. You can tell beforehand if it's
the rear main by oil dripping from the
clutch housing. (In rare cases the rear cam-
shaft plug could loosen causing the same
thing.) If the tool doesn’t work, your only
alternative is to remove the crank and pos-
sibly the entire engine.

removing pcv

Q If 1 wanted 10 remove my PCV valve
on my ‘64 Plymouth, what would | re-
Place it with? Could 1 put a regular oil filler
cap on the valve cover hole where the
valve was to allow crankcase fumes to

u can’t find a J/Wax product that gets the job done right—
my name isn’t
Stirling Moss.”

<4

———
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o e ha ©1967 5. C. JOHNSON & SON. INC,

“Take J/Wax Kit, for example. It’s the only way | know to geta paste:vax shine without
working like the devil all afternoon. That's because it’s pre-softened.
as it slides on. You don’t do a lot of buffing, either.

2 i es Kit liquefy :
“Pre-softening mak % rate paste wax shine.”

Just wipe off the haze for a first-
#You can get thatsame great shine with Jf‘:r‘\’ax Instant, too.

And )J/Wax Paste. Then there’s the cllf.\ng-tlmle f?;;?:]:t?or

ini deep down color 2

Carnu—famous for shining the _

sprucing up your interior, use J/Wax Vmﬁfl:a&erré k.

It's foam and it cleans without zotaaI? n,fmjj Jf:'lvax e g,

Cleaner gets rid of dirt, rust, an . And J/Wax -

Cleaner soes a great job on black or white tires.

mp/hatever the job you wantdone, I'm

ct that
:'jure yon:;ll dﬁgdez. ijt! ::::’t‘efff’d"& Moss J WAX e srne o e winner
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REV.POL IGNITION
The ultimate of con-

¢ venlional ignition
5{ systems Uses less
o

'E':‘._" current, reduces half
|

Designed for racing en-
gines. Produces twice
as much vollage and

spark energy &s any ]
ignition system. tact points. A
Individually built truly long life sys:
tem. Induces a

of precision parls =
< with Mech. Tach “1-.;;-[ spark of long dur
o drive, Available ‘W e~ 2lion and high
A “ |
“ with or without =0 ’fa value which im-
T d proves as engine

cenlrifugal ad-
yancemechanism. speed increases

the wear on con-

. AT DOUBLELIFE
VOLTMASTER MARK If T DISTRIBUTOR

IGNITION COIL The only Heavy-Duty,

Uniquely designed high performance re
for today's high placement distribulor
pgriotmance en- manufactured foday
gines . . . Produces QOutperforms all slan.
25%: more voltage
on 25% less cur-
rent. YOUR BEST
TOOL FOR A REAL
TUNE-UP JOB,

CHEVROLET V-8
DISTRIBUTOR

A less expensive, cus-
tom buwilt, dual-point,
heavy duly distributer.
Gives better perform-
ance and service. In-
stalled in minutes,

dard ignition distribu
tors. Duplicates a dual
coil system. Doubles
the lite of breaker
points. Instalied in
minules

VOLKSWAGEN T FORD
DISTRIBUTOR 1L MODEL A AND B

Attention Volks- \ DISTRIBUTOR
wagen Owners, .. 2 Yes. we still make

Here's a custom- A £ it H a
built, dual-point, custormn budll.du
heavy duty dis- Y2/ Point, heavy duly
tributor, Glves A i distribulor

better perform- better perform
ance and service ance and service
...Installed in Installed in
minutes. = minutes

"See your dealer or write today for com
ini

'Y  ELECTRIC

¥

Y
CORPORATION

12416 CLOVERDALE AVENUE, DETROIT, MICHIGAN 48204

Nexi Month in MOTOR TREND:
What the °69 cars will be like!
PHOTOS, DRAWINGS, DETAILS

The Dune Buggy Phenomenon!
THE WILD NEW SPECIES OF FUN CARS

New Automatics!
VOLKSWAGEN AND THE CAMARO 6 2-SPEED

JULY ISSUE, ON NEWSSTANDS THURSDAY, JUNE 20th
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Q & A continued

escape, then plug the hole in the carburetor
where the hose was? | suppose | would
then have to reset the carburetor. Is this
plan feasible?

Jack Dostie East Otis, Mass,

A What you would have in all likelihood
would not do as good a job ventilating
your crankcase as the PCV setup did, when
working properly. Air pollution aside, posi-
tively ventilating your crankcase has some
real benefits. It cuts fuel dilution of the
molor oil and buildup of moisture in the
oil pan — both highly harmful to an engine
and common problems with today’s in-
frequent oil changes. You need the best
ventilation you can get which means con-
stant circulation at all engine speeds.

where there's smoke

Q My 1960 Comet smokes excessively,
although it's not bad on oil — one
quart each 700 miles. The smoke I'm refer-
ring to doesn’t come from the exhaust; it
comes from the crankcase fume pipe. It's
very annoying when 1 stop for a light.
People stare and often suggest that my car
is on fire. Can you help?

Charles A. Sortor Trenton, N.J.

Your problem is blowby, caused by

wear and/or stuck rings. First, change
oil. Then add a reputable brand of viscosity
index improver, available at most service
stations. The engine should be warm be-
cause this additive is very viscous as il
comes from the can. The engine should
also be run immediately afterward to mix
it with the oil. In addition to reduced
smoking, you should get about 710% better
gas mileage. This is not a permanent cure;
youw’'ll have to keep adding the vip every so
often and at every oil change.

tire wear

1 have noticed that the inside of both
rear tires wear down within 4000 miles
of highway driving on my 1965 Polara wa-
gon. Is this considered normal for this car?
Harold Zurlo Weslaco, Tex.

A No, it isn’t. Sounds like you have a

sagged or sprung rear axle housing to
us. You will have to have it checked on a
wheel alignment machine. Replacement of
the housing or straightening and reinforcing
the present one are the cures.

fuel injection

Q | question whether or not to put a fuel

injection system on ‘58 283 Corvette.
What about mileage and performance com-
pared to a 4-bbl. carb? Also, will | have to
change cams?

Stephen P. Starlin Portland, Ind.

A We presume you're talking about the

Rochester system for “58-'65 Corvettes.
Gas mileage is excellent with this setup —
18 mpg on the highway being common.
Performance is equal to or better than the
4-bbl. on the top end, and throttle response
is superior down low, You could probably
get away without changing cams, but we
would advise duplicating the whole pack-

ﬁMECHELIN TIRE CORF. 1968

40,000
mile

tread wear
guarantee
Virtual
elimination
ictures

!

It's all wrapped up in this.

of put

Guarantee given by MICHELIN
TIRE CORPORATION covers re-
pair, credit or refund at its
option. Credit or refund based
on consumer's original pur-
chase price and proportion of
mileage run.

(See Es for details).

gas economy

* Bibendum the tire man. Michelin’s trademark of quality since 1881

all-weather
traction
Easier
steering
Quicker
stopping
Smoother

driving

68-1742

NEAREST MICHELIN DEALER 4

k CONSULT THE YELLOW PAGES FOR YOUR
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If your engine wants the best of valve cqg_ers

7 PERFORMANCE \ \
AND STYLING

b

Precision Engineered ... Finest Aluminum Castings and Steel
Stampings...Engine Tested Mirror Chrome, Hi-Polish Aluminum
and Black Wrinkle Finish ... THE CHOICE IS YOURS.

If you drive any Ford or any Chevrolet style of any year with any size engine
there are great Cal Custom valve covers to make it go and show.

At speed and custom shops or auto parts dealers who believe
“the best satisfaction of all is satisfying the customer”...
AND THAT'S YOU.

CAL CUSTOM

CAL CUSTOMWM 1650 W. ROSECRANS AVE.
THE BRAND THAT ZINGS. GARDENA, CALIFORNIA 90249

Where the finest custom accessories are created.
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Q & A continued

age, because it works extremely well when
in correct adjustment. Two possible draw-
backs are cost and the fact that there’s
never been an overabundance of me-
chanics around that really know how to
work on the things.

engine drop
Q I have both a 1965 Beaumont 396 en-
gine with a 4-speed box and a 1966
Bonneville 421 engine with automatic.
Which one of the two would drop into
my 1966 Valiant 6 with a minimum amount
of cost and modifications? Where would
my greatest difficulty lie?
John Boudreau Bathhurst, N.B., Can.

Neither is going to drop right in, of

course. The narrower of the two will
be easier, but check the transmission hump,
too. Modifying the floor pan can be trou-
blesome. The steering box and linkage is
something to watch out for, because it is
virtually impossible to relocate without
fouling up steering geometry. A few mea-
surements of your engine compartment
and the engines under consideration will
give you a good idea of how difficult the
job will be and help you decide whether
you want to go through with it.

throw-away filter

| own a '55 Chevy with a '57 Chevy 283

V-8 engine. I'm tired of having to
clean the filter can every time | replace the
paper element. Will a throw-away filter fit
my engine, or is there a conversion kit
available?

Robert Kuirinen Ashtabula, Ohio

Most people want to do just the op-

posite — convert to a replaceable insert
lilter — to save money. We suppose what
you suggest could be done with the proper
plumbing connections but know of no kits
for this.

slick shift$

My ‘65 Corvair always shifted hard, es-
pecially during and after wet weather. The
trouble was finally determined to be a
paper packing around the linkage just in
front of the trans-axle, factory installed to
prevent the shaft from rattling against its
enclosing tube. The paper evidently ab-
sorbed moisture, swelled and jammed the
linkage rod. We pulled the paper and re-
packed the tube with heavy grease. The
Corvair now shifts with a flick of the finger.
The action is uncannily like a Porsche 911
or 912,

Randall Taubenheim Marina del Rey, Calif.

bucks for tips$

Want to make a quick ten-spot? All you have 1o
do is jot down an automative performance tip and
send it 1o "Q&A,” MOTOR TREND Magazine,
5959 Hollywood Bivd., Los Angeles, Calif. 90028.
For each tip selected and used in this column,
Q&A will award $10, but nene submitted can be
returned or acknowledged, nor can MOTOR
TREND assume any liability.

laines, Iilinois 60018 MOTOR TREND/JUNE 1948 99D
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(Top) Cale Yarborough, 21, hung it all out in his
bid against Lee Roy Yarbrough. (Above left) Junior Johnson
approaches NASCAR's John Brunner to find out about that
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black flag jazz. (Above right) Darel Dieringer -preparas
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uple of quick laps.in Mario Rossi’
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A year ago Chrysler Corp. appealed
to the Automobile Competition Com-
mittee of the United States (ACCUS)
for legislation approving the use of
dual carburetors on the company’s
hemispherical-head engine, primarily
directed at high-speed stock car races
in the Southeast.

The governing body of racing turned
deaf ears to the appeal, ears deafened
by the roar of an electric blue Ply-
mouth which all but sucked everybody
up the exhaust pipes in an unprece-
dented 27 victories in 44 starts and
records that necessitated that NASCAR
headquarters in Daytona Beach open
up new books. Chrysler was serious
about its request, but its roads were
blocked by the greatest season any in-
dividual has ever known in the sport.

What rules committee was going to
grant such a concession when Petty
was blowing Ford and everybody else
off the race tracks? But a few days be-
fore the Atlanta 500, the rules commit-
tee approved Chrysler’s long-sought
plea. That was March 28 when ACCUS
said Chrysler may use dual carbure-
tion, effective April 15.

The Atlanta 500 was staged on
March 31 and before the largest crowd
in the history of the 1'/2-mile super-
track — 83,000 — Ford products ran off
with the victory. Cale Yarborough, a
brash young charger from Timmons-
ville, S.C., who has become the nearest
thing to Fred Lorenzen since the super-
star retired a year ago, finished 19 sec-
onds ahead of Lee Roy Yarbrough of
Columbia, S. C. Both drove Mercury
Cyclones, a machine that is becoming
a shotgun bride instead of a rejected
suitor on the NASCAR supertrail
mostly because the big M’s grille
doesn't trap as much air. L

Ford has now embarrassed rival
Chrysler, to the extent of winning five
Consecutive races in 1968, three ©
them major events and Yarborough
made his points by winning W0 of
them, both very major in the machines

S 4 o T

(Above left) Firestone’s Stu Vogel restrains Ted Berquis.!'s
enthusiasm on temperature check of Bobby Allison’s skins.

— L Wi ~=Rg 79

built by Glen and Leonard Wood, mas-
ter mechanics from Stuart, Va. The
first was the Daytona 500-miler in Feb-
ruary when he outdistanced Yar-
brough’s Mercury by one second.

The lateness of the ACCUS decision
is significant in more ways than one.

There is the question of how long
Chrysler will need to de-bug its dual
fuel system and even if they do it
quickly the prospect that ACCUS and
NASCAR will revert to single carbure-
tion for all stock car engines in 1969.
The whole business also brings into
sharp focus the unpredictability of Bill
France's handicapping science and the
fact that manufacturers take turns at
befuddling NASCAR’s amateur techni-
cal crew.

Chrysler’s best finish on the farm
South of the metropolis was fourth —
a Dodge Charger driven by Indianian
Charlie Glotzbach. That's a funny
name in the South, but it bears remem-
bering. Glotzbach broke in last year on
the superspeedways in Dodge cars
owned by K and K Insurance in Fort
Wayne, Ind. He got a ride whenever
the company elected to enter more
than one car, and that wasn’t often
enough to suit him. A week before At-
lanta, he transacted a deal with vet-
eran Spartanburg, S.C., builder Cotton
Owens and the approving Detroit brass.

Actually, the Atlanta 500 was a 4-
car duel—Plymouth not really included
after Petty hit the wall early and _Dodge
driver Buddy Baker experienced
enough problems to reduce him to
seventh place. “I've never driven so
hard to finish seventh” was Baker’s
summation, and he’s regarded as the
No. 1 Dodge chauffeur now. “l just got

/" said Petty. ]
Ouérr?rr;sler, having been beaten at Riv-
erside, Daytona and Bristol prior to At-
lanta, is elated with the rules change.
Whether it'll be 2 me_chamcal or simply
a legislative victory is not apparent as

et. “It'll give us more torque and mclrée
horsepower,” said Ronnie Household-

(Above right) Here we go again. So what else is new? Cale
and the Wood Brothers in Victory Lane.

LA - o

er, Plymouth’s performance field boss.
“| think it will make our machines
more equal with Ford and what testing
we've done should help us perfect the
fuel system more quickly. But it's ex-
pensive and anytime you talk of speed
now, you're talking more money. If
the specifications next year call for
single carburetors, | don't know
whether we have gained much or not.”

Speed on the supertracks is a prior-
ity subject. The manufacturers, drivers
and the tire people are most concerned
and this being true, ACCUS is apt to
get concerned when its members sit
down in their official chambers to set
forth the 1969 rules — hence, single
carburetion.

The principal tiremakers were
stunned and literally shook in their
inner-liners when qualifying speeds
reached nearly 190 mph at Daytona in
February. That's some 4 to 6 mph more
than the engineers had calculated, yet
they had to come up with a tire that
would endure.

While the speeds attained by these
violently beautiful works of technology
were 9 mph greater at Daytona, they
were seven miles faster at Atlanta and
expect to show a similar increase at
Darlington and Charlotte Speedways.

After Yarbrough delighted his Junior
Johnson Mercury crew — and the Dear-
born Dynasty — with his pole-winning
speed of 155.646 mph a 4-lap average,
the tire people became concerned,
then Bobby Allison blistered the high-
banked facility with a 4-lap mark of
155.805 and a fast lap of 157.154 mph.

Fortunately, on race day, cooler than
anticipated track temperatures and 11
caution flags of non-violent nature all
but erased the high tire readings that
had been feared, based on soaring
temperatures on the rubber during the
week of trials and preparations.

It is the consensus that Ford engines
are rated some 50 hp stronger than the
hemis, though this name conjures up

continued on page 104
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The first race in MNASCAR's new
Grand Touring division turned out to
be an experiment for most of the field
in the sports sedans, but an evidence
that experience pays off for veteran
Spartanburg, S.C., mechanic and builder
Bud Moore as his Cougars captured the
first two positions in the inaugural
250-mile event at North Carolina Mo-
tor Speedway in Rockingham.

Tiny Lund, an amiable fisherman
from Cross, S.C., won the race by two
laps and Swede Savage, a West Coast
flash discovered by Dan Gurney, was a
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ROCKT

Fholos by Don flunter

lap ahead of third-place Paul (Bud)
Moore, no relation to the builder.
Moore also put the third Cougar at the
head of the lineup.

Moore, the builder, is more than
three laps ahead of the 13 other driver-
mechanic teams which made up the
field —a disappointing debut to say
the least. Last year, his Cougars fin-
ished second in the Trans-Am series,
and this know-how manifested itself
vividly in the first NASCAR event.

“We have run hundreds of miles at
high speeds on the supertracks in an

(Above) Dan Gurney, left, confers with
his discovery Swede Savage

whose just got to be a natural with a
name like that. (Above left) Javelin
people will probably get this down pat.
(Left) Over the wall boys and be

quick about it, Tiny’s on his

way to the checkered flag.

effort to determine just what Cougars
and Mustangs need to be highly com-
petitive in the series of races scheduled
this year. They have been nothing
more than evaluation tests. We hope
to come up with a kit available to any-
one who wants to go racing on the new
GT circuit,” Moore said.

Results of the tests are not yet con-
clusive, but it is readily apparent that
independents who want to build cars
— and to compete with Moore and per-
haps other factory-blessed operations

continued on page 108

S O TORSPORTS

SEBRING 12 Hours

Pholos by Nermand Cahler

Sebring '68 was a whole new bag.
Gone were the Mark IV Fords and
the Chaparral, the P3 and P4 Fer-
raris and, of course, the Aston Mar-
tin effort. So someone had to be
there and it was Mark Donahue and
Craig Fisher (above) who showed
'em why the kids have been buying
Chevies all these years by picking
off an incredible 3rd overall with

a 302 Camaro. As a point of fact,
another Penske-prepared, Chevro-
let-engineered car was right be-
hind, both encountering little

down time except for usual pit
stops (above left). After the threat
of the GT-40 Fords melted away at
hour 9 the Porsche of Herrmann/
Siffert was unopposed (left).

God only knows what they would do
with a 5-liter Trans-Am machine.
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ATLANTA 500 continued
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pounds. The single carburetor is a step
in the right direction. With one carbu-
retor, the cubic inches displacement
could be reduced and under the cubic-
inch to weight ratio, the cars would be
lighter. You don’t find many race cars
now that do not have to add lead to
the overall weight to meet the mini-
mum requirement.” The requirement is
9.36 pounds per cubic inch displace-
ment, the maximum of which is 430 c.i.

“The solution is either build bigger,
fatter tires with increased volume of
air, or reduce overall weight. It's dif-
ficult now to keep wheels and hubs

MOTORCYECLE 4
SPORT BOOK NO. 3
_ : from breaking,” Moody adds.
-‘ It is generally regarded that the avid

' el . ¥ | |
9{}6;[0% .- . PR | stock car fan is more addicted to com-
Neb} e ; SR | petition, such as was the case at At-
_(— S'o'l 2 y T B | [anta, than to raw speed. It becomes
! -

relative over 500 miles from 150 mph up.
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Amazing Spark Plug Development!

NGK Spark Plugs have the
widest thermal range of
any spark plugs! They ¢
avoid both '*hot'" plug .
pre-ignition...and *‘cold" 7
plug fouling problems.
Save gas. Significantly
improve street or speed |
performance!

Other spark plugs today have

an iron core. Fine for limited

driving. But cannot give
you top performance

in both high and low
speed driving. This is
why NGK, selling
over 50 million plugs

a year in 80 countries,
invented the exclusive
“Heart of Copper"
Spark Plug. Here's the
story in a nutshell:

1.Ina "'cold" run-
ning engine,
‘“*hot" plugs
with an iron
core work fine
at low speeds.
But are over-
healed at
high speeds.
Quick erosion
of the lip and
pre-ignition

<
-
<
<
P
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|

part
Lopper

will often resull.
2. In a “‘hot" running
engine, conventional
*'cold" iron core plugs run
good at high speeds, but
too often foul at low
speeds. Misfire. Waste gas.
3. ""Hot" engine or
"cold”, NGK's have
the flexibility to
keep up with
demands of
either slow or
fast driving. At
high speeds
NGK's *'Heart of
Copper"” more easily
dissipates heat—
preventing pre-igni-
fion. At low speeds
NGK's longer nose
prevents fouling,
waste of fuel.

Feel the difference!l
Put a set of NGKs
in your car, motor-
cycle or boat. They
cost no more. Join the
thousands of racing pros
and top mechanics who
are depending on NGKI
Distributor inquirles invited.

r----------------------
NGK SPARK PLUGS (U.S.A) INC. MT-5
g Special Offeri Send 4419 Sawtelle Bivd.
$1.00, get three NGK Los Angeles, California 90066
I decals, big fact-filled Enclosed is $1,00 for NGK decals and literature.
B booklet on racing
spark plugs, plug Name
L e renge char  Adsee
V Mail coupon todayl City. State. Zip
-
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ATLANTA 500 continued

brough had been unfairly black-
flagged, an automotic order to pit and
be penalized, at the 300-lap point.
NASCAR said Yarbrough violated the
race’s final caution flag by passing a
car under the yellow flag. Yarbrough
said Cale had passed the same car at
the same time. NASCAR ruled Cale
was not in violation.

While the family feud goes on, Ford
doesn't really care. It just hopes Chrys-
ler doesn’t have a better idea—in
carburetors. — Bob Myers

e ——
ATLANTA 500 RESULTS

POS. DRIVER CAR LAPS
1 Cale Yarborough 68 Merc 334
2 Lee Roy Yarbrough 68 Merc 334
3 Donnie Allison 68 Ford 233
4 Charlie Glotzbach 68 Dodge 332
5 Darel Dieringer 68 Plym 332
6 Richard Petty 68 Plym 331
7 Buddy Baker 68 Dodge 331
8 Bobby Isaac 68 Dodge 330
9 Sam McQuagsg 67 Dodge 329

10 Butch Hartman 68 Dodge 327

11 Jim Hurtubise 68 Merc 322

12 Tiny Lund 68 Merc 322

13 Friday Hassler 66 Chev 320

14 Frank Warren 66 Chev 318

15 James Hylton 67 Dodge 313

The Death
of a CHAMPION

The last time we saw
Jimmy Clark was at the
Rex Mays 300. We will not
see him again. We will not
see him gualified on yet an-
other pole, or in Victory
Lane at Indy once more, or
winning his 26th Grand
Prix in a compressed seven
years or three World Driv-
ing Championships. For he
is gone— unexpectedl
veering off the rain-slic
straightaway at 175 mph
and crashing into the woods
that border the Hocken-
heim, Germany, Formula
II circuit. Graham Hill
thought the steering was
defective. “I doubt he made
a mistake. He was a reliable
driver and knew the counrse
too well for that.”” Now we
can only remember—*““The
Flying Scotsman’ — 1935~
1968.
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This giant 25" x 38" print, beautifully lithographed
in full color, authentically depicts the evolution of
the American automobile from 1893 through 1915.
Suitable for framing—it's a real conversation
piece—a collector’s item!
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ROCKINGHAM G.T. continued

— will wind up with an assembly much
like the Grand National cars.

There's one comforting note, how-
ever, to the backyard mechanics and
drivers expected to participate in the
new division. A first-class GT car, such
as Moore’s, can be readied for racing
at about half the cost of the GN ma-
chines — or about $5000.

“We know that we must have a
complete front suspension, including
spindles, hubs, brake plate, drums,
shoes, upper and lower arms, ball
joints, shocks, springs, sway bar
mounts, steering linkage and box.

“We also must fortify the rear end
suspension. That means the rear axle
housing (full floating 1type), rear
springs, hubs, brakes, absorbers, rear
axle and necessary gear ratio,” Moore
commented.

Although Moore doesn’t talk much
about his machines, it was rather ob-
vious in the initial race that his cars
had all these high-performance parts
— and most of the others didn‘t.

Moore is enthusiastic about the new
GT division. “These cars are going to
provide tremendous competition.

“And if spectators don't think these
machines will run, wait until they see
them in action, especially when a large

complement of machines are built,”
Moore said. Lund averaged 95.846 mph
over the 1-mile, slightly-banked as-
phalt speedway. He qualified at
113.996 mph, some 5 mph slower
than the fastest official speed posted
by a Grand National car — 119.422 mph
by David Pearson in a Ford Torino.

While Moore's cars successfully
dominated the race, there was one as-
pect of the event that was keenly dis-
appointing — only 15 cars entered.

Three-time Southern 500-mile cham-
pion Buck Baker, who drove a Camaro
which finished fourth, explained, “Any-
time there’s a new type of competition,
drivers and mechanics are reluctant to
participate until it is established.

“Independent builders and me-
chanics have suffered because of the
extensive factory participation in Grand
Nationals — and with good reason. But
I think the circuit will grow when it's
realized that an independent operation
can be just as successful as factory-
backed cars.”

The availability of kits such as Moore
recommends for the Cougars and Mus-
tangs should be a boon to the circuit.
NASCAR officials are learning also
with experience. One change of the
original rules now permits the use of
more than one shock on each wheel
and the movement of the shocks from
the original location. Two 4-bbl, car-

buretors are also permitted on the
maximum 305-cu.-in. engines,

“By the time we get the bugs worked
out of the cars,” added Baker, “that js,
spring setup, gear ratios, tire pressures
| believe the GTs will be outrunniné
the Grand Nationals on some speed-
ways. We can turn these GTs 7-8000
rpms and the engines still will stay
together. In fact, | believe it possible to
run the remaining nine major GT races
with three engines.”

As an aside, the first woman driver
to compete on a Southern superspeed-
way — England’s Jacqui Smith — made
the field, but turned her Camaro over to
the masculine gentry after making just
three laps. The 24-year-old redhead
who has driven extensively in European
competition got more mileage out of
her micro-skirt than her car, however.

She wrecked a Baker-built Camaro
in practice and another was hastily pre-
pared for her benefit. That the car was
not set up properly combined with her
lack of experience, Miss Smith left her
slip showing.

The race drew 18,000 spectators,
many of them curious to see Miss
Smith perform. Instead, they saw Tiny
Lund, whose dimensions are 6’5", 270
pounds. It is unfortunate the surpris-
ingly large crowd did not get to see
more cars and more of Miss Smith.

—Bob Myers

coupon.

BUY FAMOUS PRESTONE JET WAX...

ot KODAK’S vsviexe
INSTAMATIC

CAMERA KIT WITH KODAK COLOR FILM
155 VALUE, ONLY $@) 95

... AND YOU GET YOUR*925BACK?

Here's why: We're so anxious for you to see how
amazing ''Prestone’ JET WAX easily gives your car a
long lasting, deep diamond finish that we make this
spectacular offer... Kodak's Hawkeye Instamatic Cam-

era Kit with Kodak Color Film (12 exposures), Camera, I
“‘Eveready’’ Batteries, Flash Cube and Carry Strap.
Here's how: 1. Send in sales slip from purchase of I
“Prestone' JET WAX (liquid or paste) along with this

e
| f ¢ ]
[= Atk

-r&w
<

L8 CaRTmone

CLIP HERE

: INSTAMATIC
| 4 Ry ' "
/ >

= R o = ) ) I N W MEST
PRESTONE®JET WAX CAR POLISH—LIQUID OR PASTE

FILL OUT THIS COUPON NOW !
MAILTO:

MONEY BACK CAMERA OFFE
B OX 35534 b

GUTHIT

.

NNEAPOLIS, MINN. 55460

2. Enclose check or money order for $9.95 which will l
be refunded when you have had 5 rolls of color film
processed at low, direct-by-mail prices. I
3. With each prucessing.Syuu get a roll of Kodak Color
Film. You pay only $4.25 for the processing and this

purchase and check or money order
able to Money Back Camera Offer, !":I:EI: s‘ﬁ

i
g

Enclosed Is sales slip from Prestone JET WAX l

includes the color film. You will also receive a vali- I

dated voucher. ::n"m

4. When prints from 5th roll are returned, you'll have I Y ___STATE___*ZIPCODE____
5 vouchers. Return them and we'll refund your $9.95. m":ﬁm:'}f&““ Void where probibiled by Taw.

(You have 2 years to collect them.)

“Prosteas” Is @ registered irade mark of UNION CARSIDE CORPORATION

.
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When you want
a good job,
toss this hat
in the ring.

You have a door opener —a diploma. It tells an
employer you cared enough about your future to
fight for it. d
How about starting to fight for your future now:
It’s never too early, nor too late. Finish school...go
back to school. Get all the education you can geif.
And think ahead about the industry or pmfe551Pn
you’d like for a career. To start you thinking, we've
produced a booklet, “Your Career in the Retail

National Au

2000 “K”

Official organization of America’s

Automobile Industry.” To get a copy, just write
your name, address and “career booklet” on a post-
card and mail it to us.

Our booklet describes the opportunities for you in
a new car dealership. We like our busi-
ness. Perhaps you would, too. But, our
country is filled with many opportu-
nities. . . just waiting for the man with

the right hat.

tomobile Dealers Association
Street, N. W., Washington, D. C. 20006

franchised new car dealers
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'57 THUNDERBIRD convy., aulo,,

7 L e e : \ NN\ mo et
l‘ e —— ]
/ ////'-ONG RANGE:\ \ N new uph, & white vinyl top, er'\iri.rrmbh::i;u?ﬂnll:
RADAR DETECTORY | iy it 5388 £
. Rt. 2, Box 17E, '
n A 7 fh““?_ 131, Seb . E.,, Orange, Tex. 77630.
cluding name and address). We reserve the rj, (/ / / / / ~ |
to edit; we are not responsible for arcuracl;s:;; | only
descriptions, but will reject any misleading stae- | s 95
ments. Only one CAR may be listed, but this | 1 \1

limitation does not apply to parts, catalogs, etc LY
The charge is $7.50 per insertion, paid in advance. to protect

NOT open to commercial advertisers. We wil] \YﬁurSe" { & BT
\agaf'nst \ e
\\speeding N
\

publish photos of unusual cars at our option, but
tickets . . . Be a safe driver

none are returned.

Amazing new transistorized receiver warns . . . "49 JEEPSTER Classic, Xint. cond. thruout. Top
with buzzing sound . . . far in advance of clocked and curtains good. Light blue with dark blue
radar zone area, Pays for itself over and over S— 1
again by preventing loss of points and driver's
license. Avoid insurance increases. Clips on car
visor. Users agree they drive more efficiently
and safely. Ten day money back guarantee. Reg.
$44.95. For limited time send check or money
order for $39.95to . . .

VAL PRODUCTS ootm

3040 SOUTH MONROE STREET
DENVER, COLO, 80210, Phane 757-6767

T AND FLA

SELL & SWAP

REQUIREMENTS: Copy limit is 25 words fnot in- !

SECRETS ENTRUSTED
TO A FEW

ANTIQUE and_Cl-ASSI.C_;'Hﬁomohilc Sales Cata
logs, owners manuals, Motor Annual Show Issues,
Monthlies. All cars 1920 10 1942 Introductory
h.slrng 25¢c. Thousands of items, Sheldon |. Lewls
154-62 715t Ave., Flushing, N.Y. 11367, ;
ORIG. STOCK CERTIFICATES, Stutz

Co. (1928), three for $10, Reo Molotlnég: Eg'
(1916), lordan Motor Car Co. (1922), S5 each.
All centificates, large, ornate, crisp uncirculated.

Sheldon ). Lewis, 154-62 7 . i i
el i 15t Ave,, Flushing, N.Y.

Chick DeNinno-
Alco Dragwoy, Alco, N. J,

Som Auxler
Atco Dragwoy, Alco, N. J

! _ | B SELL |
f ; . 37 PACKARD 120 2-pass. cpe. Needs inlerior
refinishing to complete restoration. “68 license.

Driven daily. $475 or reasonable offer. Paul E.
Preston, 136 Brand Road, Santa Rosa, Calif.,

Phone (707) 539-4636.

‘63 AVANTI White R1 #4738, 4-spd., new Pirellis,

. - S A

|
i

: e - e |
Ken Yopt
Pittsburgh Dragway, Pitlsburgh, Pa.

Gole Mortimer
Maotor City Drogway, Detreil, Mich,

i — TR

trim. Engine rebuilt. Best offer. Clement Lippold

South Byron, N.Y. 14457. LI 8-2803. g

ORIG. 1931 N. Y. STATE License Plates, new in

envelopes. $3.50 pair postpaid. “Shut Up, Who

T" The Hell 1s Driving This Carl" brass seli-affixing
L ]

. ——a 2

Een Monlgomery
Copltal Dragway, Washingten, D.C,

konis. XInt. cond. Orig. owner, $2400. R. Mason,
14 Oak Creek Rd., Hightstown, N.J. 08520.

‘57 CADILLAC Eldorado Brougham. Blk. with gray
cloth interior. Stainless steel top. Coil spring
| suspension. 2 2-bbl. carbs. Orig. cost $14,000.

dashboard plagques $2 each. Sheldon . Lewis,
154-62 71st Ave., Flushing, N.Y. 11367.

FAS
=

ey

ORIG. PRESIDENTIAL CAMPAIGN BUTTONS . ..
“Talt,”” “"Win With Wilson,”” Hoover, Harding,
McKinley, Roosevelt, Landon & Knox, Alfred E.
Smith, Wilkie, elc, $1.25 each, five different 55.00.
Postpaid. Sheldon ). Lewis, 154-62 71st Ave.,
Flushing, N.Y. 11367.

- | . ~<uf” : WHY THIS? GET SWA-BAR! | AUTOMOBILE SALES CATALOGS. Send for free ;
= | p=u BEFe s i S o i | s wil beadeeds of okl oo leste ma koo | EES &S see SRS o o
Wayne &5.09:;;—_"_‘ 3 Dan Smoker T_u; Sneden S ! i?i’éj:é::ﬂ;"'m??:EtrT""T‘.:‘:‘{.‘:'.'.I'I“:‘:‘.“E.’l':.'.:f:l‘:‘:a“':l.‘:)?:‘:ﬂ‘. ft“::::.:ﬁ \{‘%rr_-:,"ﬂ:n[l I;tr é?[;s;.ﬂgmci:‘rms istess Oftgbriofo zngae:frérga:ouuglts :::’gs E:::f
3::.'::?:.’.“’ Niogara Folls, N.Y, ﬁkﬁl%ﬁ:‘ﬁ'&“ﬁw’ ﬁf:;:o'::ia .vs::m:f Folls, N.Y; ] e wolt ride ”“?;.'53;‘:;“.3:;‘_“::h"?‘:’;.“‘:fj gerous to some—but factors for per-

% 839.05, ré o your spee’s. Dealer inguiries in-
vited, Write ADDCO Inc., East St off Walertower,
i Lake Park, Florida 33403

s - / SPARK
i %&-74% 2 PLUG
e HIGH ¢/ PERFORMANCE

*25 LINCOLN 7-pass. sed. Brunn body. Completely GUHNEGTBRS

restored — driven 5000 mi. since. $3900 firm. Win- L Adjutts 10 any snght from 90-180° — keeps wiring
fred Driscoll, R2 Box 233, Clinton, Wisc. 53525. %;‘_;"- ovt of contact with hot manifelds or hesden. [nrtalled

Complcic!ﬁ o'hauled. $4300. Erbin Harenburg,
103 E. Parkway Ave., Oshkosh, Wisc. 54901.

'41 CADILLAC conv. New faclory engine, suspen-
sion, tires. Orig. green paint. S5td. shift. Needs
minor body work & bumpers rechromed. Driven
daily. $725. TSGT Ray D. lvins, 1801 3rd St.,
Atwater, Calif. 95301.

sonal power and accomplishnient in
the hands of those who understand
them. Behind the tales of the miracles
and mysteries of the ancients, lie cen-
turies of their secret probing into na-
ture’s laws—their amazing discoveries
of the bidden processes of man's mind,
and the mastery of life’s problems.
Once shrouded in mystery to avoid
their destruction by mass ?::ar and ig-
norance, these facts remain a useful
heritage for the thousands of men and
women who privately use them in their
homes today.

THIS BOOK FREE

The Rosicrucians (not a religious organiza-
tion), an age-old brotherhood of learning,
have preserved this secret wisdom in their
archives for cenwries. They now invite you
to share the practical belpfuluess of their

SELL OR SWAP

‘53 PACKARD CLIPPER Auto, power steering,
brakes, orig. paint, run anywhere. Sell or trade
on 6-cyl. late compacl. Falcon, Corvair, Musiang.
Best offer. Cmdr. |. R. Whiting, 2809 Magnolia
St., Camarillo, Calif.

63 AVANTI Air-cond., power sieering & brakes
auto., all tinted windows. Blk. interior. Beautiful

9 more reasons for
choosing Quaker State
Racing Oil

AUTO MAGAZINES, Fine cond. Hundreds diller- :] i seconds without toohiil_Desters wined.

ent available singly from 1949 on. Send stamped, AUTOLAB CO. 389 Graneilo Ave..Coral Gabies, Fla. 33148
self-addressed envelope for list. Some scarce,
priced reasonably. chmund J. Banks, 6635 16th
Ave., Kenosha, Wisc, 53140,

‘64 MASERATI 3500 GT. 242 cpe., fuel injection,
alternator, twin elec. fuel pump, twin gas tanks,

disc brakes, immac. 23,000 mi. 53700 incl. freight >
& insurance, American seller. Pholos $1. Lavaser,

Via Batt. Sassi 12, Milan, Italy. Phone 7382153.

‘56 MERCEDES-BENZ 300 Sc cpe. Gray lacquer,
gli‘steqing chrome, red leather interior. Fuel
injection. Immac. modern classic In xInt. cond.
Reasonable. E. B. Dunn, 13018 Lake Shore Blvd.,
Cleveland, Ohio 44108, (216) 451-B437.

Old Car Buffs

Subseribe to 3 monthly magazine
poslished for those interested in
the preservation, rasleration and
enjoyment of the cars of yester-
year. Parts, literature, antigue,
vintage, classic cars for sale and
wantzd. $3.00 year, Sample 31Sc.

Cars & Parts Magazine

Box 299A, Sesser, lllinols 62884

gray exterior. XInt. cond., like new. will take
Irade. Thomas L. Buel, Box 82, Westview Station,
Binghamton, N.Y. 13905.

747 CADILLAC Conv. cpe. Xint. cond. throughoul.
Being driven daily. $500 cash or would consider
equivalent trade offer. Write or call Roderick L.

If you caught any of the above NASCAR Grand Stock events,

: .y . '47 DODGE. Xi i T . P. O. Box 66, Brighton, Colo. 80601 : s
you saw the above drivers finish first. They all had one thing in finish and imﬁr?éi-_c\?*:ﬂ} G I e o, 3 :mbmg;:hwrnn';e today f:,”f.[f'?." &l”i‘?f Kan
common. Quaker State Racing Oil lubricated and protected B s 200, Male A, et CARTRIDGE TAPES...1J3 OFF LIST! ::;2 vl Tt :E,pom',:,;:? i
their engines. ’f‘S_ﬂT-BIRD Maroon, blk._interior, 3-spd. floor m{:fn;"EU;D;’”E"U‘;?“”;;“;‘” Dt you. Address: Scribe F.H.O,
' . A - shift, one 4-bbl. carb., tel ic steering, power fpates y ek, cassel TED
It's the same story in racing events everywhere. The consistent seals ‘and windows, ‘good. rubber, good cond. Hiovs than 6,00 selections . » » 01 WA Ihe ROSICRUCIANS

More than 6.000 selections . . - 2ll
at 35 off list. Special members sav.
ings on tape players. Plus other
bonuses! Write for full details.
Cartridge Taps Club of America Dpt.lC3
1509 South Michigan » Chicago 60605

r ¢t '54 CHRYSLER Crown Imperial B-pass. sed.
O-r:] I?rnu. \mmac. cond. thruout. Price, history,
work done, in first letter. Louis Doss, 1133 Elm
Ave., Sonoma, Calil. (707) 996-7604.

D AUTOS wanted by Collector. Large size
p?re 1939 conv. cars preferred. $100 rewar payed
for exclusive information leading to purchase of

3 3
$1600. Mike G. Sheidy, Box 516, Andrews, N.C. (AMORC)

San Jose California 95114, U.S.A.
r——=SEND THIS COUPON ——]

winners rely on Quaker State's protection. Refined from 100%,
Pure Pennsylvania Grade Crude Qil, Quaker State Racing Oil
isfortified to protectbearingsand pistons,andto e
minimize foaming during maximum acceleration. :

‘61 FERRARI 250 GT Pininfarina conv. plus Landau
finished hdip. Silver gray with red leather. Chrome
Borranis. In absolutely concourse cond. $5200.
Offers. H. C. Cozza, 6622 Deep Creek Dr..
Prospect (Louisville), Ky. 40059. Tel. (502) 228-1586.

If you are a racing enthusiast, whether a spec-
tator or competitor, use the oil the winners
run on—Quaker State Racing Qil.

- 'I 2] ': Y vAaLLn HQ-{@RGIL
-} o e e =~ > |
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SUPPLIERS LIST of commercial parts and product
suppliers for antique, classic, and contemporary
automobiles. A must for the restorer. $1.50 post=
paid. Karl R. Fox, Box 21, Middelton, Wisc. 53562.

GET THE FACTS on Antique Aulo Prices! This
Antique Automobile Apprﬁsal book lists current
market prices and locates 10,000 available col-
lector’s vehicles. $4 delivered. Murray Pask, Box
380 Sub. P, O, =6, Saskatoon, Sask., Canada.

EVERYONE'S A SKILLED NAVICATOR

AT HULL DIRECTIONAL DRIVING
—_— .

ROUTE-GUIDE
Charts your coursel

\ CAR COMPASS
Keepsyou on course!

Atyourdealer'sorwrite, \\
ALITY COMPASS

= « = s IT WORNKSI
* Box 245-TR-6 » Warren, Ohlo 44482

such cars. Sam Sherman, 8808 32nd Ave., E. Elm-
hust, N.Y. 11369, U.S.A.

BORGWARD 5 d.
RGWARD cpe., 55 Stude. speedster, any con
gﬁuam Ultra-Matic trans, Wade, 6537 Newcastle,

Reseda, Calif, 91335 :

“WAR Automobile sales catalogs.
;Rai::ri: Motor Annual Show Issues. Boyce ‘.‘IUII:
namep!a'lc molometers, radiator mascols, c:'::;.:’r;cn
auto stock certificates. Top prices paid. S e
], Lewis, 154-62 Tlst Ave., Flushing, N.Y. 1 -

Scribe F.H.O. |
The ROSICRUCIANS (AMORC) |
San Jose, California 95114 1
Please send me the free book. The Mastery of |
Life. which explains how I may learn to use my
faculties and powers of mind. |
Name. cooiasnnes e I
Address. ... e PRy PO |
CilYu savmrsnnnssanmasncsssossnnsasnamenans P |
|

FLEASE INCLUDE YOUR XIF CODE
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MAGRNUNM 500w
Sports Wheels

Magnum 500 sports wheels are
made for the man who wants more
from his car. Their lean, clean,
bright look says performance. And
over 64 years of wheel engineering
and Eroduction know-how means
reliable performance. Add Magnum
500 performance to your car.
They're at your dealer’s.

Send S0c for: Color brochure of wheel
facts, Decal, Catalog information.

World's Largest Manufacturer
of Sporls Wheels

MOTOR WHEEL CORPORATION
1605 N. Larch Lansing, Michigan 48914

INTERCHANGE

ING SOON
?g";m TRES IN

TR0

SEE AND THRILL TO —
« Spectacular competition
breaking speeds at Indy
» Exciling stockers en the high
banks of Daytona
« Wild, wheel-standing, tire-burning dragsters
- lmlh—hkinﬁ::‘gﬁ:ld record

American General Release
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THIS MONTH’S UNFAIR COMPARI-
SON. “l1 have just completed reading
your comparison of the Corvette vs,
Shelby Mustang in the March issue and
am greatly disappointed that a maga-
zine of your quality cannot produce a
more equal match. You put a 435-hp
"Vette up against a 360-hp Shelby. The
"Vette had a close ratio 4-speed trans-
mission and the Shelby an automatic.
Why not use the top Shelby 427 version
with its standard 4-speed?”

Norman Hubbard, Hildebran, N.C.

...."“"May | bring to note two road
tests conducted by Steve Kelly. In the
Nov., 1967, issue of the magazine on
page 58 concerning the new Cobra,
Mr. Kelly has nothing but praise. He
was quite sold on the new creature
comforts of the car. He says, ‘the fun of
driving either Cobra model was as
ever.” And later, ’...even our passen-
ger was impressed with our great driv-
ing prowess.” | especially like his last
sentence. ‘But it sets the stage for a
new breed; doing quite a job in the
process.”

“After giving the Cobra so much
praise in November, ‘67, Mr. Kelly
begins his March Cobra test by saying
that Shelby American has sold out. |
have been a Maotor Trend fan for many
years but the inconsistency of these
two road tests is very infuriating.”

Sammy Villegas, Mt. Berry, Ga.

. ... “Your recent article on the Cobra/
Corvette in the March issue was rather
slanted. Who are you trying to kid?”

S. P. McPherson, Pittsburgh, Pa.

... “After reading the Cobra vs. Cor-
vette article in your March issue | must
say that injustice has been handed the
basically Ford product. In curb weight
alone, the Cobra is at a 240-pound
disadvantage and in the engine com-
partment the differences are grossly
outrageous.”

Mike Main, Fort Riley, Kan.

-..."”l was very confused by your
March issue of Motor Trend.”
Drue Rabon, Lugoff, 5.C.

You're not alone anymore Cobra
fan. Editor,

.+« "“When was the Shelby Mustang's
name changed to Cobra and why?"”
B. R. Horvath, San Rafael, Calif.

In the last part of 1967 when you
weren’t looking. The government out-
lawed the original, so Shelby trans-
ferred the well-known, popular name

to his Mustang. Editor.
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SUBSCRIBE
NOW!
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1/2

1YEAR $2.50

(Regular price
is $5.00)

How to get the most out of your ...
* PICKUP CAMPER = TRAVEL TRAILER

* MOTOR HOME « TENT TRAILER

Every issue packed with mechanical
how-to's, driving tips, new products,
road tests, safety tips, travel guides.

SEND NO MONEY NOW—WE'LL BILL LATER!

——— e, i S

WHEELS AFIELD Magazine WAHG2
5916 Hollywood Blvd., Los Angeles, Calif, 50028

Send me the next 12 Issues of
WHEElTS AFIELD at the special 15
Price introductory rate of $2.50!

(U.S.A. only) [J Payment enclosed [] Bill

Name

Street S

s -

City

=4

-« "l enjoyed very much your com-
prehensive comparison of the 427 Cor-
vette and 428 Cobra which appeared
in the March issue. However, being the
p_roud owner of a new Corvette, | no-
ticed a discrepancy in your specifica-
tions of the 427-435 test car. You stated
that the final drive ratio was 3.55:1 and
that the mph per 1000 rpm figure was
24.7. The final drive ratio must have
been the 3.08:1 version rated at close
to 24 mph per 1000 rpm. According to
my sources a 3.55:1 ratio does about
22 mph per 1000 rpm. This would ex-
plain the slow 0-60 time of 6.3 seconds
(slow only for a 435 "Vette) and rather
high gas mileage you recorded.”

Jon A. Perlman, Belle Harbor, N.Y.

Steve Kelly says you're right. Editor.

.+ .. "Anyone knows one cubic inch’s
difference doesn’t make a race. It's
horsepower man, horsepower. You
might be interested to know that a 427
Cobra (the original Cobra) was timed
from 0 to 100 and back to 0 in just
12 seconds.”

Randy Freeman, Lexington, N.C.

Well, all right, after thinking the
whole thing over we admit there might
have been a few handicaps for the
Cobra. But our intentions were pure as
the driven snow, see. As originally
scheduled the Cobra was supposed to
be supercharged and when the blown
job didn’t turn up it was too late to put
the comparison off. Life is like that
sometimes. Editor.

IMPACT GAP. “Who is going to buy an
AMXZ? Its styling is attractive but strictly
Javelin, yet its price (according to your
magazine) is going to be at least $500
more. Why spend $500 to have the
factory shorten the Javelin and put on
a custom grille? Even with the V-8 the
AMX should be priced at about $2500.
It seems to me if Ford could produce
a street version of the Mustang |, Alle-
gro Il or even the Ford GT in the $2500
to $3000 price range, both the AMX
and Corvette would be in trouble.”
Ronald Kennard, Dover, N.H.

So would everybody else. Editor.

FASTEST TRIUMPH IN THI? WEST. “A
6-cylinder hemi for the Triumph 2507
With a 10.80 quarter-mile e.t. as shown
in the April, ‘68 MT, it seems the on!y
answer. But then in the same test it

11.6 for the 0-60.
foox Tony Gonzales, Tulsa, Okla.

here our printer was finally
abgﬂf to get retribution for all those
times he’s been put down by XKEs and
you go and ruin it. For shame Gonzales.
The real figure should be 18 seconds

flat. Editor. Lo

Attention spies! Secret agent EMPI has the power
that turns a VW into a real get-away car, 88 mm
Blg Bore Kits. Ram Induction Kits and Racing
Clutch, (track-tested In actual competition) are
avallable at your focal EMPI headquariers. Smart
sples will get thelrs right away. Also available in
Canada. Clever disguise! Who would ever think of
looking for you in a Volkswagen.

Greatest EMP] catalog “31 just ﬁ.so, more than
500 products for go and show. Add $1.50 for U.S.
Alrmail. $4.00 for overseas Alrmail.

Engineered Motor Products, Inc.
P.0. Box 1120 Dept. MT
Riverside, Californla 82502

you can

FIX CARS FASTER

with MOTOR’S great
AUTO REPAIR

2 -1 N'l MANUAL
1) Famous lllustrated MANUAL
shows you how you can FIX
just about any part of 2,300

Car Models, 1962-1968, in-
cluding all new models

© TROUBLE-SHOOTER
Section and detailed trou-
ble shooting [nfermation
thruout help &Inpuint any
of 4,200 car iroubles,

h, oror's brand-new 1968 2-
in-1 Manual practicall
does every repalr Job for you!
Turns beglnner mechanics
into experts with time and

REPAIR IJ

Try Giant

money-saving tips In over
1,150 big pages, 3,800 pictures,
{llustrated erystal-clear directions. Much

Sl T more. FREE 10-DAY TRIAL.
How-To Then, pay $2 in 10 days. $3 &
Book month for 2 months, then

FREE §1.95 (plus dellvery charge

book ND NO MONEY NOWI
Cut out this ad — mall with
for gagﬂﬁ %ngdpgrlddreu to Murgu
«_ Desk 8506
10 Days West 55th St.. New York,
N. Y. 10019,
Print Name...coecuee esassnsnsnssasensassABCiaas
AdAresS. cuvasnesssnsssnssarassssnsssnsnass savase
& Zip
gli;{e ....... P p——— . - | e
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B GT 350 IE——

TRY A COBRA GT
AT ANY OF THESE
SHELBY DEALERS

EEE GT S00-KR N

ALASKA:
Anchorage/John Stepp’s Friendly Ford, Inc.

ARIZONA:

Scottsdale/Bill Watkins Ford Sales, Inc,
Tucson/Pueblo Ford, Inc.

CALIFORNIA:
Costa Mesa/Theodore Robins Ford
Downey/Downey Auto Center
Elk Grove/Frank Cate Ford
Eureka/Harvey M. Harper Co.
Fairfield/Chet Monez Ford
Hayward/Hayward Motors
Long Beach/Mel Burns Ford, Inc.
National City/Colonial Ford
Oxnard/Robert J. Poeschl, Inc.
Pasadena/Robert H. Loud Ford
Riverside/Wa-ren Anderson Ford
San Francisco/S & C Motors
San Luis Obispo/Hysen-Johnson Ford
Sepulveda/Gaipin Motors, Inc.
Sunnyvale/Holiday Ford

COLORADD:
Littleton/Courtesy Motors, Inc.

MONTANA:
Great Falls/Bison Motor Co.

NEW MEXICO:
Albuquerque/Richardson Ford Sales, Inc.

OREGON:
Portland/Marv Tonkin Ford

WASHINGTON:

Bellevue/Metke Ford Motors, Inc.
Dishman/McCollum Motars, Inc.
Seattle/Tallakson Ford

WYOMING:
Casper/Spaniol Ford, Inc.

Write for Specifications and Literature to
Shelby Automotive, Inc., Dept. MW, Box 7390,
North End Station, Detroit, Michigan 48202,

COBRA GT 350 and GT 500-KR

SPECIAL FEATURES

(1) Two engine choices: GT 350,
250 hpg 302 cu. in. V-8; GT
500-KR, 335 hp 428 cu. in.
V-8,

(2) High velocity, high volume
Cobra intake manifold.

(3) Advanced design cathedral
float 4-barrel carburetion.

(4) Dual exhausts.

(5) Low restriction custom paper-
element diecast aluminum
air cleaner.

(6) Diecast aluminum Cobra
rocker covers, chromed filler
cap, dipstick.

(7) High-rate front coil spring.

(8) High capacity heavy-duty ad-
justable shock absorbers
front and rear.

(9) .94” diameter front stabilizer
bar.

(10) Crisp 16.0:1 steering ratio
with power assist.

(11) Heavy duty four-leaf rear
springs.

(12) Anti-windup rear spring
dampers for sure acceler-
ation.

(13) Heavy-duty rear axle.

(14) Power-assisted floating cali-
per front disc brakes.

(15) Heavy duty rear drum brakes,

(16) Four ply polyglass Goodyear
high performance tires.

(17) 6” rim width 15” safety
wheels.

(18) Inertia-reel shoulder harnes-
ses and seat belts for front-
seat passengers (seat belts in
rear).

(19) Integral overhead safety bar
in all models.

(20) Safety-sequence wide tail
lights.

(21) Front marker lights.
(22) Rear quarter reflectors.
(23) Rectangular fog lights.

(24) Dual master brake cylinder
with proportioning valve and
low-pressure warning light.

(25) Collapsible steering column
and safety padded center
steering wheel.

(26) Full unitized chassis and
body.

STYLING APPOINTMENTS

Exterior: Precision moulded cus-
tom fiberglass hood and front as-
sembly incorporates dual air in-
take scoops, functional louvered
extractors. Custom self retained
push-and-turn hood locks. Rec-
tangular fog lights mounted in
grille opening. LeMans type air
extractors on rear quarters of roof
(fastback only). Brake air scoops
set in lower rear quarters. Preci-
sion moulded custom fiberglass
trunk deck lid with integral air
spoiler. GT stripe on lower rocker
panels.

Interior: Deluxe all-vinyl interior
with bucket seats, full loop pile
carpeting, matching custom styled
console with padded arm-rest glove
box, walnut-grained appliques on
instrument panel and door panels,
Full instrumentation; 8000 rpm
tachometer, 140 mph speedome-
ter, oil pressure, ammeter, water
temperature, fuel gauge, electric
clock. Optional folding rear seat
with retractable safety luggage re-
taining bar (fastback only), tie-
down loops on safety bar (conver-
tible only).

COBRA JET 428
ENGINE SPECIFICATIONS

Horsepower ....... 335 @ 5600
T ORUEE, e 440 @ 3400
Displacement(In.?) . ....... 428
BOYB(IN:) 55 siemane v eidion o oy 4.13
Stroke (In))\c . e e 3.98

Cylinder Heads and Valves:

Large Intake Port with 2.06”
intake valve, 1.625” exhaust
valve

Intake Manifold:

Large Iron Version of Alumi-
num Manifold

Exhaust Manifold . . . New Header

Carburetor ... .. ... 735 cfm 4-V
Tappet—Cam ........ Hydraulic
Rocker Arm ........... 1.73:1
0il Pan ..... et | Conventional
Camshaft:
B { SRR -481” intake,
490" exhaust
Puration s e ey 290°

TR i
| 4 ;
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Buy It . . . or watch It go by

King of the Road!

Carroll Shelby has pulled the trick of the year. He’s combined Ford's new drag chmupio.n 428 Cobra Jet
engine with his couI:pIefe road car, the Cobra GT 500. Result? Cobra GT 500-KR . . . King of the Road.

Drag champion engine? The 428 Cobra Jet grabbed Super Stock Eliminator honors at the Pomona
Winternationals. I% delivers 335 hp at 5400 rpm, churns up 44{? Ibs/ft _of torque af a usable 3400.
Look for 0 to 60 times that will snap your eyeballs! “Hot Rod” Magazine calls it “ . . the fastest-

running Pure Stock in the history of man.”

The complete Shelby Cobra GT is ready-made for the "all'-t}ferc" C'obm Jet. P‘ower is contm]]efl by

adjustable shocks, heavy-duty suspension, four-speed transmission (W‘ll[‘l‘ automatic a ']ow c?sl: 013“0'“):

beefy driveline and torque-sensitive locking rear. All standard-‘—a!ong with l6—;o~1 ratio ]pm\ er steering,
igh performance tires, power disc front brakes. These essentials—plus s.afety eatures, luxury interiors

and limited-edition styling—are engineered-in, not just offered as options. :

The game is Follow-the-Leader. The name of the game is Cobra GT 500-KR. Or play a slightly tamer

game with the Cobra GT 350. But make your play at your Shelby dealer . . . today.

5 Shelby COBRA GT 350/500-KR



Coke has

TRADL MARK T

the taste
you never

get tired of.

Popcorn. Salty and crisp and good.
It makes you thirsty right away.
Coke can take care of that.

The refreshing taste of Coca-Cola,
ice-cold, It just makes things

go better.

Coke after Coke after Coke.

corymigny € 1968, TWE COSA-COLA COMPANT. “"COCA-COLA®® AND “"CORL"" ANE RESIBTEATD TRADL-MASKE WHICH IDENTIFY ONLY THE nc-’-u’v OF THE COCA-COLA COMPANY
ouc ca.L0L Ny
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